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What Your Customer Needs 
Kenneth C. Cardwell 


Are Cash Discounts Justified ? 
G. D. Crain, Jr. 


Your Business and Mine After the War 
Bruce F. Richards 


German Plots to Control the World’s 
Metal Edwin Irvine Haines 


Aftermath of the Cleveland Conventions 


New Postal Rate a Blow at Industry 
James H. Collins 

Burning Question of “‘Blocking New 
Wars’’ Serial by Herbert S. Houston 


When a Partner is Entitled to Draw 
Salary Ralph H. Butz 


Far Western Mill Supply People Busy 
G. P. Manchester 


Shipping Steel for War Purposes Only 


Edwin Irvine Haines 





War Activities Noticeably Affecting 
St. Louis Louis Resnick 


Secure your Fuel Oil Now 
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DETROIT LUBRICATORS 


Have Given Satisfaction 
For Forty Years 





Built in a sufficient variety of styles to lubricate 
properly every type of steam engine, pump, gas 
engine, air compressor, etc. 

Send today for catalog L-1. The information on lu- 


bricating devices contained in it will be valuable 
to you. 
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(IX Their Efficiency Holds Over 
Half the World’s Trade 


Us pat 














Makers of the DETROIT |UBRICATOR (OMPANY 
(ananian Detroit [yaricaor Company, [TO WALKERVILLE, ONTARIO, 


Stewart Carburetors DETROIT, U.S.A. | 
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They Keep the Steam Lines Tight 


Steam lines carry the life blood of 
the power plant. Only by being per- 
fectly tight in valves and fittings can 
they keep up the full power of the 
plant. Our line of brass and malleable 
iron 


Valves and Fittings 


is built to conserve power. In thousands 
of plants they are doing their full part in 
keeping down production costs. 





Dealers: The universal need for saving in every 
possible way demands that you select most care- 
fully the steamfitting equipment you sell your 
trade. Get our quotations. 


Detroit Valve & Fittings 


Detroit Brass Works 
Detroit, Mich. 
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RELIANCE 


LEATHER BELTING 
FIRST IN PEACE X(}) FIRST IN WAR 


In hundreds of mills throughout the United States 
where the war time demand has called for greater energy, 
increased output and the enlistment of every agency to 
maintain the steady stream of supplies to France, RELIANCE 
Leather Belting is a vital link in the continuous transmission 
of power. 


Mill owners who placed their confidence in RELIANCE 
belting under peace conditions, are enthusiastic over its per- 























formance under the increased strain. 


Write for Free Data Book and Catalog of Interest and Value 


Chicago Belting C 

New York Ica 0 : e In 0. San Francisco 
Cleveland 119 North Green Street Los Angeles 
Rockford, Il. Portland, Ore. 


New Orleans CHICAGO, U.S. A. Seattle, Wash. 
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| The Ohio Valley Pulley Works, Inc. 


Maysville, Ky. 


| Pulleys Exclusively for 32 Years 
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“SATISFIED” 
That Is What You Will Say After Try 


.C. D. RAILROAD UNIONS 


The Unions With the Brass Valve Seated Disc 
4 UNIONS THAT CANNOT LEAK NO GASKETS REQUIRED 


DURABLE, ECONOMICAL AND SAFE 
ILLINOIS MALLEABLE IRON Co., CHICAGO, ILL. 


For Sale by C. J. RAINEAR & CO., Philadelphia, Pa. 
















Made of Heavy Pattern Air Manufacturers of a Complete Line of MALLEABLE AND 
Furnace Malleable tron CAST IRON PIPE FITTINGS Write for Catalogue 


T | A FIL LES 
. DEL! = ie Cadena 



























The Highest 
Grade File Made 


‘‘The File You Will Eventually Use’ 








” DELTA FILE WORKS, PHILADELPHIA, PA., U. S. A. 


momar  W.O. Davey & Sons 22 


Friction Board and Oakum 











of time-tested, time-proven 
75 Years QUALITY are back of 
every piece of goods bearing the DAVEY stamp 






Davey’s 
guarantee 
means 
satisfaction 
or your 
money 


back 





You are assured you are giving your customers the BEST when you sell them DAVEY’S 
goods. You protect yourself, at the same time, against “‘kicks’”’ and “sore,” dissatisfied trade. 
Try us with a sample order—your others will follow. 


W. O. DAVEY & SONS, 160 Laidlaw Ave., Jersey City, N. J. 


LEIGH H. DAVEY, President Wm. O. DAVEY, Secretary 
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The 

constant THERE’S A REASON 
ly increasing 
demand for ‘“To- 
ledos” has necessitated FOR ‘‘TOLEDO’ 

the second large addition to DEMAND 
our plant in two years, which it- 

self was built only a little over three 

years ago. This new addition will give 

us nearly 40° additional capacity, and pre- 





pare us to better care for the seemingly endless bs any 

demand for “Toledo’’ Pipe Threaders. ‘‘Toledos Wd 

assure satisfied customers and repeat orders. With ‘‘Tole- TAGE MARR 

dos”’ in your stock, you will be profiting by ‘‘Toledos”’ efficiency. Teledo’ Peadeasaele 
Ask us for catalogue and discounts. atu 


THE TOLEDO PIPE THREADING MACHINE CoO. 
TOLEDO, OHIO New York Offie, 50 Church Street, 369 Hudson Terminal 








ATKINS METAL SAWS 


Kwik Kut Metal Cutting Machine 
Circular Metal Saws Hack Saw Frames and Blades 
Metal Saws, Hack Saw Blades and Machines that have 
been singled out for world-wide preference, on account 


of their greater dependability and durability, are the ; 
9 


ones you should sell. 





Atkins Products, shown here, have demonstrated their - 
. o 
quality and stand supreme, consequently you should sell 
them exclusively. [, 
- 7. . . ~ . ak H 
Ask for data on our Free Advertising and Selling Helps. | 
EK. C. ATKINS CO | 
. GC. ATKINS & » Inc. || | 
Established 1857 » 
THE SILVER STEEL SAW PEOPLE L-\ { 
Home Office and Factory—lIndianapolis, Indiana " ~ — 
. 10 k 
Canadian Factory, Hamilton, Ont. Machine Knife Factory, Lancaster, N. Y. ll ee 


Branches carrying complete stocks in all large 
distributing centers, as follows: 





Atlanta Chicago Memphis 
Minneapolis New Orleans 
New York City Portland, Ore. 
. eo San Francisco Seattle . 
Metal Saws for all styles Washington, D. C. Vancouver, B.C. atkins’ Non-Breakable Hack Saw Blades. The abso- 
and makes of machines Sydney, N. 8S. W. Paris, France lute insurance against blade wastage. 
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100°, Increasein the Production of “Beaver” 
ing Tools 


Labor Saiz 


\lmost o ent present outpuf Qi 
( ters 1 hy é wisit 1ed by the | “Yh « 
if] \r1 n I € 
In 1e to n K t possible tor us 
\\ king Lal Sa g Pipe Tool 
5 r } a1] . ill 7 + 
W actory buildin gs h wi ma it 
acti 100% 

We elle ve it this vill als elieve t 
nish “Beaver I Is to our 1iousands 
ictors—in all parts the intry. 

It is needless say, that the present 
ecure satisfacto p, it is most necessa tl 
1 b loes not ha i suppl 
‘ 1 ee that u are supplies Cata 


“Beaver” Easy-Worku Pipe Threaders and 


1 States Government for use of the Ameri 


) fttgnish still larger quantities of “Beaver” 


THE ania N COMPANY 


Canad 


lan Co.. 


110 ( 


sto HEB&P WIN THE WAR, we are erecting 


possitle for us to increase our output 


domesté situation and enable us to 
good friéads—plumbing and heating 


time when it % almost impossible to 


hat labor-saving etwipment be used 


f “Beaver” Tools, wfte us and we will 
g [I-15 upon request. 


- Warren, Oh10,U.S.A. 


hurch St., Toronto, Can. 
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Wherever | Bigger Sales 
there’s » Better Profits 


ill tle OU MILL SUPPLY MEN, cash in 
a Mil so on this profitable industrial business! 








Today it is bigger, its demands heavier and 
its future brighter than ever before. Get 

da factory your share of it—-boost your sales with 
oa Dumore Portable Electric Grinders. 

; Raa They are endorsed by countless users and 

OF a single lathe needed by thousands more. This is your 
opportunity —a good product—a big field— 
th ’ a real demand —and a big profit. No in- 
ere S crease in sales force necessary. No extra 
expense. No big amount of capital tied up 








= 


in stock. Every demonstration means a 
a demand sale. It’s all yours if you'll go after it. 
Get our liberal sales proposition today. 
for WISCONSIN ELECTRIC CO. 
3900 - 16th Street RACINE, WIS 


DUMORE 2°22"! GRINDERS 
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Hercules ‘‘X X"’ Pulleyson Crushing Rolls 
c™ 
J1ECC 
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HERCULES “XX” 


iy We WOOD-SPLIT 
Je PULLEYS 


Here is what one of the largest dealers in the 
west had to say, unsolicited, with reference to the 
or” THE "REEN ES” HERCULES 
Res 


superiority 
‘Xo FU 
“Would say we have used these Hercules Pulleys for 
the past twelve years and have sold them to other 
roll makers in this city. There is no question at all 
about their superiority over any iron pulley for crush- 
ing roll work. Iron pulleys crystallize in the spokes 
and break on account of the jars from the crushing 
rolls operating, and all good rolls are now equipped 
with either a solid built up pulley or these Hercules 
pulleys which we used. We have never had any cases 
of defective pulleys, or any trouble of loosening spokes 
of the Reeves pulley. On account of the construction 
and the make of the spokes going through the rim it 
is superior to any other wood pulley on the market. 
You will find them very satisfactory for all kinds of 
work, as well as where there is any jarring that tends 
to crystallize iron.” 


For any kind of tough pulley job, whether inter- 
mittent sledge hammer jolts as above, or the hard, 
steady grinding pull, you will find “The Reeves” 
carrying its load, running true as a plumb bob and 
as steady as the old “Seth Thomas 

To wide awake dealers “THE REEVES” line is a 


profitable line. 


Reeves 


Chicago Branch: Cor. Clinton and Monroe Streets 
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Get Our Prices 


Before Putting in 
Your Stock Order 
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Engineers’ 
Red Book 


Free for 





Asking 












































Your Reputation and 
7 Mf 


MONARCH 


Prestige and consumer confidence 
come to “Monarch” dealers. 


The old-fashioned honesty of this 
belt makes it a valuable addition 
to any dealer’s line. 


Write for terms and discounts. 


The Bradford Belting Co. 
201 Walnut St., Cincinnati, O. 
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best describes the engineering, manufacturing and 
production facilities of the T. B. Wood's organization. 


Anticipating industrial future needs with respect to trans- 
mission equipment, 


THE LINE 


is being constantly subjected to service tests and applications 
under modern and expected future conditions. 


Regardless of whether your power transmission needs are regular 
or special, consult our Service Department and obtain the 
benefits of 61 years experience in the successful working out of 
similar problems for thousands of manufacturers. 


[. B. WOOD'S SONS CO. 
CHAMBERSBURG, PENN. 
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At 10 Feet from This Pump You Can’t Hear a Sound 


The “grind of gears” which is found in other pumps has been entirely eliminated, making 
this the only ideal pumping outfit made for service where noise is objectionable. 


Goulds Fig. 1695 
He 
Noiseless Electric Pump 


has no gears whatever—and hence no noise. It is a patented pump with 
original features of design which make it exceptionally low in price for a 
pump of this quality. 

The Hi-Speed Noiseless Pump is furnished in connection with 13 different 





complete outfits with 110 or 220 volt A. C. or D. C. motors or with 32 volt 
motor for operation on current from farm lighting systems. Gasoline engine 
drives also furnished. 
For Either Open or Pressure Tank Water Systems iad: aeiiaies. xg 
There is a big field for the sale and installation of these pumping outfits Consisting of 6 G.P.M. Hi-Speed Pump belted 
in small mills, factories, hotels, schools, ete. Write today for complete data to % H ~ eo -‘aceaaaae = 
and prices Cavy oak plank. 


The Goulds Manufacturing Company 


Main Office and Works 


New York S l N Ty Boston 

Ry a) eneca Falls, N. Y. so Bet si 
Chicago Philadelphia Pittsburgh Atlanta Houston 

12-14 S. Clinton St 111 North 3rd St 636 Henry W. Oliver Bldg 3rd Nat'l Bank Bldg. 1001 Carter Bldg 




















Asbestos Packings 
UR cf} a )URABESTOS 





MARK 
Compressed Asbestos 
GASKET PACKING 








™ Asbestos Woven Wire Inserted 
SHEET PACKING (Red and Black 


Brac) ~ pore) Dita 
AG Durie — Yunieg 

Donde Puadep (Jura 
io). uae) poi 


Gi ey es “ate De 





41 Made from a high grade asbestos woven 
{ cloth with a fine brass wire in the center 


eae of each yarn and treated with an excellent 
; quality of rubber friction. Made of Woven Asbestos Yarn rein- 

The composition of this well-known forced with brass wire in each strand, 
brand of packing is carefully selected long treated on one side with a red adhesive 
fibre asbestos, scientifically compounded compound, the other side being graphited. 





and compressed to a degree to give it > : Made in rolls of 100 lbs. or 200 Ibs. 
great tensile strength and durability to DE A 7 rr 40 in. wide in thicknesses of 1-32 and 1-16 
withstand the severest service for gaskets ALS 4 weighing approximately 4% and 6% lbs. 
on gasoline motors. respectively per running yard. 


We can supply any of the material illustrated above promptly from stock; alsoa superior quality of Acbestos Brake Lining. 
Asbestos High Pressure Spiral Piston Packing, Valve Stem Packing, Wick, etc. Ask us for dealers’ prices and samples. 


George L. Hammons, Inc., 619-629 Washington Blivd., Chicago 
TTL ERE 
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J-O-N-E-S 


Machine Moulded 


PULLEYS 











Mr. Pulley Dealer: 


In this day of stress and trial we 
are all forced to save and economize, 
and one sure way is to buy 
Jones Moudea Cast Iron Pulleys— 
cheaper than any of its competitors, 
and superior in every respect. We 
make quick deliveries, give you the 
right prices and assure you of cour- 
teous and prompt replies to all in- 
quiries. 

We also manufacture a complete 
line of Power Transmission Ma- 


chinery in our modern up-to-the- 
minute plant. 


Catalogs showing our line would interest you 


W. A. JONES 


Foundry & Machine Company 
4411 West Twelfth Street 
CHICAGO, ILL. 








coCHEc 





The name that stands for all that’s best in 
raw hide. 


Highest standard of quality 





Closest, most economical trim 





Strong, pliable, long wearing 





Guaranteed full measure 


It is not a cut price lace but a more satisfactory 
and profitable line, for the dealer, is not produced. 


We are always glad to submit 
samples and prices 


I. B. Williams & Sons 


DOVER, N. H. 
BRANCHES: 
71-73 Murray St. 14-16 N. Franklin St. 157 Summer St. 
New York Chicago Boston 
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has proven a success in the power transmission world. We say this because 
we have yet to find an instance where it has failed to do the work required of it. 


Simplicity of construction, simplicity of You are desirous of satisfying your 
application, simplicity of adjustment, and trade. There is no better way to do this 
simplicity of repair make the Pyott Steel than by supplying equipment that has a 
Plate Friction Clutch superior to all others reputation for uniform quality and maxi- 
in ease of operation and economy of main- mum service. The Pyott trademark is 
tenance. sufficient guarantee. 


Write for Catalogs and Dealers’ Discounts. 


Foundry—Factories—General Office: 1401-1435 West North Ave., 
Chicago, IIl. 
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Every O-B Valve Proves its Quality 


So when you sell O-B Valves you know they 


The chemical laboratory analyzes the metal 
will give satisfaction. 


which goes into O-B Valves and makes sure 
that it is invariably correct. Constant advertising reminds your custom- 
ers of O-B “Quality First” Valves and instructs 
them to buy from their supply house. 

Catalog No. 51 describes Brass Disc and J. D. 
Globe, Angle and Check Valves: Gate Valves: 
Steam and Hot Water Radiator Valves; Regulating 
Valves, Water Gauges and Gauge Cocks. 


Then experienced inspectors go over each 
piece before assembling to catch any visible 
mechanical flaw. 

Finally each valve is tested—hydraulically— 
for strength and tightness. 


The Ohio Brass Company, Mansfield, Ohio 
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RUBBER GOODS SPECIALISTS 
New York Belting & Packing Company 


Manufacturers of 


Belting, Hose, Packings, Valves, Etc. 





N every profession and in every business the successful man today is the one 
who has made a study of his particular line. For nearly seventy years we have 
been studying, experimenting and manufacturing Rubber Goods for Mechanical Purposes, and 

= feel justified in claiming to be Specialists in this particular line. If you are having trouble with 
= your Belts, Packing, Valves, Hose, etc., why not come to us for help? We are sure we can be of 
service to you. 

A few of our specialties are TEST SPECIAL BELTING—COBBS PISTON AND 

VALVE ROD PACKING—INDESTRUCTIBLE WHITE SHEET PACKING 








Write for our catalog 


NEW YORK BELTING & PACKING COMPANY, 91-93 Chambers Street, NEW YORK 














Woodward, Wight & Co., Ltd., New Orleans, La 

Hyman Supply Co., New Bern. N. C., and Wilmington, N. C. 
S. B. Hubbard Co., Jacksonville, Fla. 

Miller Supply Co., Huntington, W. Va. 


W. H. Neill Co., Louisville, Ky. 
Walter Tips, Austin, Tex. 

Georgia Supply Co., Savannah. Ga., 
Empire Machinery & Supply Corp., 
San Antonio Machine & Supply Co., 
Cotton States Belting & Supply Co., 


and Jacksonville, Fla. 
Norfolk, Va. 

San Antonio, Tex. 
Atlanta, Ga 


Vulcan Supply Co., Cincinnati, Ohio. 

Hardwicke-Etter Co., Sherman, Tex. 

tm. KB. Hays Machinery Co., Marshall, Tex. 

The Paul Shean Co., Galveston, Tex. 

Ben D. Schaad, Little Rock, Ark 

Hoffman Hardware Co., Texarkana, Ark. 

Marion Hardware Co., Ocala, Fla. 

Atias Supply Co., Muskogee, Cushing, New Wilson, Electra, 
Bartlesville, Henryetta and Okmulgee, Okla. 

The Hendrie & Bolthoff Mfg. & Supply Co., Denver, Colo. 





















'ntted States Rubber Company, Toledo. Ohio 
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tton, fiber and rubber belts 


Leading dealers everywhere find BELTINE one of their 
most profitable specialties because it is a steady repeater. Send 
for complete details of our remarkable BELTINE selling plan. 


BELTINE § 


press« S i) a Distributors of BELTINE in the United ps overcomes 
belting Cleveland 113-125 North Green Street san Francisco slippage 
Rockford, IIl. Seattle 


New Orleans CHICAGO Portland, Ore. 


} ; | <c ; y INK s ° > 

Th wing Dealers L in stock: 
Chandler & Farquhar Co .Boston | Trimble & Lutz Supply Co...... Wheeling | Joplin Supply Co..... ; ..Joplin (Mo.) 
Lewis E. Tracy Co ......Boston | Cleveland Tool & Supply Co.. .. Cleveland | E. C. Atkins & Co..Memphis, San Francisco 
American Supply Co. Providence | White Tool & Supply Co Sidra Cleveland | Laib Company Louisville, Evansville (Ind.) oe 
L. L. Ensworth & Son . .. Hartford | M. D. Larkin Supply Co..... Dayton | Cotton States Belting & Supply Co...Atlanta 4 
American Hardware Stores 3ridgeport | Universal Supply Co..... .Newark (Ohio) Wm. Beach Hardware Co....Columbus (Ga.) 
Hardware & Supply Co New York | Central Distributing Co : .... Detroit Textile Mill Supply Co. Charlotte (N. C.) : 
Albany Belting & Supply Co : Albany | W. J. Baird Machinery Co : Detroit Alab Stack ply &S SI Co.M : 
Syracuse Supply Co.... Syracuse | I. E. Swift & Co.. : Houghton Mich.) Tex ama Machinery Supply Co.Montgomery ies 
Haverstick & Company.. Rochester | Central Rubber & Supply Co... . Indianapolis exas Mfg. Co...............2+. Fort Worth , 
H. P. Weller Supply Co ..Erie | Advance Packing & Supply Co....... Chicago | Hardwicke-Etter Co......... Sherman (Tex.) s% 
Scranton Machinery & Supply Co...Scranton | Louis Hanssen’s Sons Co........ Davenport | Central Supply Co............ .. Little Rock 
J. Jacob Shannon & Co ... Philadelphia | Globe Machinery & Supply Co....Des Moines | Cameron & Barkley Co. . Jacksonville 
Pittsburgh Gage & Supply Co......Pittsburgh | Williams & Wolff............ ...Milwaukee Tampa, Miami. Charleston. 
Johnston-Morehouse-Dickey Co Pittsburgh ' Gustin-Bacon Mfg. Company.....Kansas City ' Steam Supply & Rubber Co........ - Seattle 

“ A ¥ 
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Metal Slitting Saws are made of high speed 
steel, semi-high speed steel, or carbon steel, 
concave ground for clearance. 


It is our aim to make Simonds Slitters unusually 





serviceable and dependable in every case. Each 
blade is very carefully packed and each package 


1,’/ marked to show full specifications of the blade. 

4 

Let us quote on your requirements in Metal Slitters 
I or Screw Slotters or any size Cold Cutting-off Saw, 
Hs either solid or inserted tooth. 
{i 

i Our valuable book ‘‘Methods of Cutting Metal’’ 
i sent free on request to any metal saw buyer. 


SIMONDS MANUFACTURING CO. 


“The Saw Makers’’ 
FITCHBURG MASSACHUSETTS 
17th St. and Western Ave., CHICAGO, ILL. 
St. Remi St. and Acorn Ave., MONTREAL, QUE. 
New York City. New Orleans, La. 


Portland, Ore. San Francisco, Cal. 
Memphis, Tenn. 









Wash 


Seattle, 








ckport,:N. Y. 
c rer, B. C. 





B 


John, . B. 
don, England. 
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MARVELOUS GROWTH 




















@ Centuries passed before the tubular industry emerged from the hollow reed or pottery tube stage 
to the first stage of real growth—the wrought tube, which was probably made to meet the need for gun 
barrels—but only fifty years covers the marvelous growth of “NATIONAL” Pipe! 


@ The first machinery to take the place of slow hand-welding of tubes was invented about 1812, and 
in 1825 the basis of the butt-welding process as used today was invented. 


@ The first American furnace for making butt-weld pipe was built at Philadelphia between 1830 
and 1834, but the “‘seed’’ from which the eleven plants of National Tube Company developed was a 
small pipe mill (about 20x125 feet) in East Boston, Mass., established in 1868. 


@In 1870, the Flagler Company (founders of the East Boston plant) purchased a plant in McKees- 
port, Pa., near Pittsburgh, which was even then the center of the rapidly growing iron and steel 
industry in America. In 1879 the Company (then known as National Tube Works Company) es- 
tablished their own rolling mills, and in 1890, realizing the desirability of controlling all processes, 
erected several blast furnaces. 


@ The first steel pipe was made in 1887, at what is now Riverside Works of National Tube Company, 
Wheeling, W. Va. The amount was negligible, consisting of about 300 tons. Today the manufac- 
turing capacity of National Tube Company's eleven modern plants is in the neighborhood of one 


and one-half million tons of “NATIONAL” Pipe and Allied Tubular Products annually. 


q It is an interesting tale of growth from a beginning so unpretentious—the original little shop in 
East Boston—to eleven mills, one of which contains a tube and pipe building having a roof area of 
more than 20 acres. 


@ The marvelous growth, of National Tube Company and the steel tubular industry, is almost co- 
terminous. The beginnings in each case were insignificant—but today about ninety per cent of 
all wrought pipe used is steel—indicating the consumer's appreciation of the substantial returns 
resulting from the use of modern products—more especially “NATIONAL” Pipe. 
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MARK « 























NATIONAL TUBE COMPANY “sii: fier Fsk Bin 


DISTRICT SALES OFFICES: 
Atlanta Boston Chicago Denver New Orleans New York 
Philadelphia Pittsburgh St. Louis St. Paul Salt Lake City 
Pacific Coast Representatives: U. S. STEEL PRODUCTS CO., San Francisco, Los Angeles, Portland, Seattle. 
Export Representatives: U. S. STEEL PRODUCTS CO., New York City. 
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By Ernest V. MApIson 


The first Thursday in July is another anniversary of 
our country’s freedom. 


July Fourth! When we were children we looked 
forward to it as a day of firecrackers, lemonade and 
picnics. As we grew older we accepted it as a day 
when we were free to go to the ball parks, or to take 
our rod and reel up-country for a good day’s sport. 


The anniversary will be more seriously observed this 
year. The events of the war are bringing home to us 
an appreciation of the far-sighted wisdom of the repre- 
sentatives of the thirteen colonies who met in Inde- 
pendence Hall, Philadelphia, in 1776. 


When these men embodied in their document the 
sentence: “lHWe hold these truths to be self evident, 
that all men are created equal, that they are endowed by 
their Creator with certain inalienable Rights, that among 
these are Life, Liberty and the Pursuit of Happiness,” 
they wrote the first advertisement of a country of free- 
dom of speech, freedom of press, freedom of religious 
thought and freedom of opportunity; and an advertise- 
ment which pulled better each succeeding year, until 
the beginning of the present war. 


[fi you have seen a boat-load of immigrants coming 
into New York harbor, or if you have seen the picture 
of such a boat, you noticed how the rail was crowded 
with men and women, gazing eagerly and happily toward 
the Statue of Liberty. The wonderful skyline of New 
York, the forts, boats, etc., were all unnoticed. 


To them the statue was the personification of the 
spirit of America. , It was their first visualization of 
“Liberty and Pursuit of Happiness” which they were 
to find in their new home. 


Technical paper advertising is the Statue of Liberty 
of business. It is the personification of the business 
spirit of the manufacturing firm. It indicates belief in 
enlightenment and a confidence that comes only from 
the maker’s assurance of excellence of his product. It 
lights the way to better opportunity for the buyer. 
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The Dealer and Babbitt 


We believe the supply trade wants to sell only high-grade 
babbitts. We believe they want babbits that can be depended 
on, regardless of the selling price. It is only such bab- 
bitt that a reputable dealer should sell. 

The well known trade-mark, “U.S. A.,” is only put 
on Babbitt and Solder that is made from new virgin 
metals, carefully mixed and properly fluxed by skilled 
men. If you want metals on which you can rely im- 
plicitly to satisfy your trade, sell U. S. A. 












Dealers who prefer to use their own established trade-mark can buy 
U. S. A. metals cast with their own names and trade-marks instead of our 

















own. Our five grades meet all requirements. Write us for details. 





United Smelting & Aluminum Co., Inc., New Haven, Conn. 





| UNITED SmECTINGI( 
A | ALUMINUM ALR pany inc> | Bl 
h\ SENUINE BABRITT 


NEW HAV 
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are i A i our beloved country but to the cause of humanity. 
THE CRAWFORD PUBLISHING COMPANY {t is unthinkable that Prussianism can win this war. 

Ellsworth Building, 537 South Dearborn Street, Chicago, Illinois which now surely means to dominate the world. 
diagpaocnsnaan We are at last coming to realize what it means 

MEMBER AUDIT BUREAU OF CIRCULATIONS . 1 

a a Ee ae when we say we are 1n this terrible war to last 
man and the last dollar. Up to now the statement 
E. A. CRAWFORD B. H. CRAW [cNASH generally represented an oratorical effort. With 
’ RS casualty lists appearing containing American names 
iss ii ied a only, the war is at our doors, with a monster of cru- 
" a elty and unfairness driving remorselessly at the 
| throats of our best beloved. The man who is not 
ADVERTISING—A s repeatedly moved to tears these days is no man at all, 
lor forms close onthe ° but a callous hearted thing unfitted to live under the 
“eee ee ee protecting folds of the starry banner that proclaims 
DISCONTINUANCES-_B , our freedom from oppression and brutality. But 
their file of MILL SUPPLIES unbroken, = a little better is he who stands with dewy eye, but 
PO es i gp Pe with muscles flexed only to grip the substance that 
ranenann eee has come to him. Not only must money in an un- 
E; ending stream be loaned to the government at a fat 
interest rate. but additional millions must be given 
to the Red Cross, the Y.M.C. A. and other great 
organizations that are doing a wonderful work both 
home and abroad. While others are giving life it- 
self, what a pitiful thing it is that we at home are 
doing when we go to the limit in furnishing money 
sion or in abstaining from food or bodily furnishings. 
THE TIME HAS ARRIVED \t the very worst we are not depriving ourselves of 
- very much. Let us today dedicate ourselves anew 
The day has arrived when every man in this to the cause of liberty and justice, and endeavor 


country must come to grips with himself. There is 
now no place for the idler, the mercenary. the selfish. 
the profligate or th The 


must now be taught, 


incompetent. weak must 


not be crushed—they streneth 


ened, and pushed into their proper places. In many 
cases the time has passed in which the individual ean 
pick and choose as to the sphere which he will 
serve his organization, his community « 


yr his country. 
It it work or fight from now on. 


Everywhere there is 
growing a deeper sense of what we owe to not only 


earnestly to realize the vast interests at stake. Every 
last private interest must be submerged to the common 
good, and that means that nothing that is good can 


We are 


dom of all men from oppression. 


be destroyed. fighting to establish the free- 
We are soon going 
to realize in this country that that statement covers 
all men, and not simply a single class working for a 
daily or a weekly wage. Organized labor is in many 
cases losing its sense of proportion, and is thinking 


seek- 


and moving along destructive lines—selfishly 




















In many ways we 


ing to grasp everything in sight. 


are moving swiftly under war pressure, but in other 
directions the government seems strangely loth to 
take decided action. The time is coming, and coming 
swiftly, when strikes in industries essential to the 
That 


con- 


winning of the war must be sternly forbidden. 
means enforced arbitration, with production 
tinued while a competent national body investigates 
and decides beyond further review on the equities in 
each 


case. 


This day, too, has already arrived, 
whether or not the government recognizes it. 





THE NEW ZONE SYSTEM 
Commencing with July first all publications in this 
country enjoying second-class mailing privileges come 
under the new zone system on their advertising pages, 
and with a flat advance of twenty-five per cent to all 
\nother ad- 
vance of twenty-five per cent on the flat rate takes 


zones on their reading matter pages. 
place a year hence, and then persists. On the adver- 
tising sections the rate increases zone by zone up to 
the eighth, and year by year until 1921, until the 
maximum increase is 900 per cent. Only time can 
tell what will result. 
the 


changing advertising or subscription rates. 


Some publications can doubt- 


less stand increased cost for a time without 

Some 
will be enabled to pass a portion of the increased 
cost along; some will die without a struggle, some 
will consolidate; some will increase rates and prosper, 
while others will expire in the effort to adjust income 
to outgo. 

Regardless of results the new system is unjust, 
crude, cumbersome, and absolutely inimical to the 
life of one of the greatest educational forces in the 
world. 

The new law places a direct tax on one class of 
publicity, based not at all upon its character, or 
its cost, but upon the distance it is to travel from 
the point of publication. The same is true in effect 
as to all reading matter, because the cost of carrying 
a publication must be distributed to all sections re- 
gardless of specific ratings of the two classes of 
matter. 

It does not seem possible at this time to equalize 
rates so that nationally circulated mediums can con- 
The natural effect will 


be to localize circulations to the everlasting harm 


tinue an even distribution. 


of the country—business, social and political. Imag- 
ine a nationally circulated magazine trying to pass 
along this increased cost to readers, with eight dif- 
ferent rates governed by zones. The public should 
realize that this new postal law is not war revenue 
legislation. It has nothing to do with the war. It 
is designed as a permanent tax on publishers, to 
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culminate in 1921, regardless of peace, and to then 
continue indefinitely. It is the rankest tax on educa- 
tion ever passed, and is in direct opposition to the 
attitude of every country on earth, as well as directly 
violating every American ideal and principle up to 
this date. 





SECRETARY LANE’S IDEA 

The United States is now, as never before, con- 
fronted with the task of fusing into an all American 
product the many foreign metals dropped into the 
melting pot of our citizenship. There are five mil- 
lions of people in the United States who do not speak 
English, and thirty per cent of that great total was 
born here. Secretary Franklin K. Lane calls this an 
evil condition in time of peace and a growing and 
direct menace in war time. Secretary Lane is a con- 
structive thinker, and has evidently devoted much 
thought to the question of overcoming this dangerous 
that industrial 
leaders but the people generally are responsible, and 


situation. He contends not only 
that the former have it in their power to quickly 
make a change for the better. They must teach these 
foreigners to speak English—at least offer them every 
opportunity, and then if this chance is not grasped 
the inference is that their places will be taken by 
those who are more interested in the language and 
our ideals. These foreigners must be taught the 
value of citizenship, and that they are not being 
penalized for their nationality but for their attitude, 
to be followed by the practical exhibition of apprecia- 
\s a 
people we have been blind to the clanishness of our 
foreign populations, and neglectful of the interests 
of our country. 


tion as the demanded improvement occurs. 


This must change. Many German 
schools, German newspapers and German societies 
have been and still are dangerous to us and to our 
allies in this war, and should be sternly suppressed 
without further delay. Liberty is a fine thing, but 
the license it has in many cases engendered has been 


both irritating and costly. 





“BLOCKING NEW WARS” 


The entire world is interested in the question of how 
to prevent wars in the future, and the trade press of the 
country is being requested to aid in educating the 
people on this vastly important question. Herbert S. 
Houston, a member of The Chamber of Commerce of 
the United States, a writer of note on economic sub- 
jects, has written a book, “Blocking New Wars,” 
which he has offered to the press through The Associ- 
ated Business Papers, Inc., for publication. MILu 
SuPPLIEs is deeply impressed with the value of Mr. 
Houston’s ideas, and the necessity of giving the propo- 
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sition the widest publicity. The first two chapters will 
be found in this issue. The remainder of the book 
will follow as rapidly as space will allow. We trust 
that our readers will give the serial the closest reading. 





A VITAL INDUSTRY MENACED 

Vital to the nation’s prosecution of this great war 
are the trade, class and technical publications of this 
country. The government has so decided, and the 
soundness of this decision is nowhere questioned. 

Their very life is now threatened by the final out- 
come of an inconspicuous and at present local dis- 
agreement among Chicago press-feeders. The press- 
feeders are the least skilled of the employes of the 
periodical printers. There lies the danger. Their 
demands are exorbitant, and follow a horizontal in- 
crease of two dollars and fifty cents per week gained 
last spring as the result of a strike of pressmen in 
Chicago. The increase applied to all branches of 
the printing trade, and carried a definite agreement 
stabilizing wages for a year. 

The press-feeders shamelessly broke their contract, 
have been disciplined by the parent union, backed by 
the pressmen, and have returned to work pending 
arbitration between 


local feeders and employing 


printers. In the background stands the nation’s war 

board. The employers once offered to grant some 
p10} 

increase, rumored to range from fifty to seventy-five 


The 


increase last spring was calmly passed along to pub- 


per cent of a demand of five dollars per week. 


lishers, in most cases plus, because the percentage 
Did 


Most of them did not. Regard- 


figured in wages was carried into the overhead. 
the employers suffer? 
less of contracts, the method generally employed was 
to beg for mercy rather than to lay down on the 
agreement. 

Now comes another demand, and the employers 
appear as the arbitrators, as is inevitable, but they 
are not the chief parties in interest. The publishers 
must eventually foot the bills, and should unitedly 
appeal to the government for a court of adequate 
jurisdiction, to the end that real justice may be done 
all the parties in interest, and that the integrity of 
contracts shall hereafter be guaranteed. 

If the press-feeders win, the advance will beyond 
the shadow of a doubt be demanded by every other 
branch of the printing trade—first in Chicago, and 
then throughout the country. It would prove a stag- 
gering blow to every publication in the country, and 
put hundreds of them out of business, coming at a 
time, as it would, when they will be trying to adjust 
themselves to the postage increase burdens imposed 
by the government on July first, and increasing 
steadily in severity for the next three years. 





The world’s greatest war started ae the result of a 
single spark ignited in Servia. The very life of the 
publishing business in the United States is threatened 
by a strike of press-feeders in Chicago. The printers 
are united, the employers are united, and both are 
wide awake, but the publishers are neither united or 
aroused, and unless they get together and put forth 
every ounce of their strength to secure justice at the 
source of this trouble, they will find themselves ever- 
lasting too late. They must make strong and united 
representations to both the local arbitration board, 
the war board and the head of the government 
itself of the danger that lies in this local strike. The 
danger cannot be too greatly magnified, nor the ne- 
cessity for instant action overestimated. Latest— 
\rbitrators disagree. War board is to decide. 

tor 


ENLARGING ITS PLANT 


Victor Balata & Textile Belting Co. Building Two Story and 
Basement Structure 86 x 220 Feet 

The Victor Balata & Textile Belting Co., of Easton, 

New York, Chicago, 

new addition to 


Pa., with general sales stores at 
Boston and Cincinnati, are erecting a 
its up-to-date plant at Easton, Pa. 

This new addition was necessary, owing to the in- 
creased demands for textile belting. The new addition 
will be of fire-pre of construction, consisting of two stories 
and basement. Dimensions of the building will be 220 
feet long x 86 feet wide, or a floor space of about 50,000 
square feet. 

The basement will be of reinforced concrete construc- 
tion, and the building of steel and brick construction, 
designed to carry machinery of the heaviest type for the 
manufacture of textile belting. 

The building will contain electric elevators, and the 
most modern and up-to-date ventilating, heating and 
lighting systems will be installed to insure the best work- 
ing conditions possible for the operators. When this 
new addition is completed, the Victor Balata & Textile 
Belting Co.’s plants will cover the greater part of about 


eight acres. ~<o> 


CLEVELAND, THE GENEROUS CITY 


Victory Chest Campaign Raised $11,000,000 on a $5,000,000 
Allotment—Over the Top People 


The mill supply trade in Cleveland was among the 
foremost in helping to double the quota of that city in 
the recent Victory Chest campaign. The quota was $5,- 
000,000 and the total amount pledged reached $11,000,000. 
The funds will take care of all war charities and other 
activities during the next eight months, so that-no sub- 
scription campaigns of any kind will be conducted in 
Cleveland during that period. 

Among the “one hundred per cent” firms, every em- 
ploye of which pledged a half day’s pay every month for 
seven months, were Mau-Sherwood Supply Co., White 
Tool & Supply Co., Cleveland Tool & Supply Co., and 
Cleveland Machinery & Supply Co. 

Among the large givers during the campaign were the 
White Tool & Supply Co., $750; Mau-Sherwood Supply 
Co., $1,000; W. M. Pattison, $600; C. E. McCombs, 
$150; the W. M. Pattison Supply Co., $3,000; Mr. and 
Mrs. H. W. Strong, $300; E. E. Strong, $800; Strong, 
Carlisle & Hammond Co., $6,000; Frick & Lindsay, $300. 
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[ may seem rather precipitate to begin to talk 


when the war is over, 


about 
for even should hostilities be 
ended at an early date, it would still be 


t a consider- 
able time before troops could be 


entirely withdrawn from 
different points, transportation normal once more, pro- 
duction readjusted and business have meshed its gears 
for a brisk spin on the fairly level stretch of the Peace 
Highway. 

It is too soon, however, to consider just what 
that reconstraction period, which will inevitably follow 
the close of the war, is bound to mean to your business 
and mine. Any of us who think that no changes will 
occur and that old-time conditions will be resumed, are 
bound to have a painful awakening. The man who has 
the foresight to look ahead and to discover and deter- 
mine the nature of the conditions which he will be u 
against, is the one whom we can reasonably expect wi 
be able to road, trou 


none 


avoid bad places in the troublesome 


detours, and steep hills. 
In this period after the war there is bound to be <¢ 
general weeding out of the inefficient, the short-sighted, 


and the timid. Those who have 


L 


vision and who set their 
lips together in firm determination to go “Over the top,” 
and to “Carry on” 


“1 = 
will win out. 
and then, one 
1rough the holes in the bridge 


\ddison’s 


toward bigger business, 
he rest will go bobbing along for a time 
ry one they will disappear tl 


vision of 


like the unfortunate travelers in 

Mirza (The Spectator ) The down-and-outers will al- 
Wavs look bitterly back at what they will honestly believe 
o have been the governing forces of circumstances over 
which they had no control, when as a matter of fact they 
fell through the holes in the bridge because of. theit 
clumsy, hobbling gait and imperfect vision 





Let us throw aside all generalities and come right down 
to brass tacks. How are conditions after the war going 
to be different than they are now? How must you and | 

inage our affairs so as to take advantage of the favor 

e tides commercial and industrial life as thev will 
sures abo s at that time? 

| | l suffici ntl tr rrophet to fore cast those 

Y ions and circumstances, ot en it | only set vour 

| working s l O1 orecast them more accurately 
tO ours hen | ading ot this articl will b 

O i. lot of mon not to mention the happiness that 
goes with increased osper} and the growth of con 
idence which comes to the successful \ll these are 

1 vhile | use. thi mark the ditference between 
hos ho go through the holes in the bridge and those 

ho travel on splendidly conscious of being one of the 
conquering chiefs 

lo begin with, a vast army of the flower of the voung 
manhood of the country will return to us with a totally 


ditferent outlook than they ever had before. Fellows 





who had been accustomed to living easily and enjoying 
themselves as a matter of course, will have come face 
to face with the sternest kind of stern reality. They 
will be vastly more serious-minded and more keenly 
analytical of causes and effects than if they had never 
gone to war; they will of course have been subjected to 
the finest type of discipline and training; they will have 
developed as a matter of course, the ability to overcome 
obstacles. Opposition will be to them nothing more than 
a forward urge, whereas without this training it would 
have served as utter discouragement to many. 

These men will come back with new standards of life 
and the things worth-while. Physical disability will no 
longer be looked upon as an insurmountable handicap. 
Why, think of it! Men who have been wounded almost 
to the point of death, have learned that surgical skill 
can restore them marvelously. 

Do you suppose that such men will offer 
the strongest sort of competition in business life? Ordi- 
nary conditions will seem but child’s play to them. Ah, 
don’t think that these things have no bearing upon your 
business and mine, for they have. 


any but 


Men who have earned large salaries previous to the 
war and have given them up for either the small pay 


of the army or navy, or even for the “dollar a year” 
positions in government service, have all learned the 


value of pennies in the aggregate: they have learned to 
conserve, and they have learned to spend. Hundreds 
of thousands of soldiers are coming back with money 
saved up; they are coming back ready to put into force 
and practice many of the things they have learned in 
the older and more experienced European countries ; 
quite rightly they are going to be given ample opportunity 
to make a living for themselves along the lines for which 
they are best fitted. The government will see to that. 

Our own productions in all lines will have to be 
speeded up to meet the calls for construction materials 
to rebuild devastated Europe. We will no longer turn 
out such immense quantities of war supplies, but un- 
doubtedly a good many will continue to be made, for it 
is not to be expected that world disarmament will come 
immediately. So our own industries will boom along 
every line, for not only will many of the war-time activi 
ties be continued, but the old ones will be resumed on a 
larger scale than ever before. 

Nor is that all. The government is going to exert a 
distinct effort to make the United States independent by 
promoting the growth and manufacture of everything 
we need as far as possible within our borders. This will 
cause our natural national resources to be opened up, 
increasing our wealth and give employment to larg 
numbers of our best trained men. In fact, we will tend 
steadily toward intensive specialization. The man of all 
work and the Jack of all Trades will be relegated to the 
The tide of immigration toward 


minor, make-shift jobs. 
i under more 1 


our shores will set in again, but restricted 
conditions 

Workers who have 
during the war will not be satistied to go back to a low- 
ered schedule, and our national life will reflect that 
attitude of mind. Inevitably there will be a dropping 
off of war-time prices, and the cost of living will not 
maintain its present high level, but the drop will be very 
gradual, and it will never go back, at least not in 
time, to the before-the-war level. Now just what does 
this mean to you and me? There is no use shutting our 
eyes to the significance of it, for this is suicidal. 

Conclusions might be elaborated endlessly, but [ will 
only offer a few of the most outstanding ones. 


Competition will be keener than ever before. 


received large prices for their labor 


our 


The 































majority of people fail, not because of the lack of ability, 
but because of the lack of stick-to-it-iveness and grit. 
The men who come home will have both of these, and 
if we are to hold our own, we must be peers of theirs 
in point of determination, courage, and vision; we must 
know the value of money and supplies as they know it; 
we must appreciate the need of the development of our 
own resources and defenses as they do; we must be 
specialists in our individual lines, knowing all the con- 
tributing circumstances which are making for present 
and future conditions. 

Nor is this all, for we may not sit like cats at the 
mouths of rat holes watching for stray opportunities to 
wander out. We must rise and go after opportunities, 
either by under-the-sea, on-the-ground, or in-the-air 
tactics, always playing the game fair and square, but 
nevertheless using every means within our power to 
determine just how our business prestige, its steady 
growth, and its development, may be achieved. It will 
no longer be a case of drifting: we must steer, and it 
will no longer be possible to. Steer safely if we do not 
look more than a hundred feet ahead of the business 


machine. We must have an intimate knowledge of not 
only national, but world conditions, for this, and this 
alone, will fit us to take our places in the business race, 
and victory you know, is to the swift and strong. 

Those who think to wait until the war is over and then 
determine what to do and how to do it, will find them- 
selves in the position of the man who said he wouldn’t 
jump into the band wagon until he found whether or 
not the musicians proved to be popular. When he de- 
cided that he would sit right up beside the bandmaster 
and enjoy the whole show, there was no room, for the 
band wagon was crowded, and at last when he thought 
he would have to swallow his dignity and take his seat 
on the tail-end step, the band wagon had gone out of 
sight altogether. 

Your business and mine can be splendidly prosperous 
after the war, or can fade away to a mere shadow. It is 
up to us to take our choice. We get what we pay 
for and the price is alertness and energy. Our trade 
press, our annual conventions, our local associations, 
and broad reading, observation, and thought will all put 
us in a position to win. Let us start now! 


toy 
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OME of the banking publications are of the opinion 
S that the general use of the trade acceptance will 
lead to the gradual abolition of the cash discount. 

fhe trouble is that the practice never will become gen- 
eral. The financier, of New York, for example, dis 
cussed the subject in its leading editorial May 1 under the 
caption, “The Sacred Discount.” The general tenor of 
the argument is that the discount for cash is a relic of 
medieval business customs, and that the trade acceptance 
than likely to have a marked influence upon it. 


Is more 
i 


Here are a few paragraphs from the editorial: 

the new trade acceptance proposition interfere 
with that deeply-rooted and almost sacred institution, the 
\merican mercantile discount? No custom is more 
ished in the commercial life of this country 
rewarding the prompt pavers of commodity 


great 
T 


firmly 
than that of 
obligations 
**He discounts his bills.” That is the best that is said 
j \merican business man. It is about all that he 
hopes to have said of him. The aspiration to be enrolled 
in the privileged list is one that is strong in the bosom 


estal 
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of the 


f every dealer 

“Yet there are things in the American discount system 
that do not seem to connote with logical or arithmetical 
reasoning. It is a truism, tiresome in point of repetition, 
that the man who pays his bills within prescribed short 
maturities receives a discount varying with the nature of 
the product, but which roughly may be approximated at 
three per cent for thirty days’ liquidation. 


“This being the case, there is no confuting the argu- 
ment that money so employed earns varying rewards of 
from 18 to 36 per cent a year. From a banking stand- 
point this is usury. The more of an 
anachronism (anomaly?) when we reflect that it is usury 
encouraged by both debtor and creditor. 

“The wholesaler says to his dealer, ‘I will hire money 
from you—money already due me—at a rate that would 
bring the banker under legal restraint, if he made me the 
same proposition.’ It is not to be wondered at that the 
dealer responds, wherever able, to this invitation, for if 
he be of any standing he can borrow the same money 
from his bank at one-third to one-sixth the rate, and 
employ it for the purpose of going into the banking busi- 


case becomes 


ness himself. 

“The affluent or prosperous retailer has an additional 
advantage over the bank in the fact that his profit does 
not cease with the loan to the wholesaler. He has on top 
of that the profits accruing from redistribution of the 
commodities involved. 

“More than one firm boasts that its net profits are 
derived from the cash discount item alone. This is pos- 
sible, for a turnover of merchandise repeated from five 
to ten times a year means a respectable dividend on con- 
siderable capital.” 

The editorial sums up its conclusions in the words: 
“Viewed impartially, the discount total in this country is 
an enormous item. If it can be listed as a saving, then 
more power to it. If it be an expense, who pays the bill?” 

\ll this raises an interesting question, but as a matter 
of fact it does not require an elaborate analysis to prove 
the point that the man who discounts his bills is getting 
more than he is legally entitled to. The discount is the 
device of the collector, and is admittedly a premium paid 
to stimulate prompt payment. The buyer can, if he so 
chooses, delay payment for so long that the seller is 
deprived of the use of the money to an embarrassing 
degree, and hence it is well worth while for him to allow 
a discount in order to insure the prompt liquidation of 
his accounts. 

Most failures are attributed to insufficient capital, poor 
collections, or both; and the latter may often be the factor 
which makes evident the former. Good collections are 
the sine qua non of the average business, which is doing 
a volume usually out of proportion to its capital. That 














is how substantial fortunes have been developed from 
the proverbial shoe-strings on which American business 
pioneers have begun business. In order to spread the 
available means represented by c: apital and credit Over as 
large a volume of business as possible, it is necessary that 
buyers pay promptly, and the discount is the only known 
method of developing this highly desirable virtue. 

The writer of the article quoted above seems to have 
the idea that in the ideal business nobody would take his 
discounts, so that the seller would not be deprived of the 
money represented by the total deducted in this way. 
But the most unhe althy business, one would venture to 
say, is that in which the credit situation is represented by 

















the statement that none of its customers is able to take a 
discount 

\s demons ed by the ft ing authority is cer- 
tainly ro e arrangement to take a discount, and 
the buyer does not do so is not only a poor business man, 
but a poor figurer. He is losing money by not paying 
his bills discount period, even though he has 
to go to id secure accommodations in order to 
do so () Ss IS 1S nat evel ( shot ld ao 
but equally of course it is not always , do so 
The a Oo DO ) has d Tite ( ( id 
does not care to d to his loans except fe sons O 
necess he is crowded for lack « ds, tl 
chances iss the discount tl 

l to th o1 ( oney he owes the banks 

\\ does erage business house urg n 
custome ice of 1g scoun n Oo 

ords, 0 ig its of tl xim ht on 
sale, and insuring the receipt of minimut > Siny 
because no is co e un he oO | been 
honored; be ise no profits can b cured tl 
mone Sin b ix 1) Ss a | le cco S rece LEI 

de Ss ible 1 l necessary h © Care ot no pay 

rolls. Because, in bri cash 1s absolutely essential in th 
operation of a business, and collections are the sinews of 
war 

There is another very good reason for pushing collec 
tions, too, even though a high rate of interest be paid for 
the use of the money for the short period represented bi 
the difference between ten and th irty d: LVS after the date 
of the invoice. That is the inadvis ability of adding to the 
account of — individual customer whose credit is lim- 
ited, as long as old bills remain unpaid. 

Some of Pe most embarrassing epochs in the lives of 


salesmen have developed around the refusal of the house 
to ship, as a result of the failure of the customer to pay 
ip his account. His credit had reached the limit, and 
the concern supplying him would not extend it beyond 
that point. The receipt of an additional order, ted 
in ae faith by the salesman, meant the sei of 
turning it down, or at least advising the buyer that it 
would have held up until the account already cur- 
rent had been taken care of. 
Usually the small buyer with limited credit possesses 


acce}] 


to be 


as much financial pride as a Standard Oil mogul, and 
if the ears and cheeks of credit managers ever burn, it is 


when some of the epistles written in answer to state- 
ments of this kind are received. In fact, credit men are 
supposed to have unusually thick hides, for the special 
purpose of resisting attacks of this kind—and they need 
them. But while the credit man is castigated by letter 
only, as a rule, the salesman is jumped on in person, and 
is made to feel that it was all his fault. 

It is mighty hard to restore a situation of this kind, 
and yet it is difficult to say that the house was not justi- 
fied in its action, after it was convinced that the cus- 


tomer had been given all of the credit that his financial 





standing entitled ‘him to. Of course, it might be a good 
thing to consult the salesman before passing on the situa- 
tion, in order to get the benefit of whatever information 
he might have regarding the ability of the buyer to pay. 
At least it would put him in a position to deal intelli- 
gently with the customer, and to anticipate such occur- 
rences by not soliciting business when the credit depart- 
ment was pressing for payment of an account already 
past due. 

In this connection, it is the policy of some important 
establishments have copies of all correspondence on 
credit and collection matters sent to the salesmen hand- 
ling the accounts. This gives them an insight into this 
end of the business, with which they are not always famil- 
iar, and helps them to approach the buyer with a full 
knowledge of the situation. In addition to selling right, 








they can be of real assistance to the house in speeding 
up collections from customers who usually take their 
time, and then some, - settling their accounts. 

It is evident, though, that considering the correspond- 
enc effort = other expense represented in the 
ollection of accounts which are past due, it 1s certainly 
vorth the 2 per cent offered as a cash discount to get the 
item off the books. The haccian who makes a bald com- 

irison between getting 98 per cent and 100 per cent of 
the invoice does not take into account the fact that the 
‘ustomer who does not discount his bill is likely to let it 

n past the 30-day period, and to wait for sixty or even 

1 davs before settling. Consequently the seller re- 

ses his working capital promptly and e limit lates a long 

in of costly operations involved in collection wash by 

e use of the 2 per cent discount, ad bs educating his 
rade to the fact that failure to take advantage of the 
discount period is a costly oversight on shee part. 

One of the largest mill supply houses in Chicago re- 
cently reported that it overlooks no opportunity to talk 
to its customers regarding this feature, insisting that 
those oe fail to di scount their bills are missing a chance 
to add heir net profits. It does not do this entirely 


uns¢ Hishly. of 





: course, but it realizes that general use of 
the discount will put its business in the best possible 
condition, as well as make the right foundation for the 
development of increased business by the 

‘The sacred discount” is 


salesmen. 
sacred because business men 
have learned that it performs a useful and well-nigh in- 
dispensable function. 
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AUTO BUILDING RESTRICTIONS 


Now Stated the Government Has Changed It’s Mind as to 
the Construction of Pleasure Cars 


There seems to be a confusion of ideas and reports 
about the United States government’s attitude toward 
the manufacturers of automobiles. In this connection a 
statement by F. A. Seiberling, gy of The Goodyear 
Tire & Rubber Company, Akron, O., may help to clear 
the public mind: 

“Some time ago there was published a statement that 
builders of passenger automobiles must cut down their 
production of cars substantially this year. Government 
officials are now taking an entirely different view of that 
situation, and automobile manufacturers may go ahead 
and build all the cars they can. 

“Ours is an essential industry. We are largely engaged 
in war work—making tires for trucks, for aeroplanes, 
for other types of cars used in the war—in making gas 
masks, balloons, etc. The government is making heavier 
drafts on the output of the Goodyear factory almost 
daily.” 
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r NHE jobber of mill and mine supplies is by way of 
being a general merchant. Save for the houses 
which count themselves as specialists, handling only 

certain limited lines of most members of the 
trade count themselves as all that their classification as 
jobbers to the lines indicated would imply, and feel that 
nothing is out of their field which is used by the average 
consumer operating a factory, a mill or a mine. 

At the same time, there many members of the 
trade who, by reason of the very fact that their field is so 
wide, have permitted themselves to be mentally stunned, 
so to speak, by the possibilities before them, and make 
comparatively little effort to keep abreast of develop- 
ments so as to make good on their claims of supplying 
what their customers need. That is, they make little en- 
deavor to add to their lines, contenting themselves with 
what business comes from the lines they have handled 
for years, feeling, as they readily explain, that there must 
be some sort of limit to any jobber’s efforts. 

“TL admit that we don’t handle everything in the world,” 
said the active head of a jobbing house not long ago 
a well-established house, splendidly located for business 
not only with hundreds of factories, but with the operat- 
ors in a nearby extensive coal field as well. “Fact is, 
there are darned few things that we wouldn’t have to 
handle if we tried to supply everything that any of our 
customers want. They use just about everything, from 
lumber and cement to sanitary supplies; and how the 
Sam Hill are you going to take care of needs that com- 
prehensive ? 

“That’s why we only hit the high spots. We have for 
a good many years handled the staple mill-supply lines, 
representing leading makers, and our business in these 
lines is so good that we don’t feel that it is worth while 
for us to tackle the thousand and one outside lines that 
we could add if we wanted to. Our business is so much 
cleaner and simpler and more satisfactory as it is that 
we can’t see any great advantage in going any farther 
afield.” 

It is literally true that there is almost nothing which a 
coal mine, say, does not need in some department, and the 
rapid expansion of manufacturing has brought into the 
consuming field, as far as the supply jobber is concerned, 
an astonishing number of factories which need a wide 
variety of factory and engine-room supplies, not only of 
the staple sort, but of kinds required for special work. 

There is a happy middle course, however, between 
refusing to handle anything beyond the staples and trying 
to sell sugar and flour to the coal mine’s commissary 
store. The jobber’s place is to sell the equipment re- 
quired in the mechanical operation of the mill or the 
mine. He need not attempt to go further afield than that, 
and in taking care of this simple but broad requirement 
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he will find that there is sufficient scope for his most am- 
bitious aims. 

There is and always will be plenty of room for the 
specialist, of course. The concerns which make and 
handle nothing but belting, for example, can always get 
plenty of business—much of it, by the way, coming from 
the supply jobber; and the branches of big cordage 
houses manage to get their share of orders, besides fur- 
nishing good accounts for the jobbers. But, on the other 
hand, there is every reason in the world why the jobber 
should at least try to take care of all of his customers’ 
needs, and few good reasons why he should avoid that 
duty and responsibility. 

Unless the jobber’s cultivation of his territory is in- 
tensive, he is not living up to the fundamental reasons 
for his existence. His location, right in the same section 
with the people he does business with, and his familiarity 
with their needs, furnish him with grounds for asking 
manufacturers of various supplies to entrust to him the 
task of distribution. But if he feels that it is too much 
trouble to visit the little fellows and sell them grease and 
waste and so forth, and too bothersome to carry the little 
things that they need, he is lying down on the job. 

What is more, when he does this, he gives to the manu- 
facturer not an excuse, but a reason, for doing his own 
distributing. That the jobbing trade of the country 
furnishes a splendid ready-made distributing machinery 
for the maker of any article which should go into the 
factories and mines is a fact which most business men 
know ; and this fact gives the jobbers a secure basis for 
their own future. But if, in a given case, a manufac- 
turer with a product which should be handled by the job- 
bers finds them unwilling to add it to their lists, in even 
a few instances, he is obviously forced to handle his own 
selling, at least in those sections where he cannot get 
adequate jobbing representation. 

Instances where this is the case will occur readily to 
most members of the trade ; and in most of these instances 
it has happened that the rejected line has become so 
desirable, under energetic cultivation of the territory by 
the manufacturer himself, that it would be snapped up 
with eagerness by any jobber—if he could get it. It is 
the old case of hindsight being better, if less useful, than 
foresight. 

“Take the Mine Specialty Co., now,” commented a 
jobber, to whom this line of thought was suggested. 
“There’s a concern which started making a certain 
article a few years ago, designed for use in a certain part 
of a coal mine, solely on the strength of the belief of one 
man that this article would fit in with modern sanitary re- 
quirements of mines. It had been made compulsory by 
one state at the time. We had the chance to get it in 
this section, but we made the same old mistake—said it 
wasn’t exactly in our line, and that it would be too much 
trouble to handle it, and so forth. 

“Well, that fellow got sore and said he would just get 
along without jobbers. He didn’t have much money, but 
he got busy and had some thousands of leaflets printed, 
describing his article; and with a list of the coal mines 
of the country he spent a few hundred dollars on mail 
work. He did his own selling at first, and he was a 
crackerjack salesman for himself because he knew his 
goods and what they were for. He doesn’t have to go on 
the road now, though, because the thing has become 
standard. The business almost comes of itself. And we 
might have had that line, just for the trouble of saying 
we'd take it.” 

A certain big company, whose name most jobbers and 
manufacturers would recognize, makes a wide line of 
products, all of which, in one department, are suitable 
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Secure Your Fuel Oil Now 
Oil Division of the Fuel Administration Warns Consumers 
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New Postal Rate “A Blow at Industry” 


James H. Collins, a Leading American Writer on Business 


Topics, So Calls the New Zone Law Governing Publications 


JAMES H 


In his annual report every year, regularly, since he 
took charge of the post oftice department, the present 
postmaster-general has advocated government ownership 
of telegraph and telephone facilities. 

Telegraph and telephone facilities of this country, 
under private ownership, are so carefully regulated by 
and federal governments that an rates 
amounting: to tive per cent could be secured only after 
extended hearings, and detailed investigations of their 
costs and profits. 

\s an indication of what rates might be under govern- 
ment ownership, we have the drastic increase in second- 
class postal rates embodied in the war revenue measure 


State increase ot 


by cONngTess. 


[his increase was made without any investigation into 
the actual cost to the post office department of handling 
ditferent rf mail matter. It made without 
rdinary bookkeeping knowledge of what post office prof- 
on different classes of mail matter. It 
basis. th: 


ning this vear 


classes of was 


ts may be was 
made on it boosts second class rates, begin- 
of something like two hundred 
progressive increases during the next three 
vears amounting to nine hundred per cent. in some cases. 


an average 





her cent, witl 
The general object in government regulation of rates 
mall public utilities under private ownership is toward 
standardization which obliterates lines. Only 
the most trifling increases are granted with ever greater 
demands for quality in service. 
The new 


sectional 


second class postal schedule runs directly 
counter to these broad objects in government regulation 
of private business. There was a national standard in 
the flat rate per pound for carrying every class of peri- 
odicals subject to second class entry. This standard rate 
has been destroyed, and a sectionalizing zone system sub- 
stituted. Without any provision whatever for improve 


ment in the quality of service, which has been admittedly 


lower under the present administration, the law imposes 
increases in rate for which it would be impossible to find 
any parallel in public utilities conducted by corporations. 
‘he second class postal rates which have been abolished 
ealt with all periodicals as a standard product, making 
» distinction between character or contents. The new 
rates penalizes one class of periodicals at the expense of 
another, and also take each periodical apart, separating 
reading matter and advertising, which are to be subject 
to different charges according to a complex system. 

\s a consequence of this new law, the American pub- 
lishing industry is confronted with a grave problem 
indeed a crisis. 

This penalizing increase in rate is bad enough. But it 
is not the worst phase of the situation by any means. 
Greater injustice and stupidity are embodied in the sys- 
tem of zone charges and the line drawn between reading 
matter and advertising. 

The postmaster-general and congress both display a 
misconception of advertising. Their motive in making 
the separate classification embodied in the new law was 
to prevent circulation of advertising in the guise of read- 
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ing matter. As an illustration of abuses along this line 
they cited two or three popular magazines of maximum 
advertising patronage, and the bulky special editions of 
perhaps one dozen leading technical journals, issued from 
one to three times a year. Despite the fact that these 
particular periodicals in no way represent the great rank 
and file of magazines and technical journals, they have 
been singled out and made the standard for imposing a 
burden upon the whole publishing industry. 

Cheap reading matter of all kinds is available to. the 
\merican people because advertising carries, the main cost 
of publishing, and also because publishers have been, able 
to deliver their products in any part of the country at 
reasonable flat rates. The amount of money spent by 
publishers on many of our great technical journals for 
articles, reports, researches and other matter in the read- 
ing pages proper, is so greatly out of proportion to the 
money received from subscribers that only careful build- 
ing up of advertising patronage and revenue makes such 
journals possible at all. 

Geographically the post office has thus far helped them 
overcome a great handicap. As between Great Britain 
and the United States, one a compact country, and the 
other continental, Great Britain should logically have had 
a cheap, universal periodical press, while the United 
States, left to natural geographical disadvantages might 
have been in pretty much the same plight as Russia. But 
because Great Britain’s postal policies, governing peri- 
odicals other than daily papers, have been singularly con- 
servative and inflexible, and because our own postal 
policies in the past have been just the opposite, we have 
the paradox of Great Britain with a starved general and 
technical press, and the United States with the greatest 
general and technical literature of any country in the 
world. 

This has been made possible as much by advertising, 
and the nationalization of commodities, as by liberal pos- 
tal regulations. Particularly has it made possible our 
splendid technical press, covering each line of industry 
and trade, furnishing information not available in books, 
and promptly putting at the service of workers in every 
part of the country technical news in both the reading 
and the advertising columns. 

An industry of this sort is bound to survive. Hamper 
its facilities in one direction, and it will make new ones 
in some other direction. 

The revised postal rates are a blow at that industry, but 
they are even a greater blow at intelligent and just gov- 
ernment. They should be repealed, and a business-like, 
impartial investigation made into the costs and profits of 
the post office on this class of mail matter, the wages it 
pays employees and its provision for their comfort, 
safety and future—in other words, exactly the sort of 
official investigation into fundamental facts that would be 
demanded by the government in dealing with a private 
corporation operating any such universal and indispens- 
able service as that of the post office. 
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Burning Question of * 


MULL SUPPLIES 


‘Blocking New Wars”’ 





Herbert S. Houston's New Book on War Prevention is to Appear 
Serially in This Magazine, Through the Courtesy of the Author 


The two greatest questions looming before every busi- 
ness man in America today are, first, the winning of 
this war, and second, the blocking of future wars. The 
two things are absolutely related. This war must be 
won before a feasible plan can be developed for stopping 
other wars. 

A strong committee of The Associated Business Papers, 
Inc. had been carefully thinking of these important ques- 
tions, and had reached the decision that economic pres- 
sure in the modern world would be the great force for 
the maintenance of peace. It learned that an important 
book was soon to come from the press on this very sub- 
ject. It was written bv Herbert S. Houston, one of the 
publishers of The World's Work and a member of the 
committee of the Chamber of Commerce of the United 
States on the economic results of the war. 

The suggestion was made to Mr. Houston that his 
book should appear as a serial in the leading business 
papers. He immediately said he would be glad to have 
it used in that way, for he was possessed with the belief 
that the greatest thing before world in general and 
business men in particular was tve .afeguarding of civili- 
zation against war, after this war tias been won. 


So Mitt Supp.igs has pleasure in announcing that it 
will run this book, “Blocking New Wars,” that has just 
come from the press, as a series of articles. The first 
installment is in this issue. Mr. Houston, the author, 
has been a leading advocate of economic pressure as a 
sanction to put behind world courts. He introduced a 
resolution at the convention of the Chamber of Commerce 
of the United States three years ago, urging that eco- 
nomic pressure should be used against the nation that 
failed to keep its pledge with other nations. 

Mr. Houston is vice-president of the publishing house 
of Doubleday Page & Company, of which Walter H. 
Page, the American ambassador to the Court of St. 
James is a member. Mr. Houston has been president of 
the Associated Advertising Clubs of the World and has 
spoken before chambers of commerce throughout the 
country on business and economic topics. He has been 
with Ex-President Taft on the Executive Committee of 
the League to Enforce Peace since it was formed. At 
a war meeting in Providence, Rhode Island, at which 
Mr. Houston spoke, with Sir George Adams Smith of 
Scotland, he strongly advocated the immediate organiza- 
tion of a League of Nations. 
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Buying “‘Requirements’’ 


What Constitutes ‘‘Mutuality’’ in a Written Contract 


ELTON J 


Several months ago I wrote an article which was based 
on a case that has just been decided by the United States 
district court, to the effect that contracts by which one 
man sells and another buys, the latter’s “requirements” 
of certain merchandise for a given period were illegal 


because they re: 





werent contracts at 
sided arrangement binding the seller to sell, but not th 


buyer to buy : 





\s that case has just been reversed by the United 


States circuit court of appeals, I consider it incumbent on 
me to resta situation so that the new state of the 
law, based on this latest appeal decision, may be under 

ood thes ject 1S reall of 9eTeatl in port nee, becaus 
thousands o es requirement” contracts a mad 
every day in all lines. The line involved in the case | 
refer to Ss sug but of course the law is the same no 
matter what the merchandise. 

In the sugar contract a sugar refiner agreed to supply a 
wholesale grocer “August requirements bags fine granu 
lated beet sugar at $4.20 per bag less 2 per cent. cash eight 


It appeared that both par- 
his contract was made, that the buyer’s 
lirements were 4,800 bags Instead of 
gs in August, the seller shipped only 


600 bags, and the buyer had 


r had to go out in the market and 





buy about 4,200 bags, paying for them a difference of 
$13,020. He therefore sued for damages of $13,020. 
The United States district court threw the case out be- 
cause it lacked mutuality, in that the refiner had to sell 
the jobber any amount of sugar he might order, while 
the jobber was not obliged to take any special quantity. 
The court said a contract to be a contract must bind both 
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parties, and as this only bound one, it was not a contract 
and would not be enforced. So the jobber stood to lose 
his $13,020. 

The United States circuit court of appeals, which is the 
highest court in the country except the United States 
supreme court, now says this decision was wrong; that 
the contract did not lack mutuality ; that it did bind both 
parties, and that it would be enforced. 

The lower court made considerable of the fact that the 
contract named no specific requirements, which made it 
incomplete, but the appeal court disposes of this thus: 

“Failure in the contract to fix any requirements on the 


part of the Jenkins Co. (the jobber) for August does not 
seem to us to call for a nullification of the contract upon 
the ground of want of mutuality. The complaint charges 


that the contract was made with the knowledge on the 
part of the defendant of how plaintiff’s business was con- 
ducted, and that plaintiff made contracts with customers 
for sale and delivery of sugar to be acquired under the 
contract with defendant, and knowing what the probable 
requirements of plaintiff would be. We think that the 
presumption is that the parties made their agreement with 
regard to the knowledge as alleged, and that the defend- 
ant intended to sell and deliver the quantity of sugar 
which the plaintiff needed for its August business.” 

The circuit court of appeals construed the contract to 
mean that the jobber agreed to buy his August require- 
ments exclusively from the refiner, which made it a 
mutual contract. And, moreover, that both parties knew 
about how much would have to be furnished, which made 
it a definite contract. This decision seems much more 
logical than the first one, and it will probably stand if it 
is taken to the supreme court. J, 
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HERBERT S. HOUSTON 
Commerce of the United States, on Economic 
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CHAPTER I 
COULD THE WAR HAVE BEEN BLOCKED? 

Viscount Grey of Falloden, while still secretary of 
state for foreign affairs of Great Britain, expressed the 
opinion to an American diplomat that the great war might 
have been avoided if there had been in existence, during 
that fateful summer of 1914, the proposed League of 
Nations. Such an opinion from so responsible a states- 
man is certainly a challenge to a world at war. Not so 
much a challenge as to what might have been, for the 
angry waters of the past have rushed over the dam, but 
a challenge, certainly, to the future. For if the greatest 
war in history could have been avoided, then there is 
ground for hope that all wars can be avoided, or, at 
least, that the danger of their recurrence can be greatly 
lessened. So the opinion of Viscount Grey, particularly 
in relation to the probable world organization that will 
follow peace, is deserving of most serious examination. 

If such a world organization as the widely discussed 
League of Nations had been in effective existence in 1914, 
on the basis of the American proposals, what would have 
been its procedure when Austria refused to arbitrate its 
differences with Serbia? To begin with, the other na- 
tions in the league would have instantly joined in apply- 
ing economic pressure to Austria. This would have taken 
the form of a complete trade embargo. Manifestly the 
more complete the embargo the more quickly it would 
have been effective. In that respect it is like the blockade. 
But if the League of Nations had been organized and 
its international court established it would have had both 
the authority and the machinery to make the trade em- 
bargo complete. The nations in the league would, of 
course, have had their diplomatic representatives in 
Vienna. They would have notified the Austrian govern- 
ment that the league had declared an embargo against 
Austria; that the embargo would continue in force until 
Austria took her case against Serbia to the International 
court in accordance with her pledge to the league; that, 
furthermore, if Austria continued her recalcitrancy and 
persisted in her preparation to take her case to war for 
decision rather than to court, she would find their com- 
bined military and naval power on the battle line by 
Serbia’s side. 

The economic pressure against Austria would prob- 
ably have proved too strong to be resisted. In 1912 the 
total export and import trade of the dual empire amounted 
to $1,277,000,000. Against this an embargo would have 
been raised by the nations of the league. And in con- 
nection with checking and, to a great degree, stopping 
this vast volume of trade, other repressive actions would 
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have been taken against Austria-Hungary. Communi- 
cation with the outside world would have been inter- 
dicted. This would have affected immediately the mails, 
the telegraph and cable lines, the telephone and wireless 
communications. Trains would have been stopped at 
the Austrian border. Foreign exchange would have 
been suspended, along with foreign trade. And Austria- 
Hungary would have stood in the eyes of the world a self- 
confessed, international outlaw, a country with which 
other countries would refuse to have commercial inter- 
course, Or any communication or any relations what- 
soever. 

This would have been the pressure from without and 
it would have been accompanied, beyond question, by 
strong pressure from within. For it is impossible to 
suppose that many people in Austria would not have been 
exerting a powerful public opinion, meantime, against 
their government. Leaders in every section of Austrian 
life and society—in business, in finance, in the press, in 
the church, in the government itself—would have known 
the cause of all these drastic measures aimed at their 
country, and many of them would have stirred the people 
to demand that it be removed. When it was seen 
that the cause was Austria’s refusal to keep her pledge, 
made with other nations, to take an _ international 
dispute to the international court, an act of sheer out- 
lawry, it is impossible to believe that Berchtold and 
his ministers could have ridden the storm of pro- 
test that would have arisen. And especially would 
this appear to be the inevitable reaction of the Austrian 
people, because their protest against their government’s 
stand before the world in the indefensible position of an 
outlaw, would be given insistent force by their own 
uncalled-for suffering from the penalty of that outlawry. 
Even as they protested they would be suffering from the 
economic pressure of the world visited upon them be- 
cause their government had refused to keep its word. 
And behind the economic pressure they would have seen 
clearly the combined military and naval power of the 
League of Nations as an oncoming vengeance against out- 
lawry, ready to be used, if the economic pressure failed, 
to compel Ausiria to obey the law and take her case 
against Serbia to court. 

The conclusion is unescapdble that pressure from 
within would have been exerted and that it might have 
proved to be as powerful as the pressure from without. 
Between the two millstones, it is reasonable to believe, 
Austria might have had ground into her consciousness 
the truth that “righteousness exalteth a nation” and that 
a pledge when made must be kept. 
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The flaw in the armour of this hypothetical case is 
doubtless the war policy of Germany. At least the na- 
tions of the entente allies will be slow to believe that 
anything short of war could have stopped the war spirit 
of the militaristic party in Berlin, when “der Tag,” for 
which preparation had been made for forty years, at 
last dawned. But the League of Nations strong enough 
to coerce Austria, through either economic or military 
which Viscount Grey manifestly had in mind, 
would have included Germany; and it is such a league, 


power, 


vith Germany included, that has been assumed in the 
illustration presented \s to the violence of this as 
sumption for th would be wide 


Germany of 1914 there 
‘e of view. But for Germany in Ja 
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less purpose to defy the f 
with the Allies, in support of the democratic principle 
that autocratic military power cannot defy international 
| It is this issue that makes the war one between 
autor nd democracy \nd the war must be won, 
in the much-quoted because defining phrase of Presiden 
Wilson, to “make the world safe for democracy.” 
From the beginning of the war, economic pressure has 


been a potent for nd has been used in many ways, both 


new and old. Every nation engaged found it essential 
to place its vholk indus rial organization on a war foot 


ing. This has gone forward, in a quick progression, 


through industries to individuals. While Germany was 
able to effect a highly controlled organization, through 
autocratic power, more quickly than her enemies, they 
have all steadily developed and mobilized their resources 
for war purposes. 

So as the war has gone on it has been manifest that 
economic power, as a war measure, was being engaged 
as completely as military power. And the end will come, 


so many observers believe, through the effective use 
of superior economic force, victory resting with the 
nations that possess that superiority. Of course the 
allies are fully aware that they possess that superiority 
and they are determined that it shall be so used that they 
shall be the victors. 

The sea power of Great Britain has been the dominat- 
ing agency in enforcing economic pressure, through its 
use in intercepting Germany’s imports and exports. In 
order to make this power as effective as possible the 
\merican doctrine of continuous voyage, developed in 
the prize courts of the United States during the civil 
var, was adopted by both England and France. By this 

if the ultimate destination of a 


rie 


doctrine. if cargo Was 








proved to be an enemy port, that fact established its 
enemy character and made it liable to seizure Proot 
had to be established in prize courts under the rules of 
nternational law But swiftly the ocean-borne com 
yf Germany was reduced and practically destroyed 
The resulting essure upon Germany and Austria has 
en despread and most severe Phis has been shown 
Tf ) s 1 as the rationing « C1V1 
oO on e hunger strikes, the reports (german 
\ t1 pers Ss Ve iS 1roug ) from 
ous iL countries. While th s of 
ss port and ort tra rt i] 
( 1 stionabl epresent a t oor 
t | n | onside ad on Oo st « < 
- e ( | owers dur O Val 
( ) i ) ( rat OT ¢ navy 
( ( mnie Wwe if ti B S pire 
ked 1916. I vy self-g ig dor 
of ( SDO id 
‘ ( , ide Che result 4 
) 11] \\ 1¢ ect ( 
Stl I di blacl ( ISS 
s ed on shipment terials 
) close » ships that « Ge in 
goes thy rid de bovco fo 
gvainst G ind | ATi v1 tinue with 
onstantl ising pressure ( nds. I 
s tightening ring of commerce every nation of the 
ntente allies has a part. The United States varticula 
used tl economic weapon before it was able to ust 
ny military weapon and throughout the war its vast 


‘commercial power will be employed. This power has 
many ways. The government in 
spring of 1918 took entire control of foreign exchange ; 
before that it for expor 
Act 0 
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been adopted in some 


been mobilized in the 


had established a license syste 
trade, and adopted a Trading with the Enemy 
the most comprehensive and drastic character. 
thes and they have 
France and our other allies 
creating a financial 
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res 


meas 
form by have combined in 
and economic offensive against Ger- 


ets, ae oo ieee rful in ending tl 
many that is likely to prove as powerful in ending the 
war as the military offensive. 


sut Germany has not been alone in the war in feeling 
the force of England and France 
feit it, especially through the destruction of mer- 
chant ships by the submarine. This has limited the 
import of foods by both countries and made necessary 
carefully devised control of the food supply and regu- 
lation of its consumption. And economic pressure has 
been felt in America through the necessity laid on this 
country of saving enough from the stock of grain and 
meat and fats to supply the deficiencies among our 
allies. For a number of months eighty-four Dutch 
ships were held in the harbour of New York, many of 
them loaded with supplies, because it was feared that a 
considerable part of their cargoes would ultimately find 


econ mic pressure. 


have 


























their way to Germany and because, moreover, these car- 
goes were sorely needed in England and France and Italy. 
Finally, in January, 1918, these ships were allowed to 
sail under guaranty that all the supplies they bore would 
go only to neutrals or to the Allies and that the ships 
would be returned to this country for use in our own 
carrying trade. 

Within a few months after our entry into the war, 
a food administration was established under the direction 
of Herbert Hoover, and it has carried out the most com- 
prehensive plans both for conserving and using the food 
supply and for increasing it Similar plans have been 
followed by Dr. Harry A. Garfield, the fuel adminis 




















always believed its resources were exhaustless. 

As the war has gone on it has seemed probable that 
its end would come with the complete economic collapse 
of one or the other group of belligerents. It is largely a 
struggle for subsistence, both for armies and navies and 
for the belligerents back of them. The heavy gun is no 
more important, in forcing a decision, than the big cargo 
ship. Or to state it differently and most accurately, 
when the ships can supply the necessary men and muni- 
tions the guns will be able to force a decision and end 
the war. 

Germany’s drive for a separate peace with Russia was 
made both as a military and as an economic measure. 


trator. And the most drastic one, forbidding the use After the treaty with Ukraine it was believed that food 
of coal in industry, with a few designated exceptions, for supplies would be forthcoming that would greatly re- 
five consecutive days, beginning January 18th, 1918, lieve the situation with the Central powers. To what 
wid for nine Mondays, beginning January 21st, came as degree this will be true, in view of the demoralized situ- 
. a sudden shock that the whole country was fairly ation throughout Russia, is not clear, but, as far as it is 
ed. But the order was obeyed until it was rescinded true, it will prove to be an economic factor of definite 
fter the third coalless Monday, and the coal situation consequence. 
initely improved. And it can be frankly stated that It is plain that this economic pressure, applied by all 
vod and fuel orders br iore closely of the belligerents, has been a war measure, just as defin- 
o America than anything « rad dom On a leat itely as the fighting by armies and navies. And its opera- 
S atless day, especially if it were a coalless one, tion in working to end so great a war illustrates the effects 
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Railway Express Speed 
~ 
Flock of Big Trucks on Akron, Chicago, Baltimore Trip 
ecta nd convincing stration Of more paused to welcome this first Red Cross Motor Sup- 
ney of the motor ick on e hauling, ly Train, and great interest was shown in it while parked 
EC mo sco onpl t the Court House Plaza. 
! ture s the one completed ly in M From Baltimore the fleet proceeded to Trenton, N. J., 
Goodyear Tire & Rubber Company, of Akron, where a load of wire rope was picked up at the big Roeb- 
Ohio, in the deflection of five trucks from its Akron- ling plant, for transport back to Akron. In just one 
Boston line to Chicago, bearing eighteen tons of tires, week after leaving Chicago the trucks were back in 
ence to Baltimore with a load of Red Cross hospital Akron, ready to resume their regular Akron-Boston 
supplies, and from there to Trenton, where twenty tons. schedule 
f wire rope were loaded and transported back to Akron. - 


rhe entire program which the fleet set about to follow 
was fulfilled strictly according to schedule, showing con- 
lusively the d gree of perfection t 
in handling heavy-duty, red freighters. 
The 440-mile distance between Akron and Chicago was 
completed in thirty-five and one-half hours, elapsed time, 
hich is as good as the time made in shipping by express 
between the same two cities. The actual running time of 
the trucks was twenty-two hours. 
he run from Chicago to Baltimore, a distance of 850 
es, was accomplished in the record time of one hun- 


hat has been reached 


these rubber-tt 


;] 


dred hours, the route followed being the Lincoln High- 
way, as far east as Chambersburg, Pa. Here the fleet 


turned south through Hagerstown and Frederick, Md., 
to Baltimore. 

fol- 
lowed on this trip, each truck having two drivers, working 
in relays, one driver sleeping in a specially constructed 
compartment, while the other operated the truck. 

Upon arrival at Baltimore the trucks delivered their 
loads to the export agent of the Red Cross, unloading 
directly into the lighters, which bore the much-needed 
supplies to a ship in the harbor for shipment to France. 
Although rendered somewhat blase, because of the many 
army truck trains constantly pouring into the city, Balti- 


The regular custom of continuous driving was 


AGAINST COMMERCIAL BRIBERY 


The National Association of Purchasing Agents Asks for 
National Legislation 

National Association of Purchasing Agents has 

addressed a communication to both houses of congress, 

endorsing the action of the Federal Trade Commission in 

seeking anti-commercial bribery legislation. 


‘| he 


Congress was urged to enact legislation striking at the 
unjustifable and vicious practices of commercial bribery. 
The communication stated: 

“\Ve believe that purchasing agents as a class are not 
bribe takers. We believe that the procedure of the bribe 
giver in commercial fields is to approach subordinates or 
co-workers upon whose judgment the buyer relies, and 
that such subordinates or co-workers, lacking knowledge 
of real commercial standards, are corrupted because 
they have been led to believe that the so-called com- 
missions represent perquisites to which they are entitled. 

“As to how extensive the practice of commercial brib- 
ery is today we do not pretend to know, but we do know 
that industrial purchasing agents as a class abhor and 
actively oppose such bribery in all its forms and mani- 
festations. We therefore earnestly request that congress 
take prompt and favorable action upon the recommenda- 
tions of the Federal Trade Commission.” 
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Aftermath of the Cleveland Conventions 


Some Happenings That Should Have Been Related in Our June Issue, but That 


Did Not Appear for Various Reasons 


the Cleveland 
May impossible to cover in the June issue 
Some others, in the hurry of getting 

were omitted through a blunder. Among other 
President Herbert W. The National 
and Machinery Association, declared 
association work in ordinary times 


There were some things that occurred at 
convention in 
of Mitt Supp iss. 
to press, 
things, 
Supply 


that the 


Strong, 
Dealers’ 


value of 


was great, but that under present conditions it was a 
vital necessity. The increase in membership and _ in- 
crease in the interest of the members, while vastly in- 
creased, would still bear a great deal of stimulation. 
He requested that each member make it his business 
to secure one new member for the association next 
year. He then graphically described the conditions 
under which the industry was laboring today. Many 
of these conditions are too well known and have been 
quoted from too many different directions to need re- 
peating. He covered car shortages, shortages in labor, 


iron and steel, and 
stances surrounding 


various other conditions and circum- 
all industries. He stated his belief 
that there were vast amounts of money tied up in stocks 
in various supply which the demand is not 
vreat. He believed if these stocks were sold out and 
the inventory allowed to run down so as to be used in 
other lines which are directly contributing to 
needs of the country, it would be of direct assistance to 
the government. He stated that in fifty standard lines 
carried in stock by his company, the average advance in 


35 per cent. 


houses for 


the war 


cost during the past four years has been 1 
President Strong stated that it was becoming increas 
] that the securing sufficient 


ingly 
supplies with which to keep up stocks is becoming more 


apparent difficulty of 
considerable every day, and that there was no doubt that 
this percentage of difficulty will become greater continu- 
ously unless steps were taken to definitely set before the 
administration the situation of the mill supply distributor 
and his position in the scheme of industrial organization 
He declared that there could be no room for doubt of the 
economic soundness of the mill supply jobber’s position. 
He urged on his successor the advisability of appointing 
a committee to present to the administration some method 
whereby supply dealers may secure reasonable deliveries 
from manufacturers of the various lines which they carry 
in stock, and which they sell at the present time most 
exclusively to the contractors who are working on war 
orders. 

In regard to the suggestion made a year ago in regard 
to changing the time of the meeting of the association to 
some time in October, he believed it was worthy of con- 
sideration at this meeting. At the present time the con- 
vention is held practically at the end of the active work 
of the year, instead of at the beginning of it, as it would 
be if it were held in October. He strongly recommended 
to the members, to the president and to the next execu- 
tive committee the advisability of making this change. 
In closing, President Strong expressed his gratitude for 
the assistance given him during his three years in the 
presidential office. He also expressed appreciation of 
the splendid work done by Secretary-Treasurer Thomas 
A. Fernley, and the advice and counsel of the Associate 
Advisory Secretary-Treasurer T. James Fernley. 


~ Better Late Than Never Our Belief 


Then followed the report of Secretary-Treasurer 
Fernley. He related the work of the association in 
assisting the government in procuring machine tools and 
small tools for various government departments at times 
when it had been found difficult if not impossible for the 
government to secure the goods otherwise. Mr. Fernley 
stated that members of the organization had already re- 
leased for military service 1,000 men. 

He called attention to the fact that the secretary’s 
office had been enabled in several cases to have the cash 
premium restored in cases where manufacturers had re- 
duced or entirely withdrawn the cash allowance for pay- 
ment within ten days. 

He stated that work was still being done by the associ- 
ation to secure consideration for mill supply jobbers on 
priority orders. Stocks of members had been depleted 
by heavy demands for material needed by the govern- 
ment and also by government contractors. In many cases 
orders were filled immediately and weeks and months 
were saved to the government and contractors engaged 
on government work. When members endeavored to 
replenish their stocks, they have met with the necessity 
of securing priority orders or submitting to delay both 
in the manufacture and transportation of goods. The 
authorities before whom this information was _ placed 
stated that they recognized the justice of the dealers’ 
demand for replenishment of stocks. The matter has not 
yet been worked out. The speaker was pleased to state 
that the government had not only recognized the middle- 
man, but acknowledged the necessity of maintaining 
warehouse stocks at places convenient to points of con- 
sumption. 

Secretary Fernley announced the membership of the 
association had practically doubled within the last three 
years, 32 new members having been added to the associa- 
tion during the past twelve months. The association has 
continued to distribute over-stock lists, and this work has 
resulted in the sale of a large volume of merchandise. 
The report in its entirety was accepted and placed on file. 

George Vonnegut, of the Vonnegut Hardware Co., In- 
dianapolis, Ind., was on the program to read a paper on 
regulations covering store employes. In the absence of 
Mr. Vonnegut, the paper was read by H. G. May, of the 
same company. It was contended by the writer that as 
they had only two things to sell, merchandise and service, 
and as the merchandise was largely of the same general 
character and oftentimes of the same value as compet- 
itors’, particular success could only be gained through 
service. This meant that there not only should be an 
intelligent consideration for the customer from the head 
of the house, but that employes should be trained to the 
highest degree possible. He asserted that the company 
and the store was judged absolutely by the intelligence 
and knowledge of the employes, and that perfect co- 
operation on their part was absolutely necessary. Owing 
to the intimate relationship between the goods sold and 
the service to customers makes it highly imperative for 
employes to present a mental attitude that is favorable 
to rendering service. The matter of personality of the 
employe was gone into in detail. 

Chairman Strong then called the attention of the mem- 
bers to an exhibit of business forms which were hung 
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a around the walls of room K of the Hollenden. 
were secured by a committee of Cleveland men 
various members of the association. J. J. 
the Strong, Carlisle & Hammond Co., 
committee, then reported on the work done. He stated 
that the committee received 452 forms from 26 members 
of the organization. Of these, 64 forms came from 
Charles Bond Co., of Philadelphia. He stated that the 
exhibit covered almost every form that is necessary in 
the mill supply line. Mr. Strong stated that arrange- 
ments had been made to secure copies of these forms or 
any particular form for members indicating their desire 
to have them. At this point President Strong was called 
away, and Crannell Morgan, of the Hardware & Supply 
Co., Akron, Ohio, took the chair, and called on W. E. 
Frick, of Frick & Lindsay Co., Pittsburgh, to report on 

The Proper Location of Warehouses.” 

This matter has been so thoroughly discussed in MILi 
Supp cies by jobbers, both North and South, that is it not 
felt that it is at this time necessary to go very far into 
the subject. Mr. Frick stated that the subject was 
broadly diversified among people located in different 
cities, each with their own ideas and problems, that no 
broad rule could be laid down. ‘The situation is 
trolled in individual cases by the volume and value of 
the strictly city trade, and the weight and bulk of im- 
portant products handled in individual fields, which 
proposition naturally reduces itself to a question of the 
total trucking charges to centrally located warehouses 
and places of business as against a location where ample 
side tracking facilities were easily available. Mr. Frick’s 
ddress was followed by discussion from various jobbers. 

IF. WW. Swanson, of the Globe Machinery & Supply Co., 


They 
from 
Stephens, of 
chairman of the 


So 


con- 


Des Mecines, Iowa, thought that the location depended 
entirely upon how much retail business was wanted. He 
was of the opinion that it was doubtful whether people 
who are on trackage save as much money as they feel 
they are saving. 

Chairman Morgan expressed himself as having the 
same opinion. It was his impression that being off the 
railway track gave them a handicap of but 30 cents a ton. 


Howard S. Willams of the Mau-Sherwood Supply 


Co., Cleveland, was of the opinion that in Cleveland it 
was better to have a location sidan a few minutes’ walk 
from the center of the town rather than to be on the out- 
skirts and secure a place with switching facilities. 


jue oF ac of the W. D. Allen Manufacturing Co.., 
Chicago, stated that his firm handled very little in carload 


shipments so gave location preference in a downtown 
district. 

\V. L. Chandler, of the Dodge Sales & [engineering 
Co., Mishawaka, Ind., was a firm believer in having ware 


houses 


He 


a materi 


on 
company 


trackage. 
showed 
own switches. 

Chairman Morgan stated that his company 


assured the siailiads 
al saving because o 


s that ie 
f having its 


arrived 


the 30 cents per ton charge by way of a contract with a 
transfer company on a time basis. They had found it 
possible to unload nails for 15 or 20 cents a ton. The 
costs in some cases ran to 50 cents. hafting was the 


most expensive thing they had to h: indle. The discussion 
then drifted to a dozen different lines, participated in by 
nany members, all of which was _ interesting 
vital to the continuity or value of this report. 

Then the question of excess profits came up, and more 
particularly a discussion of how the tax was going to be 
paid without straining the financial the 
jobbers. 

W. L. Rodgers, of the Pittsburgh Gage & Supply Co., 
Pittsburgh, said that his firm began last 


but not 


resources of 


June charging 








itself arbitrarily with a certain fixed sum for taxes. At the 
end of the year the firm figured out what the excess profits 
tax would actually be, and then purchased treasury cer- 
tificates, and these certificates were now on hand to pay 
the tax in June. The same system has been carried out 
this year, charging up the same amount as was charged 
off last year. 

C. Coventry, of the Cleveland Tool & Supply Co., 
Cleveland, stated that his firm had been using trade ac- 
ceptances, and that they have funds on hand sufficient to 
take care of the tax. Trade acceptances were not used 
on all accounts, but an effort was made to use them on 
accounts running $350 and over. His firm preferred the 
cash discount form of settlement, but appreciated trade 
acceptances where the cash discount was not taken ad- 
vantage of by a customer. Since last November, $80,000 
worth of accounts had been turned into trade acceptances, 
and out of that number there was only one of $152 that 
asked for an extension, and that for but 15 days. 

Edward P. Welles, of the Charles H. Besley & Co., 
Chicago, stated that they did not use the trade acceptance, 
but had analyzed their accounts correctly and their bad 
accounts had shown but $1.00 loss to each $2,000 worth 
of business. 


H. F. Kramer, sales manager, Somers, Fitler & Todd 
Co., Pittsburgh, then discussed the necessity of back- 
bone in the sales executive. The first thing to impress 
on the salesmen, Mr. Kramer declared, was the necessity 


of selling goods at a price which would yield a fair and 
legitimate margin of profit. He believed that most sales 


men were conscientious and tried to see that the house 
had a fair profit on all transactions. On the other hand, 
there were salesmen who frequently lost sight of this 


important point, being more impressed with the number 
of orders they send in than they were in the amount of 
profit in them. This was particularly true when it 
seemed necessary to him to meet a price quoted by a 
competitor. He said that he could realize the attitude 
of the man who had been calling on a customer for sev- 
eral months, but had never been able to get business. 
The salesman could seldom see that probably the business 
Was going to someone else at the 


same price the salesman 
Was quoting. 


He is prone to believe that the other fellow 
is quoting lower prices. Here is where the sales manager 
has to step in and review the entire situation. 

Mr. Kramer stated that in many cases, investigation 
had revealed that the competitor was not cutting prices. 
In many cases where there had been a refusal to meet 
alleged cut prices, the business had come to the speaker’s 
company and the business was still with the house, all 
of ,it showing a fair and legitimate margin of profit. 


— speaker contended that the service rendered by 
the house plus the pleasing personality of the salesmen 
Wasa vital necessity in securing business. The 


buyer 
should be = ide to realize that the salesman’s house would 


give the best of service and that the would be 
mag! as represented. If salesmen would bear this in 

ind, Mr. Kramer contended, the question of price would 
the ‘n oftentimes take a secondary place. It is his belief 
that people bought from Somers, Fitler & Todd primar- 
ily because they had confidence in the house. He realized 
that for the sales manager to have proper backbone, it 
was absolutely necessary that the house back him up at 
all times in his effort to sell goods at prices carrying a 
legitimate profit. It was his opinion that most of the 
price cutting done in territory which closely over- 
lapped the territory covered by competitors in other 
cities. Salesmen generally in their own legitimate terri- 
tory held to fair prices, w hile when they got outside of a 
certain district and in territory covered by salesmen from 


goods 


was 
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other cities, they were prone to shade prices. He consid- 
ered that an absolutely wrong method. He believed this 
habit was growing less, especially under war conditions. 
He believed that the members of the National and 
Southern associations generally agreed that price cutting 
Was ruinous and were committed to a policy of do unto 
others as you would have them do unto you. Mr. Kramer 
that too little attention was paid to the 
of the manufacturer in the price cutting question. Manu- 
facturers always placed their goods in the jobbers’ hands 
with the idea that they would be sold to the 


believed rights 


consuming 


pront 


trade ata 


Before closing, Chairman Strong asked for a report 


trom the nominating committee, W. L. Rodgers, chair 
man. The nominations as made by the committee were 
accepted by the convention, and the secretary was in 


for all the officers named. 

Yost, of the Stam 
baugh-Tho Youngstown, Ohio, paid a higl 
tribute to | Herbert \W. Strong, and emphasized 
the service he had rendered to the National Association 
tl | three Mr. 


a5. 1S president the tast 
a rising vote of thanks to Mr. Strong. 


cast one ballot 


structed to 
Before final adjournment, W. B. 
‘ son ( .. 


4 


ny 
resident 


years 


Yost asked for 


The proposition carried unanimously and with a lot of 
well deserved applause Mr. Strong. responded grace 
fully to the compliment 

Wien Mely \\. MM accepted the presidency of the 





Manufacturers’ 


\merican Supply and Machinery 
nd convention 


ciation, during the Clev 








he had been identified with the organization in in 
work for many vears, and felt the coming responsibili 
ties -eenl t th presen tinmi It seel ed to hi m .¢ 
time of conscription He declared that he did not 
eaniz ition that did not have full call 


belor ° tO any Ors t C 
on anything that he could do to W hile 
| 


ie did regard his responsi 
‘w that he could depend on the 


win the war 
responding wit 


bilities seriously 


full co-operation of all the members of the association 
and would feel at liberty to call on all for any servic 
required. Mr. Mix said that he believed there was onl 
one reply to the question in regard to how long this war 
was going to last. No one knows. He believed, how 
ever, that we were up against an entire rehabilitation of 
the business methods of the country. He believed that 


our export business 1n the future would be of paramount 


portance, and he knew it was the intent of this associ 


1 





ion to work along the lines of benefit to all, to see if 
there could not be developed definite, constructive plans 
to get our share of the world’s business. Continuing, 
Mr. Mix said 

Cher s m, so 1 . 
charging of dishonesty and unfairness 
lems Ve \ tt to believe in the coun 
and our eevernment We must think 
cally, b tl standpoint of our 

nd until we do that we re 1iot going t 
1 this propositior 


{ had 


doing 


a very pleasant ex] We are 
1e¢ Emergency Fleet Corporation, and 


ition are 


rience the 


other day 





some work for t 
in their 
connection 


organiz some very excellent speakers. In 
energizing and so on, they 
sent a man to us and we collected our workers in the factory 


ird. He 


he was a 


with their program ot 


spoke on 


the engine room balcony or 
himself. He was 


and 


a foreman in one of the 


steps 


-| - 
WoOrkKer! 


yards on the Columbia River 
Now, I have heard men like Senator Watson, and _ big 
speakers along that line, but that man, a fellow worker. 


talked to those workers in our factory with an inspiration, 
the like of which I have never experienced before during 
this time. He got right down to brass tacks with 
them, knew their troubles and knew their problems and 
knew their conditions, and he talked plainly and he was a 


tine speaker, taken as a foreman from the yard, and he re- 
lated im an intimate way the conditions as they existed in 
the yard, the aimerent Kinds of work, how they hung up a 
banner sixty days tor a taunching, that he put on the vanner 
over the ways “Sixty days or bust’; as a matter of tact they 


launched the boat in fitty-tour days, and the next one was 
launched in torty-eight days. 

Now, that was all done vy co-operation, team work and 
stimuiation ot the men, ana having that to remind them 
there was such a thing as patriotic co-operation they went 
alt it Now, men ot that kind going to your estaDlishment 
and ours are going to Go a great deal of good and 1 think 


trom our stand- 
it possibie, and help us as 


it is something that ought to be considered 
point to 
uiuch as 

At this time most subtle and 
kind is being circuiated; men in high piaces are having their 
tried to the utmost by scandalous and 
that we know are absolutely untrue; they are 
incompatible with the character ot the men as 


have outsiders come in 


they can. 

1 | . ‘ 
propaganda of the vicious 
courage remarks 
accusaliOlls 
so entirely 


we know them, and it 1s time that we do everything we can 
do to neutralize those attacks. Lhey may be intended tor 
slowing down, as | believe 1s the case im one imstance in 
which 1 have had a recent experience. In others 1t may be 
the result ot propaganda that is so far removed trom the 
surface that we can hardiy detect it, but it is there just the 
>pulli¢ 

As this man said the other day, you can take away 
England, you can take away France, you can lake away 
Italy, but give me the United States with ail of you men otf 
one mund, shouider to shoulder, and tershing will be in 
berlin in one yea! (Applause. ) 

Now, | don’t want to take up your time as | teel that we 


work ahead ot us, and, so tar as | am 





concerned, | have pledged to you every bit of energy and 
co-operation | can give you and will work tor the imterest 
your association, our association, don't forget that. It 
you have any suggestions, send them in and we will do all 
e can for the benefit of the organization, individually or 
is a whole And | want to thank you again for the honor 
you have conferred upon me at this time | assure 
at | am sensitive and sensible to its importance and 
burden which it implies. (Applause.) 
President Mix then called attention to the fact that 


new business was next in order. There followed a gen- 
eral discussion of the value of the mill supply manu- 


facturing and distributing machinery in the conduct of 


the war and the necessity for organization of a war 
service bureau that could and would adequately repre- 
sent this varied line to the government in Washington. 
The concensus of opinion was that there was consider- 
ble muddled thinking and misinformation in regard to 
government needs to be found right in Washington, and 
that it was vitally necessary that correct and authentic 
information be secured covering both the necessities of 
manufacturers for raw materials and their probable pro- 
ductive capacity, as well as the vital needs of jobbers. 
President Mix stated that the supply and machinery 
business was practically a 100 percent business in con- 
nection with the war requirements. The motion was 
then made that the chair appoint a committee to discuss 


ra 


and act on the ways and means of securing this informa- 
tion, and then in connection with other associations ap 
pointing a single man to represent them all in Washing- 
ton. The chairman’s understanding of the motion was 
that a committee should be elected to act as a kind of 
clearing house for the members of the association or for 
the industry at large for the purpose of co-operating not 
only with the government departments, but with the 
steel manufacturers. 

The motion was then withdrawn on the statement that 
the association had on the previous day empowered the 
new president to appoint a war service committee with 
power to act. After considerable further discussion of 
the necessity for action by the war service committee, 
final adjournment was taken. 
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German Plots to Control the World’s Metal 














Exposure of Teutonic Plots to Place the Metal Industries of the World at Their Mercy 
Steps the United States and Great Britain are Now Taking to Frustrate Them 


EDWIN 


[t is now a matter of history that Germany's chief 
object in preparing for, and inaugurating, this terrible 
war was for commercial supremacy of the world. Ger- 
many’s war upon France in 1870 was to gain control of 
the rich iron mines of Alsace-Lorraine. Now she has 
conquered Poland, Ukrainia, Lithuania, and other Rus- 
sian territory for the same purpose. Germany’s policy 
has always been to secure what she wanted, first by 
diplomacy, treachery, and deceit, and then by force, or 
all together. Germany possessed great resources in iron, 
and expected to add immensely to them by conquest in 
the present war. She was not, therefore, concerned at 
attempting a monopoly of iron, so much as gaining con- 
trol of less common metals which are necessary in the 
manufacture and tempering of iron and steel. 

A gigantic German combination aiming at the control 
of the world’s metal markets has just been uncovered 
by Department of Justice agents, through co-operation 
of the British government. The American 
Metals Company of New York City was the American 
end of this combination. A group of powerful Frankfort 
banking interests was the real head. It included groups 
of British, Spanish, French, Australian, Mexican, Swiss, 
Dutch, Belgian, and Italian concerns. Its aim was to 
have been the control of non-ferrous metals, and particu 
larly those of industrial importance. 

The American Metals Company, as far as to nominal 
capitalization is concerned, was not a big enough enter- 
prise to appear particularly dangerous. Its capital is 
only $3,500,000, though the book value of its assets is 
supposed to be several times greater than this amount. 
Its real power was investment in stocks, 
through which control is held, and raising most of the 
money through bond issues. It is only when viewed as 
a whole that its significance can be understood. At the 
center of this gigantic plot was the Metallgesellschaft, 
the Metal Bank and Metallurgische Gesellschaft, 
Deutsche, Gold and Silber Scheide Anstaltermals, and 
Roessler-Roessler, of Frankfort and Berlin, the Hass- 
lather Chemical Company, Merton Metallurgische Com- 
pany of England, Henry F. Merton, Ltd., Beer, Sond- 
heimer & Company of Frankfort, and Aron Hirsch Und 
Sohn. 

Each of 


agents of 


secured by 


the 


1 


the above concerns has an immense number 
of subsidiaries scattered all over the world. They 
to every continent, and to the islands of the sea. 

The American Metals Company, United States gov- 
ernment agents have discovered, was the gravity center 
of one among many corporate systems, all revolving 
about the great central sun at Frankfort, and all carrying 
along their of satellite These 
british, Mexican, Australian, Russian, and other minor 
luminaries, as they revolved in their orbits, sang a new 
music of the spheres whose refrain was praise for the 
“All-Highest,” Wilhelm of Hohenzollern, King of 
Prussia and Emperor of Germany, and his junker aids 
in bossing the world. 

In no department of commercial expansion has Ger- 
many made more striking progress than in metallurgy. 
Her own resources being limited in metals other than 


reach 


scores corporations. 


IRVINE 


HAINES 


iron, she has set about to deliberately control essential 
metals, through capitalistic organization and quiet ab- 
sorption. Only of late have America and England 
realized the great strides that Germany has made in this 
direction 

The British authorities have discovered that English 
capital had been interested in vast amounts in these 
German investments, the German Metallgesellschaft and 
its associates always taking care that German control be 
carefully preserved. For example, the huge Merton in- 
terests with headquarters in London, were popularly 
supposed in England to be essentially English. It has 
developed, however, that they were dominated from 
frankfort just as was the American Metals Company. 
In the fabric of the scheme were the Metallgesellschaft 
and the Metal Bank Und Metallurgische Gesellschaft, 
and behind them again, in the dark and sinister shadows, 
stood the Imperial Government of the Kaiser, always 
ready with diplomatic assistance, financial aid, and inter- 
national intrigue, to help the plot. The Merton interests 
in London and the Metallgesellschaft in Frankfort were 
linked together as H. R. Merton & Company, Ltd. These 
interests in turn joined together to form the American 
Metals Company which they controlled. In England the 
unsuspecting public commonly called this combine the 
“Merton interests.” They naturally assumed that the 
Mertons were loyal British subjects, and fondly imagined 
that the entire fabric was a monument to British enter- 
prise. So it can well be imagined what a rude awaken- 
ing recently took place when the true German character 
was discovered behind it. 

In order to attract outside capital, which should bear 
the burdens and incur the risks without control, partici- 
pating and financing corporations were organized every- 
where. The Frankfort, London, and New York concerns 
turned over to separate holding companies their interests, 
mines, and smelting plants, but these later were again 
absorbed by the parent concerns. Among these sub- 
sidiaries were the Merton Metallurgische Company of 
\merica, a subsidiary of the American Metals Company, 
the Compagnie des Minerals of Liege, Belgium (the first 
city, strange to say, destroyed by the Germans in their 
invasion of Belgium), the Societe Auxillaire des Mines, 
of Paris, and other French capitalistic groups, and the 


Compana de Minerales y Metales, of Mexico. Two 
subsidiary companies of the Metallgessellschaft and 


Henry R. Merton & Company are the American Metals 
Company, of New York, and the Australian Metal Com- 
pany, of London and Melbourne, Australia, respectively. 
They attend to the purchase and sale of metals in their 
respective parts of the world for the two parent con- 
cerns. 

\ few weeks ago the government announced that A. 
Mitchell Palmer, alien property custodian, had required 
the removal of five directors of the American Metals 
Company, and a substitution of his own nominees. It 
had been discovered that 49 per cent of the company’s 
stock was owned by German interests, while its manage- 
ment was entirely German. The company’s management 


is now safely under American control, although six of 
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y. These five American 
directors are Henry Morganthau, former ambassador to 
Turkey; Louis L. Clark, president of the American Ex- 
change National Bank of New York; E. C. Converse, 
director in the Bankers’ Trust Company of New York; 
Andrew W. Mellon, of the Mellon National Bank of 
Pittsburgh, Pa.; and George McAneny of the New York 
Times. Mr. Morganthau is now on the finance com- 
mittee which operates the plants. 

The devious methods by which the Germans have kept 
financial control in their own hands is illustrated by some 
of the discoveries the secret service agents and the alien 
property custodian have made regarding the American 
Metals Company. Nominally only 49 per cent of the 
stock of this company is held by the German interests. 
Investigation developed, however, that the Merton Syn- 
dicate in London owned 12,000 shares. If the Merton 
Syndicate proves to be an alien enemy, and this is now 
strongly suspected, then the American Metals Company 
has been under nominal, as well as actual, enemy control. 
situation is important. Under the 
“trading with the act” the alien property cus- 
todian has power to sell alien property. Thus he can 

| of American Metals shares which are 
owned in Germany, but this would not carry control. 
the Merton concern is enemy controlled, 
f owned, 


the directors remain as formerly. 


This phase of the 
enemy 


sell the 49 per cent 


ct. howeve i 


then a majority of American Metals is enemy 
and the alien property custodian would be enabled to sell 
a controlling interest in it. One of the reasons for par- 


ticular concern and investigation at this time is that the 
\merican v suspected 
of complicity in anti-American intrigue in Mexico. Its 
interests there are large and scattered, and information 
has been obtained by government agents which points to 


Metals Company has been strongly 


its active participation in anti-Allie and anti-American 
plots 

The German scheme has been particularly ingenious 
and thoroughly Teutonic. It has been based on the idea of 


controlling the production of metals, while using a great 
keeping control in 


German holding 


portion of non-German money, of 

hands, and of having 
‘ompanies control the marketing facilities in most abso- 
ute fashion. Thus the rest of the 


permitted to finance development, while the German 


rerman these 


world has been bliss- 


dominated the market, and the means of se 


curing it 
1¢] ] - ee | 
Although practically 


little has been known in this coun- 








trv, or given blicity until now, about the workings of 
this sinis Ci an metal trust, the British metal indus 
tries have been profoundly worried about things con 
nected with it fo ore than a yeat \s a result of these 
discoveries l bil Vas inti duced into tl OuUus« of con 
mons c e “non-ferrous metal bill” whose object was 
to vest the British controller of enemy property with 
fullest authorit o disintegrate this German combine 
Se the Gi in holdings to British subjects, and take 
over the ¢ e organization of production and market 
COnLTO 

Che British discovered that concerns which they had 
supposed reliably British were not only controlled in 
Germany, but had long been used by German interests 
o further (serman intrigues for expansion of German 
control. Precisely as the American Metals Company is 
now believed to be involved with anti-American propa- 


I 
France, 


this continent, so other subsidiaries in 


ganda o1 





\ustralia, and other countries have been found seditiously 
playing the German game of politics as well as finance 
=) ae es -] 

all over the world. 


Closely related to the metal producing and marketing 


combinations is the German syndicate aiming to dom- 
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inate the gold and silver markets, and production. The 
Deutsche Gold Und Silberscheidenstadt was formed in 
1872, and shortly afterwards assumed control of the 
precious metal interests of Philip Abraham Cohen which 
were acquired at the same time by the Metallgessellschaft. 
Relations between this gold and silver syndicate and the 
interests at London and Frankfort are very intimate. 
Another big German concern intimately related to the 
metal combine is Aron Hirsch Und Sohn of Halverstadt. 
\ great number of subsidiaries are also connected with 
this group. It is a large factor in the control of the 
international zinc market and of the German copper 
syndicate. Other ramifications of the Hirsch concern 
have been discovered in the United States and Mexico. 

From the beginning of the war there has been universal 
wonderment at Germany’s ability to find necessary stocks 
of certain metals, such as copper, tin, spelter, lead, nickel, 
and platinum, which are absolutely necessary in war in- 
dustry. The investigation of the international metal- 
control combine has supplied the answer to these ques- 
tions. The Germans have been edging for many years 
into a position of domination of metals everywhere, par- 
ticularly in marketing instrumentalities. Holding this 
control, possessing inside information as to production 
and distribution, they have been able to manipulate mat- 
ters so that Germany has stored away immensely greater 
quantities of many necessary metals than the outside 
believed possible. Long before the war it was 
notorious in the metal industry that Germany was ab- 
sorbing a share of the world’s copper output far beyond 
the apparent needs of the German electrical and other 
copper-using industries. Probably the share thus ab- 
sorbed was even greater than the world at large suspected. 
The same is true of various other metals essential in war. 


W ¢ rid 


Che English and American investigations of the past 
few weeks have shown beyond doubt that this German 
combination was a part of the scheme of secret prepara- 
tion for war, as well as for control of the world’s metal 
industries. It 1s also evident that, if Germany had not 
gone war mad and had peacefully proceeded with indus- 
trial and commercial conquests, she might have accom- 
plished without war everything that the most successful 
war could have accomplished. It is now said in metal 
circles that this could have been brought about within a 
It is needless to say that since they have 
true significance of this powerful and 
combination that the allies, and especially the 
United States and England, have adopted drastic methods 
to break it up, and insure that never again shall it drift 

in control. 


very few years. 
recognized the 


terrible 


back into Germ: 
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NEW WOODWORKING DRILL 


Electrical High-Speed Tool, Weighing but Five Pounds, 
Operates at Any Angle 


Che drilling and countersinking of small holes in wood 
has been slowing up production to such an extent that a 
new electrical tool to overcome this difficulty has been 
put on the market. It is known as the Dumore Type C 
drill. 


1 1 


[t handles drills with a capacity up to 14/64” in wood. 
Weighs only 5 pounds. Its high speed prevents “stalling,” 


and it will drill and countersink holes at any angle. 


Cl 
5 


lhe too! 


s of particular interest to the woodworking 
trade and to aeroplane manufacturers, who, at this time 
especially, are faced with the necessity of speeding up 
‘their production. It is manufactured by the Wisconsin 
Electric Company, of Racine, Wis. 
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By Frank Farrington 
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Too Many Side 


Lines 








There used to be a salesman named George Opdyke, 
who called on me every six weeks. He represented 
pretty good wholesale house, and that house had a big 
variety of supplies. There were enough items on its list 
to keep any salesman well occupied in his spare time if 
he expected to become really familiar with them all. 

George was a good salesman. He knew how to get a 
buyer’s attention and he knew how to create interest in 
his goods. I fell into the habit of buying from him quite 
regularly. 

He usually worked a buyer for about all there 
it. That was perhaps his fault. He kept 
just as long as there was an item 
refused. I sometimes thought he 
little. 

Then one trip he 


was in 
trying to sell 

left on his list un- 
overdid the matter a 


sprung a new one on me. After we 


had gone clear down the line and I had bought or re- 
fused to buy everything he had, he closed up his catalog 
and locked his sample case. I noticed then that he had 
another little case ee he had set down by the door when 
he came in. 

This case was different. It was of different leather. 
It had different initials on the side. George set the case 
he had closed outside the door and on the way back he 


picked up the little odd case. 

“We never had a pulley that suited you,” he 
thought of that a good many 
show you something that I am carrying on the side 
I’ve just made arrangements with the Conkey Company. 
You know they’re the greatest pulley people in the coun- 
try. I’m going to carry their sort of 
line.” 

Well, to make a long story short, I fell for the side 
line talk and stocked up with Conkey’s patent pulleys. 
The pulleys were all right, but I overbought on them, 
and when Opdyke came around again, he didn’t need to 
show me his side line. 

Apparently he loaded up the rest of his customers, 
because when he came the second trip following the 
pulley sale, after the usual formalities, out came another 
little special case and another line. This time he had 
made arrangements with the manufacturer of a belt 
dressing to represent him on the side. 

I was satished with the belt dressing I was buying 
and I turned down the new proposition. Belt dressing 
evidently wasn’t as good a side line as pulleys because 
George did not bring that back again, but his next trip 
was accompanied by a set of photographs of a portable 
forge which he had decided would make a fine side line. 

I asked him if he wasn’t changing side lines pretty 
often. He replied to the effect that he had been experi- 


“T’ve 
times and now I want to 


said. 


pulleys as a side 


menting a little to find just what was the best thing to 
sell in that way, but that he had found it in the portable 
forges he was peddling now. 

By this time I had noted that he 
main line, slipping past some of the items and hurrying 

little so he could get to the side line before he wore 
out the buyer’s patience and used up the available time. 
It occurred to me to wonder what his wholesale house 
thought about this side line stuff, but I reasoned that that 
was their business, not mine. 

They must have thought it was their business too, be- 
cause after a couple more trips another man came around 
in George’s place and said George had given up his job 
with the house and was doing something else. Of 
course I knew what that meant. 

It was quite a while ago that George 
side line experience passed under my 
that time side lines have 
until I’m not sure but 
isn’t done any more. 

But the actual, 


was slighting his 


Opdyke and his 
notice, and since 
grown into less and less favor 
that we can almost say that it 


concrete, tangible 
to sell on the side, is not the only 
that troubles traveling salesmen— 
as well. 


(ne 


side line, something 
side line proposition 
and sometimes others 
side line that has been thrown over by pretty 
nearly all salesmen representing first class houses today 
is booze. Gradually the selling fraternity 
strated to their own satisfaction that one cannot carry 
booze as a side line and make good with the main line. 
The man who had to stop and tank up before he could 
go over the top with a sales attack has gone under, and 
on top are the clean cut fellows whose tongues are clean 
and wag wisely and not too much. 

don’t know as I would call tobacco a side line in the 
sense I call booze one, but I know salesmen who prac- 
tically make it one. They always have a cigar burning. 
When they go into a man’s office to see him, they lay 
the cigar on the rail outside. If he smokes, they offer 
him a cigar, which is probably all right, if it’s a good 
cigar. If he doesn’t smoke, they may refrain from filling 
his office with tobacco smoke, but they may carry with 
them an odor of tobacco breath that is worse than cigar 
smoke. 

Smoking is a pleasure, not to say a luxury. Whether 
it is necessary for the salesman or not, it should not be 
mixed with his work. If smoking directly or indirectly 
interferes with work, don’t give up any part of the work, 
give up some of the smoking. 

You know salesmen who are so anxious to smoke that 
when there is a minute to smoke, they slip out and light 
a cigaret for that minute. They show by this that they 


have demon- 
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Construction of Medium Sizes 


On July 4th, 1882, patents 
covering the wood s plit pulley, the 
Standardized a of Bushing 
and the method of fastening pulley 
to shaft by compression were 
issued to Wallace H. Dodge. These 
features have revolutionized the 
power transmission business. [hey 
have doneasmuch 
for the shep as y oe 
have the type- (ie 
writer or the tele- 4 gy 
phone for the 
of fice. 

[he Split Pulley is erected and 
take n yn without disturbing 
shaft or shaft equipment. By means 
of the Standardized System of 
Bushing, one pulley is made to 
fit 24 to 48 different shaft sizes. 
This makes it possible for dealers 
to carry a stock of pulleys ready 
for immediate delivery. Every 


Wood Block Pu illey 


/Y LE 


INDEPENDENCE 


The “Independence” 
Wood Pulley 


Has Been Saving Money for 
Power Users Since 1882 


errs 


Dodge Sales and 


Engineering Co. 


General Offices 
Mishawaka, Indiana 





Wood Flange Pulley 


dollar ever made by mill supply 
dealers on the sale of pulleys is 
due to the bushing system. 

The methed of fastening to the 
shaft by compression instead of 
by set screws or key ways saves 
millions of feet of shafting from 
mutilation and destruction every 
year. The Com- 
pany founded by 
Wallace Dodge 
has always been 
foremost in the 
development of 
new and practical ideas for improv- 
ing power transmission equipment. 

[he American System of Rope 
Driving and the Capillary Self- 
Oiling Bearing are among the 
many achievements that have won 
for it the largest business ever en- 
joyed by a power transmission 
machinery manufacturer. 


f -¥ . 
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Sizes 3 to 9 inches 





Crushi~ g Roll Type for Hcavy Duty 
ana Intermittent Strains 


Distributor of the products of 


Dodge Manufacturing Company 
Dodge Steel Pulley Corporation 





Construction of Large Size Independence 
Wood Pulleys 











When writing to Advertisers please mention MILL SUPPLIES. 











Tig 



























rt ani Loose Pulley 





Rim Ends Unite in an Inter-Locking 


99 
ependence 
Line 





Includes Wood Pulleys of Every Approved Type 


There is a constantly increasing 
demand for wood pulleys. 


Supply it with the wood pulley 
that has heen making good in serv- 
ice for thiity-six years—the wood 
pulley that offers a style and type 
for every transmission equipment. 


The dealers who sell ‘Indepen- 
dence’ Wood Pulleys can meet 
every normal 
pulley demand 
satisfactorily 
and prohtably. 


We have 
wood pulleys 
in our factory 
that have been 
in daily use for 
thirty years 
and are apparently good for a 
century more. Specia! re-enforce- 
ments at the points subject to 
greatest strain, the best of mater- 


Taper Ccne Pulleys 





BOSTON: 
CHICAGO: 208 
CINCINNATI: 


PITTSBURGH: 


ST. LOUIS: 


Non-Mismating Fit 








ATLANTA: 20 S. Forsyth St. 
137. Purchase St. 
Ss. 


NEWARK: 59 Mechanic St. 
NEW YORK: 21 Murray St. 
PHILADELPHIA: 





Clinton St. 

128 W. Third St. 
DALLAS, TEXAS: 
MINNEAPOLIS: 


815 Arch St. 

337 Second Ave. 
PROVIDENCE, R. I.: 171 Pine St. 
408 N. Fourth St. . 
SEATTLE, WASH.: 522 First Ave. S. wi 


ials, and careful, skillful workman- 
ship insure great strength and 
wear resisting qualities. 


Every ‘Independence”’ Pulley, 
before leaving the factory, is per- 
fectly balanced by adding weight 
to light side. No other wood 
pulley runs in perfect balance. 


‘Independence’ rims are treated 
with a mineral 
filler that makes 
them hard as 
iron and 
enables them 
to resist for 
years, the wear 
and belt strain 
of constant 
service. 


Step Cone Pulleys 


For your own and your custom- 
ers benefit, learn more about the 
“Independence.” S-nd for Free 


book, ‘From Log to Lineshaft.”’ 


q-mmmm, Dodge Sales and Engineering 
Service Stations and 
Warehouse Stocks 


Busch Bldg. 
100 N. Third St. 





‘ Independence’’ Bushings 
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are thinking about how to get a chance to get in a smoke 
rather than how to do more business—how to serve cus- 
tomers better. Just as sure as the smoke thought is on 
top, the thought is going to be underneath, and 
sales are going to suffer by the contrast. : 

4 man’s mind needs to be on his business if he is going 


sales 


to make good on the road selling mill supplies, or any- 


1 


thing else. There are too many other salesmen after 
the same buyer you are after to make it possible to give 
him anvthing less than 100 per cent attention and get 


away t} 


with the orders. 
] 


\nv kind of an interest that takes up attention yot 
ought to be giving your work is a side line that is inter 
fering with your success. There is just one way to sell 
all the goods that can be sold to all the buyers on whom 


vou call, and that is to devote your whole effort to the 
selling. You can’t devote your whole attention to selling 
something if you are at the same time wanting to be 
doing something else. 

\ man is pretty sure to proportion 
of the things he wants to do. The things he ought to do, 
his work, he does because he keeps it in mind that it 1s 
his duty. The things he does, 
they keep the as pleasures. 

Pleasure we We need to have good times. 


do a considerable 


wants to do, he because 


emselves before his mind 
must have 
We may even need to t 


smoke, some of us anyway, but 


we do not need to let such things interfere with our 
work 

[f, when you have a knotty problem on your hands, 
vou find it helps to solve it to sit back and think it over 
while you smoke comfortably, then such smoking may 
not be a competing side line. Or if you and a buyer 
meet in a social way and visit over a couple of good 
cigars, that smoke may help your case with that buyer 
especially if vou are a good visitor and know how to 
slip in the right word at the right time. 

These side lines which are pleasures or habits that we 
enjoy must not be allowed to get in the way of the main 


When they 


(,eorge 


begin to do that, it is 
Opdvke’s side line might never 
if it had never interfered with the 


the line he was being paid 


time to get 


done any harm 

; to carry. 

Some salesmen carry war as a side line, and they can 
stop talking war long enough to tal 

They think 


hardly k mill supplies. 
discussing a topic in which their 
interested, and they are right, but if you 


€ 
get a man talking about something in which he is deeply 


they are 


customers are 


interested, you may have trouble switchin 
buying, him back on the subject of 
buying, | gained from your talk, may 
his mind and he may not feel like buying 


r him off to 
and when you get 
his war impressions, 
have changed 
at ail. 


Of course we are all deeply interested in the war and 
we have to talk about it, but we don’t have to talk about 
it when we ought to be talking about mill supplies. 

There are salesmen who make a side line of the girls. 
They are so much afraid of a pretty girl getting by 
without their seeing her that they will turn and look 
when they are actually trying to put over a selling talk. 
\ good looking stenographer in the buyer’s office may 
be fatal to the success of that kind of a salesman. A 
chance acquaintance on the train may cause such a 
salesman to pass by a small town on that trip, just to 
go farther with the girl. It may keep the man over a 
train when he knows he is taking chances of losing an 
order by waiting. 

Any kind of a side line, girls or anything else, that 
leads a salesman to take chances with his sales, is too 
expensive for him. He needs to drop it before it causes 
the house to drop him. 
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Of course a man cannot think about business all the 
while, but he needs to think about it all the while he is 
on the job. What happens to a workman in a munitions 
plant if he forgets what he is doing for a moment and 
lets a finger get into the wheels? He loses the finger. 
\We expect a worker in any kind of a factory to keep 
his mind on his work for eight hours a day. The penalty 
for failure to do so is accident. The salesman ought to 
be able to keep his mind on his work and cut out all 
these side lines I have named, as long as he is occupied. 
His business hours average short enough and they leave 
time enough outside of them for other things, for the 
pleasures of life. 

Work, especially the work of selling, is serious work. 
We cannot make it successful and give it less than the 
best attention possible. George had no opportunity given 
him to cut out the side line and try again after he had 
fallen down on his main job. 


[It may be so with any 
side line. 


[It may put a man out of business before he 
can mend his ways, if he lets it go too far with him. 
You know whether you are carrying any side line that 
is likely to get away with you. You know that if you 
are, it is up to you to cut it out in time. 
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WHAT THE OTHER FELLOW IS DOING 


Direct Advertising Activities of the Wide Awake—Valuable 
Motor Truck Information 


“Better 


le] 
A 


High Speed Reaming” is the title of a 26 page 
et put out by The Cleveland Twist Drill Co.; it tells 
the story in the title. Ten pages are filled with argu 
ment and description, followed by 15 pages of price lists. 

“A Story of No Lost Time,” told in an eight-page 
folder, in two colors, put out by The Canton Foundry & 


NOOK 


Machine Co., Canton, ©O., is interesting. A series of 
illustrations drive home the value of a Canton portable 
crane around a machine shop. 


‘The Proper Care of Belts” is the title of a new book- 


out by the Joseph Dixon Crucible Company. 


let gotten ' ; 
To neglect belts will result in a twofold loss—a waste of 
power due to the inefficiency of the belts, and increased 
cost due to frequent belt renewals. Just now as never 
before it is that belting be given careful 
attention. The booklet contains helpful suggestions for 
getting maximum results from belts and in addition has 
several pages devoted to useful information of a general 
character. Those interested may write to The Joseph 
Dixon Crucible Co.., Jersey City, N. J. , 

Centipede Belt Lace Co., New York City, is putting 
out attractive publicity on its new line. 

The B. F. Goodrich Rubber Co., Akron, O., is now 
distributing the 1918 edition of “Motor Trucks of Amer- 
ica,’ a unique publication because of its completeness of 
official detail regarding trucks. The foreword states: 
“The photographs and specifications shown were fur- 
nished, checked and approved by the manufacturers them- 
selves, and are therefore accurate and absolutely depend- 
able. Moreover, they are so arranged as to permit of in- 
stant and easy comparison of the details of any two 
makes of trucks.” It contains 170 pages, and is valuable 
to every man interested in trucks. 

“Standard Cotton Mill Practice and Equipment for 
1918” is a 200 page book to be issued annually hereafter. 
It contains a section devoted to the “Developments of the 
Cotton Trade in 1917,” a number of statistical tables 
relating to raw cotton, a section devoted to technical tables 
used in the industry, and a large amount of valuable engi- 
neering data. To this is added a very complete buyer’s 
index, including all of the best known manufacturers of 
supplies used in textile mills. 


essential 
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Important Points in Selecting a Pulley 


A Well Informed Writer Contends That the Material from Which 
it is Constructed is Less Important Than the Design of the Pulley 


CHARLES A. BRINLEY 
The American Pulley Co., Philadelphia 


Pulleys were used far back in the past in connection 
with hoisting machinery, and later to a small extent for 
the transmission of man or horse power. With the 
advent of the steam engine in factories, pulleys became 
an important part of the equipment. It may be of in- 
terest to know that in the United States alone there are 
now manufactured each year over 2,000,000 and possibly 
3,000,000 belt pulleys for use on shafting, besides very 
large numbers on machines. 

It is curious how long certain items of economy remain 
unstudied when closer attention might lead to important 
savings. The number of pulleys is so great that any 
saving at one point is multiplied to an extent which 
makes the total benefit something that ought not to be 
neglected. 

A pulley is primarily for the transmission of power, 
ut it may be itself a consumer of power. A perfect 
uulley should have a face of a character to reduce belt 
p to a minimum, and it should offer a minimum re- 
sistance to the air as it revolves. It should be amply 
strong for the duty it has to perform and it should be 
convenient of application. 

A good deal has been made of the relative weight of 
pulleys of the same sizes. Weight ought not to be con- 
sidered alone, except in relation to the tendency of 
heavy pulleys to put greater pressure on the bearings 
and distort the shaft. When it is a question of the 
consumption of power by the revolutions of the pulley 
alone, two factors are to be considered—weight and air 
resistance. With a good dynamometer, the power con- 
sumed in revolving an unloaded pulley is readily deter- 
mined, and experiments in this direction seem to point 
to the fact that air resistance exercises more influence 
than weight. 

There has been a great deal of controversy about the 
relative abilities of different materials, forming pulley 
faces, to hold belts. The several manufacturers of cast 
iron, wood, and steel pulleys have not hesitated to claim 


superiority in this respect for their own product, be- 
cause tests have been made which appear to support 
their contentions. Obviously, the only really satisfactory 
method of testing is under such conditions as those of 
actual use, which means a good deal of apparatus and a 
good experimenter. 

We have already noted that the power required to 
drive a pulley independent of its load depends upon its 
weight and the resistance of its surfaces to the air. It 
is difficult to make a broad distinction in this respect 
between cast iron, steel, and wood pulleys, because the 
differences do not depend upon the nature of the ma- 
terial, but upon the design of the pulley. Any pulley 
with large air fanning surfaces will consume power in a 
surprising degree, while pulleys so designed as to avoid 
air resistance consume relatively very little. 

There are further considerations to be taken into ac- 
count in the selection of pulleys. One is ease of applica- 
tion. It is not necessary to dwell upon the convenience 
of using a split pulley, as compared with a solid pulley. 

About 1893 or 1894 Thomas Corscaden designed and 
later took out patents for an all steel pulley, which came 
to be known as the “American” pulley, because it was 
manufactured by The American Pulley Company, which 
acquired Corscaden’s patents. This was the first attempt 
to make an all steel pulley. The company which de- 
veloped the Corscaden ideas has had a considerable suc- 
cess. The rim is so constructed as to get maximum 
strength with minimum weight, while the central in- 
turned flanges of the rim permit of the attachment of 
the pulley arms in an admirable manner without having 
to rivet through the face of the pulley. The outer edges 
of the rim have a heavy bead which obviates the danger 
of injuring the belt when it is put on or of cutting a 
man’s hand. The arms are designed to cut the air in- 
stead of fan it, and the arrangements for bolting the 
steel hub to the shaft are such that the grip on the shaft 
is so good that neither keys nor set screws are required. 


kar Western Mill Supply People Very Busy 


Manufacturers are Feeling the Result of Preferential Distribution 


of Steel 


SAN FrANcIsco, June 18.—The mill supply people are 
finding a decided tendency to tighten up on supplies by 
the manufacturer, especially in those articles manufac- 
tured of steel or iron, although the control of the leather 
supply by the government also seems to be becoming 
more stringent. The jobbers have been notified by many 
manufacturers that they must keep records of where 
their goods are to be used; and they are practically pro- 
hibited from selling them except to the preferred class 
of manufacturer who is doing work either directly or 
indirectly for the best interests of the government in 
winning the war. These restrictions were recently placed 
upon the jobbers who were handling the fundamental 
steel and iron products, such as bars, plates, sheets, etc., 
and the jobbers of iron and steel mill supplies are now 
receiving notices that the prohibition has been extended 


Jobbers Report There 


is a Tightening Up on Leather 


to their product. The latest notice of this kind came 
from the steel lacing makers, who are asking that a strict 
record of sales be kept and forwarded to them, so that 
they may continue to receive preferential treatment in 
obtaining steel for their product. The leather belt makers 
say that they are acting along similar lines, and that if 
they sold any amount of their goods to makers of non- 
essential products their supply would be curtailed if not 
shut off altogether. 

Notwithstanding these restrictions dealers in San 
Francisco say that the demand for supplies keeps up to 
a point where they have difficulty in satisfying it and 
that sales during the past month, as well as from the first 
of the year, are greatly in excess of the same periods last 
year. 

Shipbuilding plants continue to be among the best 
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patrons of the mill supply houses in the San 


Bav region. The yards already in operation 


nounced extensive enlargements. 
The Moore Shipbuilding Co., Oakland, is making addi- 


tions to its plant which will almost double its present 


Capacity 


The Bethlehem Steel Corporation is enlarging its 
\lameda shipbuilding plant to more than double its pre 


rt ctically a new plant 
r] 


WOTKS. 


vious capacity. This expansion ts pra 
of greater ca ity t 


han the parent 
The Barnes & Tibbitts Shipbuilding & Dry Dock Co.., 
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\lameda, 1s for a total 


making improvements which call 


expenditure of $1,500,000 
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The Beaver Cove Lumber & Pulp Co., Ltd., of which 
\. RK. White of Boyne City, Mich., and W. O. King, 
Chicago, are the prime movers, is preparing to establish 
a mill at Beaver Cove, B. C., with a daily capacity of 
) tons of pulp and 100,000 feet of lumber. The com- 
Beaver Cove are given as 


4 
pany’s timber resources at 
5,000,000,000 feet. 
According to Thomas Degen, manager of the L. P 
Belting Co., San Francisco, “The demand for 
leather belting has increased to such an extent that we 
find it practically impossible to sufficient 
hides of proper selection and weight to cover the de 
mands made upon us. As a consequence he is advising 


Degen 


1OW 


Secure 








The Hanlon Shipbuilding Co., Oakland, is increasing all mill superintendents to see that there is less wasting 
the size « s plant consta ind smaller vards are of this commodity and to have their leather belts re 
being started at several points. Among the latter is one paired whenever possible instead of ordering new belts. 
to be b by the Schaw-B Co.. South San Frat he Western Products Co., Riverside, Cal., is putting 
cisco up a plant for fiber manufacture. The company has 

The Northwest Lumber Co.. Hoquiam. Was! vhose taken over the old Werthley & Strong packing house, 
mill was recently destroved b it and machinery for making rope and binder twine is 
will immediately rebuild being insta 

Fran man and associates of Portland announce The Southern California Shipbuilding Corporation, 
that thev will build saw mill at once on the property [os Angeles, is preparing to build a large shipbuilding 
owned by ed Schror Sis Ue tewis ‘See eee plant at Wilmington, Cal. 

Cougar, Ore T. J. Garvey, manager of the California State Rice 

;. f. Ss sO ortland. Ore.. associated with Van Milling Co., announces the company will erect a rice 
cou c.pitalists is ining to build a saw mill and mull at Sacramento that will have a capacity of 5,000 
. -d at North Bend. N mbermen have con- 100-pound sacks of rice a day, and as soon as machinery 

icted to s 300.000.000. f of logs \ §$500.000 can be found will increase the capacity to 10,000 sacks 
prorec . cd L day 
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War Activities Noticeably Affecting St. Louis 


Mill Supply Manufacturers and Jobbers Report Unusual 


Demands for Products 





LOUis 
ST. | Mo., June 24 Mill s s and machiner\ 
eng D Orit hea I s ) l lutacturers 
report | stead creasing volu yf war business 
coming te e Middle \West is being reflected in the con 
struction oO lim De of new mulls and factories n 
| ons n b of othe ylants 
Besides the business already on hand there are pros 
ts for the foundation of new enterprises along t 
on oO Mississippi Valley 1¢ f they materia 
( ind madications ustif Ss | i conclusion vill stir 
late th Wt ly bevond measure Che con 


templated pr Stupbuilding plants tor the 


inufacture steel and concrete barges fo 





revival of tra extensions to existing coke 
manufacturing plants, the building of a big plant for the 
coking of Illinois coal unmixed \y le eastern product, 
nd the building of a huge plar General Motors 








Mill supply people report almost feverish activities 
mong the grain mills. New flour mills are springing up 


s tHe Ss 
} 
I 


suppliec ‘ 


as fast as the machinery can be \ good busi- 
ness is also to be had from the cottonseed oil, and bean 
and vegetable oil mills in the south. The equipment 
being bought, however, indicates that there is much more 
alteration and refitting work in than new 
building. 


pre yoTeSS 


Lumber mills also are fairly good buyers. Incidentally 
it 1s Of interest to note that reports of current lumber 
shipments made by railroad officials show an increase of 


Flour, Lumber and Oil Mills Active 


S shipments inthe St 


year 


Though pressed on all sides for quick 


facturers are giving preference in every case to orders 


fro ants rking on war orders. kev to the situ 
ation is the report of the Medart Patent Pulley Company 
that powe transmission machinery is being bought faster 
than it can be manufactured. This despite the fact that 

a little more fortunate than 


1 
the Medart company has been 


other plants in the matter of labor 


That brings us to the only depressing feature of pres 
ent itions in the mill supply industries, and that 1s 
the problem. The plants in and about St. Louts 





sutfered more than most others from this 


war time evil. Despite the fact that higher wages are 
being paid than ever before and that there is more work 
available than ever before for the man who has speed 


or wants to work overtime, labor seems insatiable when 


it comes to pay. 

There have been few large or very serious strikes in 
St. Louis plants, but dozens of plants are being more or 
less embarrassed by the beginnings or tail-ends of strikes. 
lederal mediators have in several cases induced strikers 
to return to work pending arbitration. In an effort to 
solve labor problems the St. Louis joint committee of 
labor union officials and employers selected by the St. 
Louis Chamber of Commerce and the Central Trades 
and Labor Union are meeting frequently, hearing evidence 
and making adjustments. 


4 











42 





{ 
} 


aie 


feeb cic lecstiaia ax 

















AMUUL QUPPLUES 





lhe General Motors Corporation has purchased a 105 The agitation for the revival of river traffic between 


i 
acre tract at Union boulevard, and Natural Bridge Road St. Louis and New Orleans and the by-product to this 











n northwest St. Louis, where it will begin at an early movement, namely the agitation for the establishment of 
late the construction of a 40 acre plant. Eventually the barge building plants in this vicinity, are now at their 
eX s to mak sions covering the entire the opinion among big business men here 1s 
portion of the aims of these movements will 

on Motor | Ci of St. | s has \ committee of sixteen of St. Louis’ most 
2,000,000 order for |} vv shells for army gun prominent business men, headed by Jackson Johnson, 

order at the rate of 1,000 shells pet ident of the International Shoe Company and presi 

ouncement 1s t] ny that f the St. Louis Chamber of Commerce, is in Wash 
| ite enet 
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When a Partner is Entitled to Draw Salary 


In a Legal Sense, in the Absence of Formal Agreement, Compensa- 
s 4 f 
tion of Partners is Arranged on Basis of Actual Services Rendered 


























en ] y Ss ente S su 
hough a modih on oO 12 
| nN < < | oO DV one O s Mut 
} S } ) Oo X1STS 
S ) S S 1 nn Oo 
. oh | s to rec dollars per 
: lid ( Ss amount tl gh seve 
s onths Phen linto a bu Y Owne 
id if ( | ) nd s agreed that Haret wou t draw a 
| ( id that Coh ould furnish tl UudINg | 
( ( | en to the partnerst Several 1 l ite he 
on O g oved, and in lew lo d 
nd « D in demanded sal Co ised 
equ qu stating that they | odihed t y n 
l had rg ) leSS 1 | | that Flare had the by onsente © ds 
hile MM F 
d sal V ot Ft ) S 5 y in absence oO n -eement on martn can 
a 11 sO ) ( i] pa\ fo. S¢ 1 SD formed to t 
MN acco M Vv ich partner is supposed to devot 
0 condi e clear] ndeavor to the partnership business 
reement out compensation other than his share of the prohts 
he business had been in operation for one yea But it does not follow that the court is precluded from 
d | proved a profitable venture, Jones, the “dormant taking into consideration the surrounding f 
n Iso demanded a salary of fo dollars 1 ‘umstances of the case, the course of dealing between 
( nd ordered Wilson to pay him this sum regularly the partners, and the reasonableness or unreasonableness 
Wilson refused to pay Jones the salary demanded, statin f the claim made, the probabilities arising out of the 
t he was not entitled to a salary because he was not iness in determining whether such agreement exists. 
ctive in the business, and also because the agreement !t is admitted that originally there was an agreement for 
lid not specify that he was to receive a salary. Th mpensation. The reason for its modification was the 


1 Wilson because when a partner performs 


court uphele 





; | nishing of the store building, light and heat, by Colum. 
services for the co-partnership he can not collect pay for It is admitted that after they moved to their new location 
such services, unless there is an agreement to that effect ‘se were not furnished by Colum. It is admitted that 
lus it 1s plainly evident that unless partners have an the business was a prosperous one; that, in addition to 
igreement in which is set forth the salary 


] 
i 


h one ts to paying off the loan for the purchase price, each partner 


receive, it 1s an implied condition that the time and work received several thousand dollars in cash as his share of 
expended for the benefit of the co-partnership is to their the profits, and that they had several thousand dollars of 
mutual advantage, and that their compensation must firm assets on hand. 

come in the form of profits earned by the business. “If the suspension of Haret’s compensation was enly 
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EKconomy— Convenience 











HETHER it is up to you to keep the power plant in top notch shape or 
to see that every repair job that comes into your garage is done right 
and done on time—ihere is big economy and big convenience for you in 














Packed in this durable, dust-proof carton is one 
piece of highest grade asbestos fibre sheet packing. 
It is cut ready to use—size 10 inches wide by 40 
inches long. In the manufacture of this packing a 
net work of fine, strong wire is interwoven with the 
asbestos fibre. It is waterproofed with our special 
GARCO Compound—finished red one side, graph- 
ite the other. 

Gaskets made from GASKETTE ROLL are par- 
ticularly adapted for use on steam engines, boilers 
and pipes; for cylinder heads, manifold joints and 
similar service on gas engines. It is guaranteed 


for the highest pressure or temperature—is 100 
per cent efficient where rubber sheet packing falls 
down. 

GARCO GASKETTE ROLL is the newest item in 
the complete line of GARCO Asbestos Products. 
Like GARCO Packings it will be sold through the 
best jobbers in the country. Ask yours for prices 
today—or write us direct for full information and 
big FREE Catalog. 

The same high-grade GARCO Sheet Packing also 
sold under Garcobestos Brand. Full rolls of 250 
lbs.; 1% rolls of 125 Ibs. 


GENERAL ASBESTOS & RUBBER CO., andfuctories Charleston, S.C. 


BRANCHES AND COMPLETE STOCK: 58 Warren St.,NewYork 311 Water St., Pittsburgh 106 West Lake St., Chicago 


RS ENR LL a TE SIT 
LARGEST MANUFACTURERS OF ASBESTOS TEXTILE PRODUCTS IN THE WORLD 











When writing to Advertisers please mention MILL SUPPLIES. 
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to continue until they got on their feet, it is apparent that 
the time had arrived when they were able to draw out 
the profits mentioned on a $1,300 investment. If the 
reason for the suspension of that compensation was that 
Colum was furnishing rent, light and heat, that reason 
ceased when they moved out of defendant’s building.” 

It is always advisable to have the partnership articles 
state whether each partner is to devote all his time and 
energies to the business, and the salaries to -be paid to 
the various partners for their services, otherwise there 1s 
always a possibility that disputes will occur which might 
have been avoided. 

While a partner can be enjoined from engaging in a 
competing business, whether there is an agreement or 
not, it is not possible to keep him from engaging in any 
non-competing business if there is no agreement that 
expressly states this fact, unless it can be proven that he 
is neglecting the business of the partnership, and this is 
a difficult thing to do in most instances. 
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THE JOBBER ESSENTIAL 


That Fact Recognized by the War Industries Board—Matter 
of Steel Priorities Being Marked Out 


Thirty-four representatives of iron and steel distribu- 
tors’ associations recently met with the war industries 
board in Washington. There were present Judge Edwin 
B. Parker, priorities commissioner of the board, and J. 
Leonard Keplogle, director of steel supply. We are 
under obligations to the secretary of the National Supply 
and Machinery Dealers’ Association for the following 
report: 

At the outset of the conference, Judge Parker said 
that the government recognized that the jobber was essen- 
tial in the distribution of iron and steel products and 
that the usefulness of the distributors’ stocks had been 
recognized and emploved to considerable advantage in 
the war work of the past sixteen months. 

Mr. Replogle later said in addressing the meeting that 
there was no diversity of opinion with respect to the 
value of the services of the wholesale distributor, and 
that in many cases where government contractors had 
needed immediate delivery of small quantities of goods 
they had recommended that they go to the wholesaler 
for the goods, and that there was no room for any argu- 
ment relative to the absolutely essential character of the 
wholesalers’ business. 

Reference was made by Judge Parker to the direct and 
indirect war needs of the government absorbing such a 
large part of the output of the steel mills, and he stated 
that there must be a substantial curtailment of consump- 
tion and that it would not be possible to supply normal 
needs. 

He said that the question was: “How can we best serve 
the government so that the iron and steel products han- 
dled by the merchant trade will be consumed only for 
essential purposes, and further that the distributor 
should not be the vehicle for the distribution of iron and 
steel products to non-essential industries.” 

Mr. Replogle then introduced a form of monthly re- 
port covering sales of steel products on priorities cer- 
tificates and to the industries on the preference list and 
goods sold under permit of the director of steel supply. 

On this report will also be entered a list of orders to 
manufacturers to replace stocks shipped or delivered to 
those described on the reverse side of the report. 

The idea of this report is that the government will be 
willing to consider the replacement of stocks delivered 
to satisfy war requirements, and it was stated that this 
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report would go a long way in assisting to determine 
what goods the distributor would get. 

A distributor might be entitled to more goods than a 
mere replacement of steel sold to supply war needs or 
he might be entitled to less. 

It appeared to be clear from the attitude of the war 
industries board that while distributors are not at the 
present time restricted concerning those to whom they 
may sell their stock in hand, it will be practically im- 
possible to secure any assistance from the government 
in having manufacturers accept orders to replace stocks 
sold unless it can be shown that the goods which the 
wholesale distributors seek to replace have been sold for 
the furtherance of the war needs of the country. 

[t is accordingly necessary that every wholesale dis- 
tributor keep a record of the sales and shipments of 
merchandise if he wishes to be in a good position to 
request the assistance of the war industries board for 
the manufacture and shipment of stocks to replace mer- 
chandise sold or delivered from warehouses. 

Moreover, while the form of the war industries board 
only specifies some of the heavy products, the same un- 
derlying principle will apply to all merchandise and it 
will be practically impossible to secure the co-operation 
of the government in according priority to any order 
unless it can be shown that the goods which were previ- 
ously in stock have gone to industries connected with the 
war needs. 

With respect to orders which have been placed prior 
to the monthly reporting system, these will be handled 
by the war industries board if and when submitted to 
them, in a manner which will be fair and equitable and 
will meet with the needs of the situation. 

Also if a wholesaler’s stocks are entirely depleted and 
he would be unable to report sales under the monthly 
reporting system and thus secure an adequate stock, 
special provision will be made in such cases upon full 
investigation of the individual case. 

The war industries board suggested that assistance 
should be rendered by the trade in approving replace- 
ment order by the priorities board and the director of 
steel supply if the wholesale distributors represented 
would appoint a committee of five to be located perma- 
nently in Washington and confer with them continuously 
as occasion demanded. 

~+-> 


TRADE MARK PIRATES 


American Trade Marks Being Registered in Austria—Auto- 
matically Covers 12 Other Countries 


A new form of enemy piracy has just become apparent 
to American manufacturers, which is part of a new plot 
to throttle American business in the after-the-war trade. 
This latest German drive has for its object the control 
of the sale of American goods in foreign countries, by 
registering the trade marks of well known advertised 
goods, in the name of an enemy trader, in countries 
where the manufacturer has neglected to protect his 
trade mark. 

These revelations have come to light through “The 
International Trademark,” official publication of the 
Berne trade mark convention, which reports the registra- 
tion in Austria of a number of well known American 
tire trade marks by Richard Mittler, of Vienna. This 
registration in Austria automatically secured registration 
in the thirteen countries which are members of the con- 
vention, and means that unless these American companies 
have previously applied for registration in these coun- 
tries, they are not only barred from now securing regis- 
tration, but will face either confiscation of their trade 
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marked goods at the port of entry or refusal of entry. 
In addition to this, they may have to pay damages for 
infringement on their own trade marks, which will be 
owned by an enemy rival. 

The countries atfected by the Berne convention are 
Austria, Belgium, Brazil, Cuba, Spain, France, Hungary, 
Italy, Mexico, Holland, Portugal, Switzerland and Tunis. 
3y registering at a central bureau at Berne, Switzerland, 
trade mark rights are secured in all of these countries. 
Germany is not signatory to this agreement, which ac- 
counts for the use of an Austrian subject to carry on 
her trade mark piracy. 

[t will be noticed, too, that the United States is not a 
member. A clause in the Berne convention declares that 
any trade mark registered in any one of these countries 
shall be protected in all the others. The United States 
could not agree to subordinate its own registration laws 
to those of other nations. For instance, under the con- 
vention any citizen of one of these thirteen nations could 
register a trade mark in his own country and thereby 
secure the same monopoly in our country, even though 
he could not have secured registration here because the 
mark was not a proper one under our laws. 

The State Department at Washington is now consider- 
ing what means can be employed to recover the stolen 
rights, but as negotiations are not permissible with the 
enemy aliens, it is not likely that they can be recovered 
except through the peace treaty at the conclusion of the 
war. ~<o> 


THE FIBROTTA LINE 


and Economical, With a Strong Appeal 
Proof Pails, Cuspidors, Waste Baskets, Etc. 


Sanitary Acid 


The world-wide demand for raw materials makes it 
necessary to conserve those which are scarce by substi- 
tuting others which are plentiful. In many cases it will 
turn out that the substitute is more adaptable for the 
purpose than the article or material that it replaced. 
This is true of a varied line of products manufactured 
by Cordley & Hayes, of New York City, known as 
“Fibrotta” It is wrong, perhaps, to speak of their 
line as a substitute, because it has been on the market for 
many years, but the war has emphasized its importance. 

Fibrotta, as the name indicates, is a pressed ware that 
is given a hard, glasslike surface, that is impervious to 
moisture and acids and is easily cleaned. Fibrotta pails 
are many purposes. There are 7 
Fibrotta pails lasting through 16 
Service. 

Office economy can be etiected by the use of Fibrotta 
waste baskets, umbrella jars, cuspidors, ete. j 


Ware. 


recor ¢ ls ot 


continuous 


made for 


vears of 


Because of 
the glasslike surface, they are easily cleaned by washing 
with hot \nother office appliance is the “NXth 
Century” bottle cooler, made with a Fibrotta ice con 
tainer which is a non-conductor of heat or cold. To make 
the cooler sanitary, there are two separate chambers, one 
for ice and the other for water. This cooler has been 
in use in government buildings for the last eight vears. 

i 


Dealers and office and factory managers will be inter 


water, 





ested in the catalog which describes this ware, to be se- 
cured by writing to Cordley & Haves, 7-9 Leonard street 
New York ( it\ <+o> 


THE CA TALOG CONFERENCE 


Attention Called to a Wrong Impression Conveyed by Our 
Report Published in June 

At the request of Mr. 

Brass Manufacturing Co., 


Unitec 
to make 


red Schulder, of the 


Cleveland, we wish 


more clear his position at the catalog conference held at 
Chicago, on May 22, than was done in the brief mention 











given in our report in the last issue, where it was stated 
that “the adoption of an entirely new set of sheet sizes 
for printing papers—all to be made in proportion of the 
so-called hypothenuse oblong—was proposed by [red 
Schulder and M,. J. Werner.” 

Mr. Schulder emphasizes the point that he advocated 
the 714 x 105@” page size as the standard page size for 
catalogs, giving as a reason that this page size would have 
the advantages of the hypothenuse oblong proportion. 

[It was not intended in our report to give the impres- 
sion that Mr. Schulder and Mr. Werner were the origin- 
ators of the hypothenuse oblong movement, nor that it 
was new in the sense that they advocated it for the first 
time. We intended to say that if the hypothenuse oblong 
proportion was adopted for all paper sheet sizes as advo- 
cated by Mr. Schulder, it would mean the substitution of 
this new series of sizes in place of the existing series of 
paper sheet sizes adopted by the National Paper Trades 
Association with the exception of the 32 x 44” sheet, 
which happens to be one of the nineteen recognized 
standard sheets and which also would come within the 
proportion of the hypothenuse oblong. The catalog con- 
ference recommended, as stated in Mii. Suppvies, “that 
paper manufacturers standardize on three sizes of sheets 
for catalog papers: 25 x 38 (cutting to 6 x 9 page size) ; 
32 x 44 (cutting to 7% x 10% page size) ; 33 x 46 (cut- 
ting to & x 11 page size).” 

This recommendation included also the making of the 
double sizes of the three sheets 50, 44 x 64 and 
46 x GO. ~<o > 


CENTRAL SUPPLY ASSOCIATION 


Seventy-Seventh Regular Meeting Held in Chicago— War 
Service Committee Named 


38 x 


The seventy-seventh regular meeting of the Central 
Supply Association was held at the Congress Hotel, Chi- 
cago, on Wednesday, June 20. 

The attendance was large for a summer meeting, and 
the interest was maintained throughout the proceedings. 

The address of President J. R. Steneck, on the general 
topic, “Prevailing Business Conditions,” was hopeful 
and optimistic in spite of adverse conditions and neces- 
sary restrictions. 

Considerable time was devoted to the 
plished by the trade extension committee ; 
some of their plans for the future. 

Wim. J. Woolley, Evansville, Ind., chairman of the 
publicity committee, dealt with the subject of the “Con- 
tracting Plumber and Fitter.” Mr. Woolley was given 
a most hearty reception, and the President called atten- 
tion to the new era, as it was the first time that the Asso- 
‘iation had ever been addressed by a member of the 
National Association of Master Plumbers. 

C. V. Kellogg made a report on the National com- 
mittee and its activities, while a discussion on the gen- 
subject of “Shortening of Terms’ was lead by 
Kk. I. Leighton of Fort Dodge, la. j 

\ very important talk and one listened to with the 
deepest interest was given by George D. Mcllvaine, sec- 
retary of the National Pipe and Supplies Association, 
who had just returned from a Washington conference 
in company with W. M. Pattison of Cleveland. 

The scope of his presentation was the “Iron and Steel 
Situation and Tubular Goods.” 

On recommendation of the executive committee a war 
service committee was appointed, which shall consist of 
the officers of the association. “The duties of such com- 
mittee will be to act as a clearing house for information 
so that the members may be able to secure authoritative 
data as the need may arise.” 
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A Plug for that Hole 


in Your Wareroom Stock 





How many customers do you lose daily be- 
cause you can’t deliver the goods they want? 
Because of war activity, manufacturers pro- 
ducing mill supplies, machinery equipment, 
etc., are not able to furnish enough goods to 
the regular distributor and dealer trade. 


It is up to every live mill supply man to pick up items that 
can be delivered immediately, which have a ready 
market, and whichhecan get. Crescent Belt Fasten- 
ers are the liveliest little item in the mill supply field 


Every manufacturer has to use belts and every belt hes 
to be joined. Every one cf your customers can buy 
Crescent Belt Fasteners, and they will buy as soon as 
you show them. Put your salesmen out to get Cres- 
cent standardized as belt joining equipment fromever y 
one of your power plant customers. It will pay them 
by giving them belt service. It will make a nice profit 
for you and gives a plus service to belt equipment 
which satisfies everybody. 

Crescents are advertised nationally. We are giving the 
facts and figures of Crescent efficiency to power plant 
owners, superintendents and foremen—to help you. 
Now is the time for you to get in on this line. A 3c. 
stamp will bring you all the data you need to start in. 


Get busy now. It is a whole lot easier to start your 
sales on Crescents than it is to beg a manufacturer 
to send you something which he cannot deliver. 
War is taxing our energies, for the needs of Industry 
demand that we furnish in ever increasing quantity 
this essential of essentials—-Crescent plates and 
Crescent rivets. 





CRESCENT BELT FASTENER CO. 
381 Fourth Avenue - - New York City 


Branches and Distributors Throughout the World 


RESCENT BELT 





GONE AGAIN” is a moving 
picture of belting problems—a 
serious subject treated with a 
sense of humor. It is interesting 
in itself and gives a lot cf im- 
portant facts about belt perform- 
ance. 


Send today for as many copies 
as you can use to advantage. 


FASTENERS 


“For Contig inuous Production” 






Crescent Belt Fasteners distribute the strain 
evenly across the entire width of the belt— 
forma permanent joint for the life of the belt, 
permitting easy, quick adjustment for take- 7s & 
up of stretch—do not injure belt fibre, require 


no punching—‘‘hold without holes’ — 
They are the time-proven, belt joining device, 
the standard by which all methods are 
judged—adapted to all kinds and makes of 
belting of every length, width and thickness. 
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How a Dealer Collected a Doubtful $1000 








In Philadelphia at the present 
minute there is a very happy jobber 
with a thousand dollars in his 
pocket that he never really ex- 
pected to get. It represents a debt 
incurred about ten years ago which 
at the time was practically given up 
as lost. The debtor was insolvent 
his business was gone, he was not 
well, and probably nobody would 





Turninga Bad Account 
into a Gilt Edged Se- 
curity by Insuring the 
Life of the Debtor in 
Favor of the Creditor 


Copyright by Elton J. Buckley 


There is another large dealer 
who makes a sort of specialty of 
carrying these policies on the lives 
of bankrupt debtors. He will go 
to a customer bankrupt and say: 
“See here, you owed me $1,000 
when you went into bankruptcy. 
Your estate is going to pay 15 per 
cent, which will reduce the debt to 
$850. I can never collect a cent of 








have given $10 for the claim. 

This jobber was discussing this 
debt with his counsel one day, and observed that he had 
charged it off with the rest of the year’s losses, when 
the lawyer made a suggestion. It was that the jobber 
go to the debtor, and suggest that he, the debtor, get 
his life insured in the creditor’s favor, the creditor to 
keep the premiums paid. In the end there might be a 
chance that the debt would be paid. The debtor was an 
honest man, and seeing no way in which he could lose 
anything by adopting the suggestion, he went to an in- 
surance company and got a policy on his life with the 
jobber as beneficiary. 

The policy was not for the flat amount of the debt, 
which was about $1,000, for most of that would have been 
eaten up by the premiums which the jobber would have 
had to pay. The debtor was fifty years old, and not very 
robust. It was nevertheless figured that he would live 
twenty vears. At his age the premiums were about $60 
a year, if [ remember rightly, and enough insurance was 
therefore taken out to cover the debt and twenty years’ 
premiums at $600 a year. In such a case the law allows 
a creditor to include in his insurance on a debtor’s life 
all expenses of taking it out and keeping it up, so that 
at the debtor’s death, the debt will be paid in full and all 
expenses refunded. Interest for twenty years was also 
included in the amount of insurance taken. 

In this case the debtor died in about ten years, and the 
creditor will therefore collect from the insurance com- 
pany more than he has paid out and more than he is en- 
titled to. The difference he must pay over to the debtor’s 
estate, for the law will not permit him to gamble with a 
debtor’s life. He can use insurance on a debtor’s life to 
pay a debt, but he cannot use it to make any money for 
himself. ; 

[ have always wondered why more creditors didn’t use 
this method of getting a bad debt paid. Almost every 
debtor will agree to it—why shouldn’t he; it costs him 
nothing. There are only two small drawbacks to it—1, 
you must keep track of your debtor so you will know 
when it is time to cash in; and 2, you must invest some 
money in premiums. That you will get all this back with 
interest. is just as certain as anything can be, for the 
debtor is bound to die some time, and if you have kept 
the premiums paid, the money is sure. 

I know one wholesale dealer who today is carrying 
more than twenty policies on debtors’ lives. They vary 
all the way from $300 up to over $2,000, and the com- 
bined premiums amount to quite a little sum, but he 
figures it a good investment, and it is. He will collect 
thousands of dollars that way that he would never have 
gotten otherwise. 


that from you, but nevertheless it 
is still a moral debt, and I’m going 
to show you a way in which you can pay it without cost- 
ing you a penny. Simply let me have your life insured 
in my favor for enough to cover. I'll pay the premiums 
as long as you live, and when you die the debt will be 
wiped out.” 

This man told me that every bankrupt debtor he had 
ever had, with one exception, agreed to do this, with the 
result that he had collected several debts that would 
ordinarily have been lost. 

Some creditors are short-sighted enough to do this 
thing in another way; they will let the debtor get the 
policy and assign it to them, or assign an interest in a 
policy he already had, the debtor, in this case being re- 
sponsible for the premiums. This is very uncertain, for 
the debtor will probably fall down on his payments and 
the insurance will lapse. 

The law is clear that a creditor has an insurable inter- 
est in the life of a debtor, not only for the amount of a 
debt, but for all costs, expenses and interest. This is the 
law practically everywhere. 

A variation of this law gives a partner or a business 
backer who advances money to somebody to put a deal 
through, the right to take out insurance on the life of the 
partner or the person on whom the success of the deal 
depends. Also, when you go on somebody’s bond, you 
can take insurance on his life to protect you. 
~<o> 


Milburn Lights the Way 


Behind the lines in France construction goes on twenty- 
four hours a day. Night is turned into day for the 
workers by acetylene lights which generate as much 
as 10,000 candle-power. Many of these lights at work in 
France are made by The Alexander Milburn Company, 
Baltimore. A new catalog has just been issued which 
covers the full line of Milburn lightts, including a new one 
of 1,000 candle-power. The demand for a light of 
medium strength for the use of contractors, railroads, 
mines, etc., is responsible for this new light. Dealers can 
secure a copy of the new 48-page catalog by writing to 


the company. 
‘i tee 


Death of Albert D. Rogers 


Albert Dunlap Rogers, sales manager Cincinnati Rub- 
ber Manufacturing Co., died April 23rd at Nashville, 
Tenn, he having been identified with that company since 
its organization in 1905. Prior to that date he was for 
five years Southern representative of Whitman & Barnes 
Manufacturing Co. A widow and three children survive. 
Mr. Rogers was in the 42nd year of his age. 
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Shipping Steel for War Purposes Only 


The War Industries Board and the American Iron and 


Steel Institute Reach an Agreement as to Apportionment 


EDWIN 


New York, June 31—(Special to MILL SuppLiges).— 
The War Industries Board and the American Iron and 
Steel Institute have reached an agreement regarding the 
apportionment of iron and steel products. By this agree- 
ment the methods of distribution of all pig iron and steel 
products are strictly defined. The actual distribution is 
not essentially different from that in effect since May 1, 
arising from the 100 per cent pledge of the iron and 
steel industry made at the time as a result of the New 
York meeting of April 26, but the preference purposes 
are defined by the board in detail. 

rhe entire steel supply is now divided into three parts. 
The first comprising steel for direct government pur 
that is, A and B; the second, steel for the 
more essential industries, referred to as 
the schedule of purposes 
treatment, or in brief the “preference list,” and third, all 
other steel for the “less essential industries.” 

Steel and mill supply circles express general satisfac- 
tion that the government has now taken the responsibili- 
ties of picking out the “more essential’ industries, so 
that if any consumers of steel are dissatisfied, the burden 
rests upon the Federal authorities rather than upon the 
producers. f remaining steel in 


poses, Classes 
*mbraced 


entitled to preference 


steel 


within 


As to the placing of the 

category apparently requiring a permit, there is not 
universal satisfaction. Fears are entertained in some 
quarters that such steel may accumulate and prove in- 
convenient in the mill, as each lot must be kept separate. 
not appear, however, that there will be much 
material, from a tonnage standpoint. 

\s a result of the meeting, plans are being worked 
out to take care of the jobbers, as well as this can be 
done under the circumstances. It is not yet determined, 
however, whether the same system will be applied to all 
forms of steel, or separate ones, according to the nature 
of the product. Thus there may be one system for mer- 
chant bars, and another for pipe. 

Production of steel products is practically at the same 
rate as it was in May and April, the cool weather having 
a great influence in maintaining it. The general opinion 
is that the iron and steel industry has reached a fair rate 
of activity, about as close to actual capacity as can be 
expected, when so many difficulties surround operations. 
The production of finished rolled steel is at a slightly 
smaller percentage than in previous months. This is due 
to the reason that, in order to finish the maximum pos- 
sible quantity of material for war orders, the mills are 
melting much material, as scrap, which, if they were left 
free, would be rolled into merchant forms. 
melting is particularly conspicuous in the case of shell 
discard steel and sheet bar crops. 


It does 


Such re- 


THE MARKETS 

Pig Iron—Allocations in pig iron are constantly in- 
creasing, but the merchant furnaces are taking care of 
them without experiencing any difficulty. They now 
have full authority to shut off deliveries entirely against 
the less essential purposes of consumption. These alloca- 
tions are apart from the iron that is distributed through 
priority orders, being destined strictly for war contracts. 


IRVINE 


HAINES 


The majority of furnaces have discovered that they still 
have considerable iron not covered by the various forms 
of requisition, which they distribute to customers entitled 
to preference. There is no great shortage of pig iron at 
the present time either for recognized purposes or for 
commercial ones not recognized as entitled to preference 
treatment. In normal times this consumption, now un- 
recognized, would represent a large proportion of the 
supply, but the activities of the less essential industries 
have so decreased that the proportion is small after ali. 
The government is taking complete care of the financial 
end of the transactions it dictates. If a case arises of 
the producer not being satisfied as to payment by the 
consumer to whom allocated iron is directed, authority is 
freely accorded to make the shipment on sight draft with 
bill of lading attached. 

Some heavy orders were placed this past month with 
Southern furnaces by the sub-committee of the American 
Iron and Steel Institute. They included a large tonnage 
of basic for export to Great Britain. Eastern Pennsyl- 
vania furnaces have received only a few orders for small 
lots of foundry iron within the past fortnight for ship- 
ment over the second half of the year. No business is 
being taken directly by furnaces from consumers, as the 
government is now in full control of the distribution of 
the entire pig iron output. At the same time, in the 
absence of any specific instructions from the government 
in regard to shipments, furnaces are still making de- 
liveries on old contracts to consumers known to have 
government business. It is understood that inquiries 
before the government from consumers of steel-making 
iron are very heavy, but little is heard of additional re- 
quirements of buyers of foundry iron. Practically all the 
melters of gray iron in the Eastern district, however, 
have war orders of some kind. 

Shell Bars, Sheet Bars, Plates and Shapes—There was 
a heavy demand this month for semi-finished steel prod- 
ucts, such as bars, plates, shapes, and other forms, for the 
building of ships and railroad equipment, and for making 
projectiles. Government contracts call for about 75,000 
tons of steel, including 60,000 tons of shell steel bars, 
and 9,000 tons of rivets for car builders. There is con- 
siderable discussion in the trade as to the advisability 
of pooling the supply of sheet bars and allocating the 
material where it will do the most good. It is doubtful, 
however, whether any general pool will be established. 
lor some time past, however, the War Industries Board 
has been allocating certain sheet bar requirements, par- 
ticularly for the use of tin mills. 

Bars, Bands, and Hoops—Since the adjustment of 
band prices more satisfactory to the mills, there has 
been a considerable volume of contracting, but without 
any promise of deliveries. The situation in merchant 
bars is a remarkable one, for the tonnage required for 
war and near-war requirements is small in proportion to 
the capacity. If there were anything like normal pro- 
duction there would be fairly comfortable supplies for 
the general trade. The raw steel alloted to merchant bar 


manufacturers, however, is so light, there being such a 
heavy diversion to other channels, that the total produc- 
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Standardized Series 


LEATHER BELTING 


Tanned by us for belting use 
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With al sts shooting skyward, the need of economy ts greater every day. 
| lbove all, stop power-wastes 
! | 
iH} YJ ORN-OUT belts, belts of inferior material—even good belts at the wrong 
{I W work mean needless waste. | 
| 
Low first-cost of material doesn’t always indicate economy. To us, the ii 
largest belt makers in the world, all materials are open for use; but sixty years of 
ih} experience has impressively convinced us that for power transmission, well-tanned “ | 
| leather is the most durable, efficient, economical belting material. Its natural fric- | AE ae a 
tion grip gives it the maximum pull on the pulley. | 
Careful selection of hides together with scientific tanning and currying processes )/ 
have given Graton & Knight leather belts the necessary combination of flexibility, \ 








firmness, and elasticity to transmit the full power load—without waste. 





In reality, power economy is simply a matter of using the right belt for 
y drive. There is a Graton & Knight Standardized Leather Belt for every 
transmission requirement, a belt scientifically constructed to transmit the 


utmost power for the longest period of time. 
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tion of merchant bars is small. Hoops are difficult to 
obtain, as government requirements are very heavy. 

Sheets—Sheet mills are operating at various rates, 
from about 55 per cent to 90 per cent of capacity, the 
general average being about 70 per cent. The mills that 
are operating at the lower rates are shipping practically 
all their output against government orders, direct and 
indirect, while even those with the heaviest operations 
are shipping but little to the general trade. The tonnage 
available for ordinary distribution is far below the re- 
quirements of contracts on books. The result is that it 
is practically impossible to make purchases in the open 
market, except, perhaps, for altogether indefinite de- 
livery. The government is placing heavy orders for blue 
innealed, black, and corrugated sheets with manufac- 
turers in the Chicago and Pittsburgh territory, mainly 
for export to France. Practically all of the producers of 
black sheets have their capacity sold for the next three 
months, and some of the large mills have their entire 
output contracted for the balance of the year. 

Billets, Bars and Wire Rods—These products are now 





practically unobtainable unless the government interests 
itself in the matter. Production of rods have been cur- 
tailed so that more steel can go into other products. Shell 
discard steel is not being offered, and is not applicable 
to filling of orders already entered unless the buyer is 
on the preference list. 

Nails, Bolts, Nuts and Rivets—A contract for 300,000 
kegs of wire nails is being placed by the war department 
for export to France. It calls for an expenditure of 
$1,050,000. This is the largest single contract for wire 
ils ever placed. It is understood that this order will 
meet the requirements of the United States expeditionary 
forces in France until next February. Manufacturers 
of bolts, nuts, and rivets report a heavy demand for 
their products. Most of them are operating at only 70 
per cent to 75 per cent of capacity, because of the in- 
ability of securing semi-finished steel. 

Tubular Products—Government orders for steel and 
iron pipe were distributed liberally this month among the 
various manufacturers for military plants in this country 
and for export to France. 





THE METAL MARKETS 

The metal markets this month were fairly active, with 
spelter taking the lead in the activity. There is little to 
be said about copper. Lead was advanced during the 
month to 7.821% cents by the American Smelting & Re- 
fining Company. 

Copper—The copper market was quite active during 
the month with all sales being made at the fixed govern- 
ment price of 23’ cents a pound. Consumers did not 
experience any difficulty in obtaining adequate supplies. 
The chief subject of interest in the trade at present is 
that of shipments. Some of the traffic details and in- 
terpretations placed on shipping regulations and agree- 
ments have caused considerable annoyance. At the meet- 
ing of the producers to be held on August 7 the entire 
situation will be fully gone into. 

Lead—The action of lead producers this month in 
agreeing to fix quotations at the new price level of the 
American Smelting & Refining Company of 7.82% cents, 
New York, is equivalent to putting a peg in the market 
for the purpose of preventing government intervention. 
The government, however, may have something to say 
about receiving the benefit of the delivered price when- 
ever the “big interest” differential is below the freight 
rate. There was little trading among dealers. 

Spelter—The advance to 8.25 cents, St. Louis basis, 
of spelter this month caused no loosening up on the part 
of sellers. In fact interests selling freely around 7.00 








cents in the past, have now entirely withdrawn from the 


market. The advance also appears to have brought to 
producers’ minds the uncertainties of the labor situation. 
The market is very firm at 8.25 cents, St. Louis, for June 
and July, and 8.25 cents to 8.37% cents for third quarter. 


—<to> 
CONTRACTS CLOSED BY MAIL 
Both Offers and Acceptances Subject to the Special Condi- 
tions Created by Unusual Delays 

There are many instances where disputes have arisen 
between a seller and a buyer because the seller wanted 
to withdraw an offer after it had been accepted by the 
buyer. In the majority of cases of this nature the accept- 
ance is transmitted through the mails, and the seller has 
not received the letter of acceptance at the time he wants 
to call off the offer. Under such a condition he is of the 
opinion that as long as the acceptance has not been re- 
ceived by him he is at liberty to withdraw his offer. In 
fact there are very many business men who are of this 
opinion, and when such is the case it merely proves that 
they are not well informed concerning these points in the 
law of contracts. For this reason it will be interesting 
to business men and will no doubt amply repay them to 
read what the law is on such points. 

When a seller makes an offer by letter and it is under- 
stood that the buyer is to accept the offer by letter, then 
the buyer’s acceptance is binding upon the seller as soon 
as such letter of acceptance has been posted in the mail, 
even though the seller claims to have withdrawn the offer 
before the acceptance reached him. 

This principle can best be illustrated by a case in point. 
Bradley wrote a letter to Strafford, making an offer of 
material at a certain price, with the understanding that 
the offer was to be accepted within one week from the date 
it was made. Strafford mailed his letter of acceptance 
on the sixth day following the date of the offer. Bradley 
did not receive this letter until four days later, and then 
he claimed that there was no contract because he had not 
received the acceptance in the time specified. The court 
held that the acceptance was binding upon Bradley, be- 
cause Strafford had accepted within the time mentioned 
in the offer. The contract arose from the time the accept- 
ance was posted in the mail. 

If, as Bradley claimed, he meant that the acceptance 
would have to be in his hands within seven days, then 
he should have stated this in making the offer. If he had 
done this he would have been amply protected. Instead 
of writing that the offer would have to be accepted within 
seven days, he should have written that the acceptance 
would have to be in his hands within that time, and then 
Stratford would not have had any cause for action against 
Bradley, for it would have been plain that the acceptance 
had not been in accordance with the terms of the offer. 

Occasionally it is necessary to determine where a con- 
tract arises, since the laws of various states differ, and 
the enforcement of the contract depends upon the laws in 
the state where the contract arose. The established rule 
in such cases is that the contract arises at the place where 
the offer is accepted. If a Philadelphia seller makes an 
offer to an Omaha buyer, and the acceptance is posted at 
the latter place, then the contract is completed at Omaha, 
and the laws of Nebraska must be relied upon if any 
difficulties arise in the enforcement of the contract. The 
reason for this rule is that the acceptance is necessary to 
complete the contract, and at the place where the contract 
is completed, there the contract arises. This rule holds 
good when acceptances are made by letter, telegram or 
telephone. When the parties are dealing face to face, 
the place where they are at the time the agreement is made 
is the place where the contract arises. 





































AMLL QUPPLUES 














Globe Screw Cutting 
Engine Lathes 





Unusual aceuracy. Perfect 
workm: unship. Finest material. 
Sizes 13 in. and 15 in. swing, 5 ft. 


to 10 ft. beds. 15 in. 8 ft. for im- 














on the Market 


No. 158 Globe 15 in. § ft. Lathe 





The Most Satisfactory 


GARAGE LATHE 


mediate shipment JOBBERS! Get prices 
and ante Ss proposition. ‘‘Glo is he st 
Garage Lathe for the pr nadhe market. 


Write Today for Catalogue 


Manufactured by 
Wenn, 


205-211 W. Court Avenue, Des Moines, lowa 

































































“ALLEN 2% SODERING FLUX 


Makes EVERY so- 
dered joint 300 per cent 


strong as you can make 
it with acid. 

Sold in the form of stick, 
paste, liquid or salts. 

This fact makes the Allen 
line the best seller and sur- 
est repeater. 

Sample free Send _ for 








circulars and dealer dis 


L. B. Allen Co., Inc 
4583 N. Lincoln St., Chicago 


— 








strong—three times as ! 





counts. { 

















Manu- 
facturers of 
Malleable 
Iron and Steel 
Buckets 
Chilled Rim 
Sprockets 


PULLEYS 


Let us quote you 








| 60 Church St., New York 








CALDWELL 


For Elevating, Conveying and 
Power Transmitting Purposes 


GEARS 
| BEARINGS 


Complete Equipments of Elevating, 
Conveying and Power Trans- 
mitting Machinery 


H.W. CALDWELL & SON CO. 


17th Street and Western Avenue 


HAINS 


Standard Link Belting 
Malleable Roller 
Steel Roller 
Ley Bushed 
Steel Ice Chain. 


prices 


Chicago 





711 Main St., Dallas, Tex. 








Steel 
Bodies 


For Hard Service—Latest Improvements— 
Accurate Workmanship 


MANY STYLES AND SIZES 


The Cushman Chuck Co. Hartford, Conn., U. S. A. 





OEE EEE EEE Eee eee eee 


Our Specialties are sold to Jobbers only 


“Ball Joint” 
Pipe Hanger 


is the 
eee 0 
and 
tronges 


hanger ever made. 


= Hanna 


NEE 


! 
' 


@Note the ball 
socket joint. 


ana 


QHanger can swing in 
any direction. 

@Not necessary to re- 
move hanger to raise 
or lower pipe. 


LEE ee 


Write for 
“Our Silent Salesman’”’ 





The Penn Engineering Co. 
Philadelphia, Pa. 


LUMA AA 


Lee eee 
INNA id kd acl 





When writing to Advertisers please mention MILL SUPPLIES. 
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PERSONALS 
Kilgarriff has been made 
Coy St. Mo. 
Greenleaf has recently been appointed superintend- 
DeKalb, III. 
Gillespie has been appointed advertising manager of 
National 
the 


Patrick T. vice-president of the 


Certes Supply Louis, 
W. B. 
ent of the Kohler Die & Specialty Co., 
Shs "Mae 


the Aspromet Co., 


Pittsburgh. 
Tool 


Spencer-Smith 


First Bank Building, 


Parker, formerly with Cincinnati-Bickford 


Co.. has been 


John 
made factory manager of the 


Howell Mich. 


C. L. Campbell, formerly with the ¢ 


Machine ( O., 
A. Strelinger Co., De 


] 1 , 








troit, is now associated with the machinery sales department 
the Cadillac Tool Co., Detroit. 
mes H. Hay has resigned his position with the Wallis 
ctor Co., Racine, Wis., to accept the position of superin- 
I | \ e Gea Co ot that city 
H. Dawso1 ave ising manager ot t Globe Macl 
‘ & Supply Co., Des Moines, Iowa is be electe 
esident « e Des Moines Advertising Club 
( 1 M. Nelson o recently resigned his positi t 
t I i. Essle \ Machinery ASO.) hicago, has become asso 
it¢ It tl Dale-Bre St¢ \Machiner Co oO t . Cn 
es A. Campbell -esident of the Youngsti Sheet & 
C ¢ Yo stown, Ohio, has beet pointed membe 
committee 1 cl roe of ca p wel r ses e* 1 
S in. Ohio 
! r 2 Weeks i s CS1iene 5 ositi Ne Dale 
i ste Machinery Co. and has o nized e D. Weeks 
facl Po Co 1 headqt ers at 1270 Broadway 
N¢ rk City 
C. B. Pritchard was recently appointed superintendent of 
the Marion Machine, Foundry & Supply Co., Scottdale. Pa 
Mr. Pritchard was formerly machine shop foreman of the 


Scottdale Machine Manufacturing Co 


Bert M. 


J. I. Case 


Pettit. at one time advertising manager of the 
Kenosha, Wis., and lately 
Plow Works, 


Wis., has recently been made secretary of the Wallis Tractor 
Co, 


‘hreshing Machine Co., 
advertising manager for the J. I. Case Racine, 
Racine. 

John F. Darrah has become the sole representative of the 
Link-Belt Co., Chicago, in Alabama, effective with the with- 
Francis McCrossin from the firm of McCrossin 
Mr. McCrossin 
work. Mr. Darrah is 
Marx Building, Birmingham, Ala. 

William E, Manning, vice-president and general manager 
of sales of the Youngstown Sheet & Tube Co.. Youngstown, 
Ohio, who has been discharging the duties of secretary for 


drawal of E. 
& Darrah. 


engineering 


will devote his entire time to 


located at 751 Brown- 


a number of years, has been succeeded in the latter office by 
LeRoy A. Manchester, the company’s general counsel. 

A. B. Hall, formerly Chicago sales manager, and latterly 
vice-president at Akron of the Whitman & Barnes Manu- 


facturing Co., now has supervision of all sales. R. S. Carter, 





formerly Pittsburgh representative of the company, has been 
drill 


promoted to be twist and reamer sales manager at 
Akron. 
Forrest ES. 
lepartment of the Graton & Knight Manufacturing Co., Wor- 
Mass.., 
commission as 
ORC. ot 


he is at Camp Johnston 


Alexander, who had charge of the foreign sales 
service, has 
the 
army. At 


Sester, before he entered government 


received a second lieutenant in quarter- 


master corps, the national present 


Jacksonville, Fla. 


John R. Caldwell, until recently in the Washington sales 


office of the General Fireproofing Co., Youngstown, Ohio, has 
been granted a captain’s commission in the ordnance depart- 
ment. He has been placed in charge of hand grenade pro- 


Mr. Caldwell was 


General Fireproofing C 


formerly central district sales 








»., With headquarters 


-, formerly manager of the compressor and 





engine departments of the Chicago Pneumatic Tool Co., 
hicago, has been appointed manager of sales. Mr. Pres- 
nger, in 1900, organized the New York Air Compressor 
o., of which he was secretary and general manager. A 
ear later it was absorbed by the Chicago Pneumatic Tool 
ind Mr. Pressinger has been lager of the air com- 
yressor department until his latest promotion. 
FACTORY ADDITIONS 
Darling Brothers, Montreal, Que., is building a foundry at 
cast of S60.000. 


Patent Pulley Co., St. Louis, Mo., will build a 


150x300 


The Medart 


foundry, feet 

The Malleable Steel Range ( O.. 
ing an addition, 34x88 feet. 

Whitney Co., Winchester, 
extensive addition to its shop. 

The 


story 


South Bend, Ind., is build- 


Machine Mass., is building an 


Ipswich Mills, Ipswich, Mass., will build a brick, two- 
y storehouse, 100x100 feet. 

Hays Foundry & Iron Works, Newark, N. J., 
one-story addition, 50x250 feet. 


Co., Dunkirk, N. Y.., 
one-story addition, 85x120 feet. 


is building a 


American Locomotive is building a 
The Kelly-Spear Co., Bath, Me., plans to rebuild its ship- 
building yard at a cost of $30,000. 
The Hefferman Engine Works, Seattle, Wash., is building 
a two-story machine shop, 50x174 feet. 
Standard Aircraft Corporation, Elizabeth, N. J., has broken 
ground for an addition to cost $100,000. 
Northway Motor Corporation, Natick, Mass., 
bids on a one-story building 200x600 feet. 


is receiving 


Stewart Motor Corporation, Buffalo, N. Y., is arranging to 
build an addition to its plant, 90x100 feet. 

Waterside Mills, Stamford, Conn., will build a two-story 
addition to be used for storage purposes. 

Vulcan Iron Works, Jersey City, N. J., is erecting several 
additions to its plant at a cost of $50,000. 

































































[Nites requirements call for a 
National “speeding-up” to 
maximum production in mine, 
mill, shipyard and factory. 

Used for transmitting power to a greater 





extent than anything else, LEATHER 
Belting therefore is one of the most im- 
portant “essentials” of the day. 

It is easier to sell now than ever before, yet in 
selling today, do not forget to build for tomorrow. 








Push that belting which is made to last — 
DUXBAK Waterproof Leather Belting, the most 
widely used brand in the world. 























Gentlemen: M.S. 7-18. 


Please name very best proposition for handling 
TRADE MARK . . . 
Reg U.S.Pat. Off. your leather belting and explain what sales assist- 
ance you give. 


Belt Manufacturers 
Main Office and Factory: 
42 FERRY ST., NEW YORK 


Oak Leather Tanneries: 
Bristol, Tenn. 























When writing to Advertisers please mention MILL SUPPLIES. 


























Liberty Screw Co., Worcester, Mass., has awarded contract 
for a brick, one-story factory, 60x150 feet. 
The Ill., 

story foundry, 95x120 feet, to cost $25,000. 
The Lebanon Steel Foundry Co., Lebanon, Pa., 


Chuse Engine Co., Mattoon, is building a one- 
is taking 
bids for a one-story addition, 110x175 feet. 
The Bilton Machine Tool Co., Bridgeport, Conn., is build- 
ing a concrete and steel building, one-story. 
The Co., Fayetteville, N. Y., 
completed plans for an addition, 60x90 feet. 
National Works, Ltd., Ont., is 


foundry addition at the foot of Cherry street. 


Precision Die Casting has 


Iron Toronto, building a 

The Cincinnati Pulley Machinery Co., Cincinnati, is build- 
ing an addition to its plant in Covington, Ky. 

The Gutta Percha Rubber Co., 4 Yonge street, Toronto, 
Ont., is building a factory at a cost of $40,000. 

The Osborne Mills, Fall River, Mass., 
two-story building, 81x107 feet, to cost $30,000. 


The Buettner & Shelburne Machine Co., Terre Haute, Ind., 


will build a brick 


is building a one-story addition, 50x200 feet. 
[The Hammond Steel Co., Solvay, N. Y., has started work 
on the erection of a two-story addition, 35x45 feet. 
The Oliver Chilled Plow Co., South 
ground for a new one-story forge shop, 96x100 feet. 
Mueller, St. Louis, Mo., is having plans prepared 
for the erection of a two-story foundry, 70x100 feet. 


Send, Ind., has broken 
Henry E. 


Warsaw Elevator Co., Warsaw, N. Y., is building an addi- 
Ketchum is president. 
Products Co., Alton, IIL, will 
build a two-story factory, 90x150 feet, to cost $100,000. 


tion to its power plant. C. E. 
The Consolidated Chemical 
The Commerce Motor Car Co., Detroit, is building a one- 

story plant 
The 


tract for the erection of a foundry addition, 90x300 feet. 


at Solvay and Mackie streets, 65x250 feet. 


Bucyrus Steel Co., Bucyrus, Ohio, has awarded con- 


Che Super Glass Co., Philadelphia, is building a one-story 
punch press plant at its works on Disston street, Tacony. 
The Elmira Rubber Co., Elmira, Ont., is building a one 


+ 


story 


addition to its factory. A. Steen is superintendent. 
The Jones-Hernandez Machine & 
Ala., 


Unive rsal 


Foundry Co., Birming- 


ham is planning the construction of a new foundry. 
Tool Steel Co., 159 Tor- 


is building a one-story brick and mill addition. 


The Dufferin 


street, 


Phe U.S. Lens Co., Geneva, N. Y., will build an extension. 


A. T. Wilson is president 


Owensboro, 


102x189 feet. to cost about $50,000. 


The Owensboro Forging Co.. 
Henry S. is president. 
Co., Worcester, Mass., 
contract to E. D. Ward for a one-story addition. 


Ky., is rebuild- 


ing its shop, recently burned. 
Harwood & 


has awarded 


Barry 


Che Quincy Machine 


[The Ajax Processing Co., East Vanango street, Phila- 
lelphia, has filed plans for a one-story addition, 40x100 feet. 
The Monroe Iron Metal Cooperage Co., 510 State street. 
Rochester, N. Y., will build a one-story addition, 50x100 feet. 


Mass.. 


three-story 


Regulator Co., Boston, 


The Mason 


completed for the 


is having plans 


erection of a factory, 80x160 


Teet 

[The Gould Storage Battery Co., Depew, N. Y., contem- 
] te > ~ . ¥ _ . = 
plates the erection of a two-story tactory extension, 75x90 
feet 

[he Essex Foundry Co., Newark, N. J., has had plans pre- 
pared for the erection of a one-story brick addition, 41x75 
feet 

The Auto Pump & Manufacturing Co., Omaha, Neb., is 


building two extensions to its plant, 80x240 feet, and 40x80 
feet. 

American Car & Foundry Co., Ferry avenue, Detroit, has 
started work on the erection of a one-story addition, 60x300 


feet. 
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The Douglas & Lomason Machine Co., Lincoln avenue, 
Detroit, has had plans prepared for a four-story plant, 75x80 


feet. 
National Oil & Supply Co., Newark, N. 
additional property and plans to build an addition to its 


J., has purchased 


plant. 

National Roll & Foundry Co., Avonmore, Pa., is building 
an 80-foot addition to its foundry, and installing new equip- 
ment. 

The A. Gilbert & Sons Brass Foundry, .St. Louis, Mo., will 
remodel and enlarge its brass foundry, and add new equip- 
ment. 

The Capstan Glass Co., Connellsville, Pa., has purchased 
the plant of Ripley & Co., and will make extensive improve- 


ments. 

Hodge Boiler Works, East Boston, Mass., is building a 
boiler tube storage building. Charles T. Main, Boston, is the 
engineer. 

The Buntine Boiler Co., 4341 Lowell avenue, Chicago. 


will build a boiler shop, 70x200 feet. John T. Bunting is 


president. 


Newark Wire Cloth Manufacturing Co., Newark, N. J., con- 
templates the erection of a three-story factory building, 
40x60 feet. 

The American Emery Wheel Works, Providence, R. I., 


has awarded contract for a one-story addition to its plant, 
38x85 feet. 

Evansville Tool Co., Evansville, Ind., will build a one- 
story power house, 45x65 feet at Maryland, Frank Loloff 
is president. 

United States Lathe Co., Cincinnati, has awarded contract 
for an addition to its plant at 2101 South street, to L. Gott 
Juilding Co. 

The Globe Shipbuilding Co., Superior, Wis., is preparing 
plans for a one-story machine shop, 80x100 feet. B.C. Cook 
is president. 

Oakley-Cincinnati, is building an 


Cincinnati Planer Co., 


addition to its plant, 50x 120 feet, to be of sawtooth roof 
construction. 
Pennsylvania Range Boiler Works, 2024 North Tenth 


street, Philadelphia, will build a one-story addition to its 
welding plant. 
The Calk Duluth, Minn., 


broken ground for the construction of a one-story addition, 


Diamond Horseshoe Co., has 
to cost $30,000. 

The’ 
Mass., 
tory. 34x60 feet. 

The 


Call Tool Coe: 


will build a brick and steel, fireproof, one-story 


Bemis & Hardware & Springfield, 


fac- 


Cleveland Armature. Works, Inc., Cleveland, is build- 


ing a two-story addition, 40x150 feet. Contract has not been 


awarded as 
The Metals Co.., 


N. Y., has had plans completed for the erection of an 


TCC. 
Decorative 196 Degraw street, Brooklyn, 
addi- 
tion to its plant. 

A. F. Dagling, 6327 St. 


building a one-story machine shop, 96x100 feet, at 950 West 


Lawrence avenue, Chicago, is 
Nineteenth street. 

The Pressed & Welded Steel Products Co., Flushing, L. I., 
will build a new one-story machine shop, 75x100 
Island City. 
Continental Can Co., 


feet, at 
Long 

The 
avenue, Chicago, is building three additions to its plant, to 


cost about $125,000. 


Forty-sixth street and Grand 


Industrial Foundry Co., Pottsville, Pa., has broken ground 
for the erection of a one-story foundry, 90x120 feet. Esti- 
mated cost, $30,000. : 

Indiana Lamp Co., Connersville, Ind., is contemplating the 
erection of a one-story addition to cost about $50,000. F. M. 


Ansted is manager. 
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This Saves Your Time 


No need to wait for a travelling representa- 
tive. This book on your desk offers instant 
contact with one of the largest general stocks 
of supplies and equipment in the country. 
GEO-B Carpenters Co. 


ieee! Buy your supplies from the 


CARPENTER CATALOGUE 


It brings the “Central Market” to your desk. Yours imme- 
diately on request; 1100 useful pages. Address Dept. 16. 

















Fire Fighting Eq’pm't Nuts Roofers’ Supplies 
Flags Oils Rubber—Oiled 
Foundry Supplies Packing Clothing 
GrainElevatorSupplies Paints Ship Builders Eq'pm’t 

Air Compressors Carpenter Tools Hoisting Engines Paving and Cement and Tools 

Awnings Chain Hose Finishing Tools Screws 

Belting Contractors’ Eq’pm’t Machine Shop Eq’pm’t _ Pile Drivers Tackle Blocks 

Blacksmiths’ Tools Cordage Machinists’ Tools Pipe Tents 

Boilers Cotton Duck Marine Equipmentand Pipe Fittings Well Diggers’ Tools 

Boiler and Engine Derricks Hardware Plumbers* Supplies Winches 

* Room Supplies Electricians’ Tools Mill Supplies Pumps Wire Rope 
Bolts Engines Nails Railroad Supplies 


GEo-B-CaRPENTER % CO 440No.WeLLs St. CHICAGO 























The CHICAGO Line 


One of Many Specialties in 
Our Complete Line of Power 
Transmitting Appliances 








SKF Ball Bearing Loose Pulley 


SKF Ball Bearing Loose Pulleys 











They are eliminating trouble and expense: no dripping of oil, noiseless, dust-proof, highly balanced, run at any speed, 
require lubricating only three or four times a year. Every pulley is tested and filled with lubricant enough to last six 
months before leaving our factory. Simple to install—place on the shaft and tighten one set screw. 


We stand behind our dealers and guarantee SKF BALL BEARING LOOSE PULLEYS to satisfy every user. Clean as a 


whistle and cannot wear the shaft; suitable for Machines, Counters, Mules, Idlers and Friction Clutches. 


DEALERS’ PROPOSITION ON REQUEST 


Factory ° ° Main Office 
Menomonee Falls, Chicago Pulley &Shafting Co. 40 So. Clinton St., 
Wisconsin 40 S. Clinton St., Chicago Chicago, Ill. 
PIONEERS IN BALL BEARING POWER TRANSMISSION APPLIANCES 
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The Machine Co., Bridgeport, Conn, has 
awarded contract to the Marsh Brothers Co., for a one-story 
addition, 40 x 44 feet. 


Steel Co., 


Housatonic 


Chicago, has 


Wood 


filed plans for the erection of a new brick foundry to cost 


The Electric South street, 
$100,000. 
Brass & 
to the M. 
story addition to its plant. 
The W. F Machine Co., 


Island City, N. Y., has had plans prepared tor a 


approximately 
Iron Works Co., Cincinnati, has 
Marcus Building Co., 


The Queen City 


| 


awarded contract tor a one- 


Meyers Hamilton street, Long 
one-story 
brick addition, 50x75 feet. 


The Tru 


shop addition, 


Co., Youngstown, Ohio, is building a 


12.000 


scon Steel 


a) ae 1 
which will give the company additional 
square feet of floor space. 


Phe Allen-Bradley Co., 


nanufacturer of electric control 


405 Clinton street, Milwaukee, Wis., 
apparatus, will build a two- 
story addition, 50x100 feet. 

Machine Tool 


The Bullard Co., Bridgeport, Conn., has 





awarded contract to John R. Sheehan for a foundry addition, 
40 x 70 feet, two stories high. 

ferry Steam Turbine Co., Hartford, Conn., will a 
yrrick and steel, fireproof addition to its plant, one-story high, 


$0x235 feet, and 20x255 feet. 
Che Todd Wash., 
improvements to its plant at a cost of 


] 


Shipbuilding Co., Tacoma, 
ensive 


Willian H. Todd is president 

Elmira Machinery & Transmission Co., Church s et 
Elmira, Ont.. is building an addition to its plant to cost 
$60,000. E. Vice is manager. 


The Union Special Machine Co., 300 West Kinzie street, 


Chicago, is building a three-story and basement addition, 


100x100 feet. to cost $250,000 
The Meurer Steel Barrel Co., 575 Flushing Brook- 


lyn, N. Y is 


Island City plant. 


ivenue, 
building a one-story extension to its Long 
100x200 feet. 
H. W. Johns-Manville Co., 


it } 


s asbestos 


Milwaukee, Wis., is 
Wis., by the 


enlarging 





mill at Wautwatosa, erection of a 

addition, 60x140 feet. 

Hoist & 

Minn.., 

40x74 feet, at a cost of $20,000. 
The F. I. Heughes & Co. 

Rochester, N. » 1S 


feet, to its structural iron plant. 


ne-story 
Water and 


is building a one-story machine shop, 


Che American Derrick C 


streets, St. Paul, 


Works, 190 South avenue. 


28x160 


Iron 


building a addition, 


one-story 


[The Karamoid Manufacturing Co., Fort Madison, Iowa, is 
building a three-story addition, 50x250 feet, part of which 
will be used as a machine shop. 

The Wilson Foundry & Machine Co., Pontiac, Mich., is 
building a one-story machine shop addition, 51x169 feet. 
C. B. Wilson is general manager. 

J}. O. Thompson, 118 Broadway, Rochester, Minn., will 
build a.two-story machine shop, 66x140 feet. F. H. Morse 
& Co., Leland Block, is architect. 

Barney Miller, New Britain, Conn., will build a_ brick, 


mill construction, one-story storage warehouse, 64x89 feet. 


to cost $20,000, on Stanley street. 

The David Bradley Manufacturing Co., Bradley, IIL, 
Roebuck 
foundry. J. C. 


owned 


by Sears, & Co., Chicago, will build a malleable 
Bohner is manager. 

American Chain Co., Bridgeport, Conn., will increase the 
capacity of its plant at Norfolk, Va., by the erection of two 
additions. W. B. Lashar is president. 

Pittsburgh Tool Steel Wire Works, New Brighton, Pa., has 
awarded contract to Micklin Brothers, Rochester, Pa., for 
an addition to its plant, to cost $11,000. 

McWilliams Brothers, Front street, Long Island City, oper- 
ating a plant for the building of small ships, is building a 
one-story brick machine shop, 25x75 feet. 
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The Lodge & Shipley Machine Tool Co., Cincinnati, manu- 
facturer of lathes, has had plans prepared for an addition to 
its plant on Colerain avenue, 90 x 540 feet. 

The Hamilton-Beach Manufacturing Co., Racine, Wis., is 
building a three-story factory and warehouse addition, 80x150 
feet, and will require additional equipment. 

The Hartman & Spreng Co., Mansfield, Ohio, manufacturer 
of stove and gas supplies, is having plans prepared for the 
erection of three-story addition, 20x50 feet. 


Villiam H. Vallas, 


has awarded contract for 


Chicago, sheet metal worker and roofer, 
a two-story factory to be erected 
Lake street. 

New York City, 
plant at 
at an estimated cost of $280,000. 

Tack Co., 


addition, 80x130 feet, for general manufacturing pur- 


at Sacramento avenue, near West 

The Co.,..233 
will make extensive 
Brook, N. J., 


National Screw & 


Story 


Calco Chemical Broadway, 


improvements to its Bound 


Cleveland, will erect a seven- 


Additional machinery will be required. 
The Niles Tool Works ot the 


Philadelphia, located at Hamilton, 


poses. 


Co., 


plans 


Niles-Bement-Pond 
Ohio, is having 


prepared for a two-story addition, 70x135 feet. 
Fairbanks-Morse & Co., Beloit, Wis., is planning a foundry 
to cost $300,000. C. H. Morse, Jr., is president, with head- 
quarters at 900 South Wabash avenue, Chicago. 
The Butterworth-Judson Corporation, 61 
York filed 


plant, 42x52 feet, to be erected at 


Broadway, New 
plans for a 


City, has one-story addition to its 


Newark, N. J. 


The Massey-Harris Co., Toronto, Ont., manufacturer of 


farm implements and machinery, will build a plant on King 


street, West, Toronto, Ont., at a cost of $60,000. 
The Walsh’s Holyoke Steam Boiler Works, Holyoke, 
Mass., has awarded contract for a brick, mill construction, 


three-story office building and garage, 30x70 feet. 
\. Slayman, 807 East Pratt 


awarded contract to J. 


street, Baltimore, 


Md., has 
H. Kelly, East Biddle street, for the 


erection of a three-story machine shop, 50x55 feet. 


The Bartlett-Hayward Co., Baltimore, Md., is building a 


one-story addition to its plant, 130x450 feet, to cost $300,000, 
a one-story building, 130x378 feet, to cost $100,000. 
Lindahl 
R:. LL. 
erection of a 

The Lidgerwood Manufacturing 
avenue, Newark, N. J., 
is building a one-story addition to its pattern works, 30x100 


and 


The Henry Machine Co., Chicago, has awarded 


contract to Brokob, West Twenty-first street, for the 


three-story addition. Estimated cost, $50,000. 


Co., 326 Frelinghuysen 


manufacturer of hoisting machinery, 


feet 
Milwaukee, Wis., 
Contract for the 


The Cutler-Hammer Manufacturing Co., 
is starting work on a foundry, 50x75 feet. 


steel work has been awarded to the Worden-Allen Co., Mil- 
waukee. 
J. Coughlan & Sons, Front street, Vancouver, B. C., whose 


fire with a loss of $150,000, 


$200,000. Stanley Coughlan is 


plant was recently damaged by 
will build an addition to cost 
secretary. 

C. A. Goldsmith, 42 Cutler street, Newark, N. J., operating 
a brass foundry, has awarded contract to the Halsey Con- 
struction Co., South Orange, for a one-story brick foundry, 
50x150 feet. 

The West Bend Heating & Lighting Co., West Bend, Wis., 
is building a two-story brick and concrete addition, 25x40 
feet, and will install some automatic stoking and coal hand- 
ing equipment. 
~The Atlas Machine & Die Co., Canton, Ohio, has estab- 
lished a plant in the building occupied by the Canton Brass 
Co. and will manufacture special machinery and dies. P. H. 
Efflinger is manager. 

The Macomber & Whyte Rope Co., Kenosha, Wis., is 
building a one-story brick and steel storage building, 60x200 
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@j/For every mechanical power 
transmission need, we have a 
product which individually, as 
with our whole line, stands on its 
performance. 






Medart double brace Bali and 
Socket Adjustment Self-lub- 


ricating drop hanger. 









@ We are exceptionally well fitted 
to make quick shipments of your 
orders. Why not become one of 
the long list of dealers who, once 
having ordered, specify Medart 
Equipment again and again? 


We can fill your orders from 
stock or on short notice, any 
shaft sizes and drops up to 


5 15-16"x36” 











Very heavy, strong, rigid, op- 






{Submit specifications for prices 
or ask for our catalog and dis- 
counts. 


MEDART PATENT 
PULLEYCOM, §£Y 


Power Transmission Machinery 
Manufacturers for 39 years 





en-bottom four-way  adjust- 





ment frame. Is easy to erect 
Positive Steel 






and align. 






Spring oil wiper obviates nec- 






essity for replenishing oil sup- 






ply oftener than twice a year. 

















Warehouse and Office 
211 Vine Street 
Cincinnati 


Engineering Sales Offices 
701 People’s Life Bldg., Chicago 
Colonial Trust Co., Bldg., Philadelphia 


Conul Office and Works 
St. Louis 


























P edigreed Machinery 







You would not spend a lot of money for 
fine barns and the other necessary equipment for 
a high class dairy farm, then go out and buy 
a herd of scrub cattle. You would study pedigrees and 
your cattle would show all the fine points of well 
bred cattle 

Then why put up an expensive factory and 
install a miscellaneous lot of transmission 


machine ry ol questionable quality r pe- 


lect machinery that has been developed — # Double ee Sure 

through many years of specialization, Pr “Ae 

and bears the distinguishing B Pa Power Transmitting Machinery 
marks of quality. 


has been developed through many years of study, 
experimentation and skillful manufacturing. It is a 
line any dealer can sell who wants what he sells to add 
to the prestige of his house---a line dealers are proud to 
mention on signboards and letterheads, along with other high 


el SS line Ss sold. 


Ask for details of our proposition and 
a copy of ‘Points and Merit,’’ telling 
the fine points of Bond equipment. 


BOND FOUNDRY & MACHINE CO. 


MANHEIM, Lancaster Co., PA. 
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feet. 
« Iron Fe 


plans completed for the erection of an 


\ 
awarded 


tora 


is treasurer and 


t 











The contract has been awarded to the Wisconsin Bridge 
Milwaukee. 

The Singer Manufacturing Co., Elizabeth, N. J., 
addition, 


is having 
265x600 


feet. to be of brick and steel construction, three stories high. 
Estimated cost. $500,000. 


Works, 


Sacramento 


manufacturer of iron plumbers’ 
Calif., 


Washington Iron 
1924 


contract to 


Los Angeles, has 


& Ander 


are, street, 


Houghton Los Angeles, 


son, 
story extension. 

Co:, Pai. 
Erie, for the 


58x171 


one 


American Sterilizer Erie, has awarded contract 


ae 
manutacturing 
1 


an addi- 


Hall 


Conrath Co., construction of 


building, feet. George F. 


t r nN manager. 
Ltd., 360 St. Paul street, 


1ell manufacturing 


Montreal, 
} + + 


has awarded contract 
Montreal, 


Lymburner, East, Que., 
plant, 
Ltd... 


addition, $60,000. 








to the 


Atlas Construction Co., for the erection of 


three-story 
The 


rVVING 


Gillette Safety Razor Co., South Boston, Mass., is 
| 


plans drawn for a steel and concrete seven-story addi- 


300x375 feet, to cost approximately $500,000. Charles 


TY. Main is the engineer in charge. 


The Niles-Bement-Pond Co., Plainfield, N. J., manufac- 
tu of machine tools, is building four extensions to its 
plant on South Second street, to cost about $40,000. Two of 


he structures will be one-story, 100x180 feet 
The Pacific Steel & Boiler Co., Tacoma, Wash., is building 
in extension, 50x 315 feet, that will practically double its 








resent capac The company is engaged exclusively on 
Government orders for boilers and fire boxes. 

McArdle & Cooney, 519 Arch street, Philadelphia, manu- 
facturer of iron pipe and fittings, is building a one-story 
iddition to its works on the Key Highway. Baltimore, to be 

steel and concrete construction, 30 x 155 feet. 

The Crunden Martin Manufacturing Co., St. Louis, Mo., 
manufacture woodenware, etc., has awarded contract to 

mes A. Godfrey, Wainwright Building, for the erection 


story addition, 65x125 feet. Estimated cost, $50,000. 
& Machine Co., 
work 


two-story addition to its plant, 27x72 feet, 


Manufacturing 686 St. Clarence 


nue, Toronto, Ont., has started on the erection of 


to be equipped 
for the manutacture of lathes, thread millers and shell blasts. 
The plant of the Arthur Colton Co., Jefferson avenue and 


~ 
Chene street, 


the 


Detroit, is being considerably enlarged through 
feet. The 


twist drill department will increase its production facilities 


building of a three-story addition, 60x 153 
through the additon. 

The Nicholson File street, 
son, N. J., with main works at Providence, R. I., 
ontract to F. G. Pittet, 126 
additions to its local works, 40x450 feet, and 
Estimated cost, $75,000. 
DeLaval Co.., 


manufacturer of 


Co.. 88 East Eleventh Pater- 


has awarded 
Market for 


street, Paterson, 


two one-story 
37x200 feet. 


The 
Cary, 


Separator 165 


New 


awarded 


York 


con- 


Broadway, 
has 
tract to the John W. Ferguson Co., United Bank Building, 
Paterson, N. J., for the construction of a one-story addition 
to its machine shop at Poughkeepsie, N. Y. 

The Pressed Steel Tank Co., Milwaukee, Wis., with works 
at West Allis, has engaged Klug & Smith, consulting engi- 
Mack Block, Milwaukee, to plans for the 
erection of a one-story brick and steel addition, 50x75 feet, 
to its ship. Richard H. 
manager. 


cream separators, 


neers, prepare 


galvanizing Hackney is general 

A new factory building is to be added to the manufacturing 
plant of the New Britain Machine Co. at New Britain, Conn. 
It will be a one-story structure of brick and steel, measuring 
100x340 feet, with floor of concrete, and will be built by 
the Aberthaw Construction Co., Boston, Mass. The wall 
area will carry a large percentage of sash and along one 
side of the building will be a shipping platform, 14x340 feet. 





{)B) 





PLUMES 
NEW FACTORIES 

The Aluminum Castings Co., Detroit, is building a one- 
story acetylene gas plant. 

The Gulowsen-Grei Engine Co., Seattle, Wash., will build 
a plant, 174x300 feet, costing $400,000. 

J. B. Speed & Co., Louisville, Ky., will erect a potash plant 
at Lockland, Ky., at a of $100,000. 

The GB. 
box factory to have a daily capacity of 20,000 feet. 

The 

| 


at Conneautville, 


cost 
30x Co., Vancouver, B. C., will erect a mill and 
surke Electric Co., Erie, Pa., has purchased 25 acres 
Pa., and will build a branch plant. 

The Peninsular Milled Screw Co., Detroit, has purchased a 


ten-acre site and later plans to erect a large factory. 


The Holmes Special Tool Co., New Haven, Conn., will 
build a two-story factory at Fair Haven, 34x62 feet. 

The Lone Star Silo Association, Denison, Texas, is build- 
ing a plant for the manufacture of cement products. 

The Pennsylvania Engineering Works, New Castle, Pa., 
has purchased 35 acres of land for plant expansions. 

The United States Motor Truck Co., Covington, Ky., is 
building a three-story plant, 75x175 feet, to cost $75,000. 

The Lumber Products, Ltd., Brunette street, New West- 


will build 
Pierce Manufacturing Co., Newark, N. J.. 

tory for the manufacture of boilers and plumbing fixtures. 
The Adding Machine Co., build 


a five-story plant 66x472 feet, at an estimated cost of $750,000. 


minster, B. C., a sawmill at a cost of $60,000. 


will erect a fac- 


Burroughs will 


Detroit, 


The Lapeer Tractor Truck Co., Lapeer, Mich., has started 


work on the construction of a new-one story plant, 60x200 


feet. on Saginaw street, to cost about $30,000. 


V. K. Sturges, Oakland, Calif.. is erecting a one-story con- 
crete factory, 60x600 feet, to cost $100,000, to be used for 
manufacturing tires. 

The Lukens Steel Co., Coatesville. Pa.. has purchased a 
533 acre tract of land along the Delaware river, Wilmington, 
Del., and will erect a large steel plant. 


The Pittsburgh Iron Folding Bed Co., Pittsburgh, recently 
purchased a plot of land on Pike street, and will erect a new 
factory to cost about $110,000. 

The Randsberg Iron Works, New York City, has purchased 
a 9-acre tract on the East river, and plans to build a dry dock 
to cost $1,000,000. 

John M. Wis., 1s 
pared for the erection of a hotel building to be four stories 
high, 40x125 feet. Estimated cost, $100,000. 


Kadow, Manitowoc, having plans pre- 


Frank D. Chase, Inc.,.122 South Michigan avenue, Chicago, 
has been retained to prepare plans for a shipbuilding plant 
at Muskegon, Mich., for the Peninsular Shipbuilding Co. 

The Lake Lumber Co., Burnaby Lake, Vancouver, B. C., 
will build a lumber mill at Qualicum Beach, B. C. Mr. John- 
son is manager. 

Ground has been broken by the Pittsburgh Crucible Steel 
Co., Pittsburgh, at Midland mill to 
million 


for a new cost several 


dollars. 


The Fitzgerald Manufacturing Co., Torrington, Conn., is 


( 
building a two-story factory, 53x307 feet. with ells, 50x61 


feet, and 13x32 feet. 
Terminal Transit Co., Jersey City, N. J., is 
shipbuilding plant, comprising 


building a 
four ways. J. T. O’Connor, 


1 Broadway, New York City. is manager of the Terminal! 
Company. 

The Crucible Steel Co., Harrison, N. J.. has purchased 19 
acres of land on Cumberland street, from the New Jersey 
Railroad & Canal Co., for about $90,000, to be reserved for 
future extensions. 

The Carolina Cotton & Woolen Mills Co., Spray, N. C., 
controlled by the Marshall Field Co., Chicago, is establish- 
ing a plant at Roanoke, Va., to have a daily capacity of 600 
finished garments. 
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57-A 


ALDRICH 


Alleviators or Shock Absorbers 


are designed to absorb the shock caused by the sud- 


den stopping of a column of water under pressure, 


the spring loaded plunger raising enough to relieve 
the shock from pipe line. 

These alleviators are a practical necessity in a 
high pressure hydraulic system, and should, where 
possible, be placed directly in the line of low. Cut 
57-A illustrates an Aldrich Alleviator mounted on an 
Aldrich Check Valve, thereby placing the Alleviator 
at the point of greatest shock, incident to the closing 
of the valve. The connection may be varied accord- 
ing to requirements, Aldrich Alleviators being de- 
signed for connection as above, mounted upon, or 
integral with any part of the pipe line or pump. 

It is sometimes advisable, when relieving long 
mains, to arrange with a battery of two or more 
Alleviators, according to requirements. 

Data required for quotation: 
First: Sizes of Pipe Line. 
Second: Working pressure. 
Third: Approximate variation in pressure. 
Fourth: Apparatus with which it is to work. 


Hydraulic Data No. 29 gives further details. 


ADDRESS: 


THE ALDRICH PUMP CO. 


No. 5 Allen Street 
ALLENTOWN, PENNA. 
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REDFACE 










PULLEYS 





ED Face Pulleys are 
R permanent as they are 
unaffected by age, heat 
and cold or moisture, and do 
not loosen up under vibration 
or intermittent loading. They 
run true, steady the line shaft, 
and have a very small load 
due to windage. They are 
especially adaptable for use on oe 
motors, fans, pumps and spe- 
cial machinery. 


Orders for them have our 
immediate and careful atten- 
tion. 


Write for Catalog 

















PYOTT FOUNDRY CO. 


CAST IRON PULLEYS 
SHEAVES anoFLY WHEELS 


ESTABLISHED 1897 © 


328 N. SANGAMON STREET CHICAGO 
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N.Y. 


and 


The Herbert Brush Manufacturing Co., Kingston, 


has 
basement factory, 50x100 feet, to be erected on Greenkill 


awarded contract for the erection of a two-story 


avenue, at a cost of $30,000. 


Standard Concrete Shipbuilding Corporation, Tacoma, 
Wash., recently organized with a capitalization of $250,000, 
has secured a 40-acre site and will erect a large shipbuilding 


BE. S08. 


Southern 


Selwyn is president. 
Oil Co., 160 


will build a three-story reinforced con- 


plant 
Che 


street, Bayonne, N. J., 


Cotton East Twenty-second 
Headquarters of the com- 
York City. 
161 


automobile 


crete plant at a cost of $75,000. 
pany are at 120 Broadway, New 

[The Day Elder Motors 
Newark, N. J., manufacturer of 
ing a two-story truck 


at Coit street and Clinton avenue, Irvington. 


Ogden 


trucks, is 


street, 
build- 


feet, 


Corporation, 


manufacturing works, 125x450 


The Lindgren Co., Menadnock Building, San Francisco, 
Calif has been awarded contract for the ere ction of sev- 
eral brick and steel buildings for the California-Hawaiian 
Suear Co.. at Crockett, Calif. Estimated cost, $200,000. 


who recently disposed 


Mich., 


Cleveland-Cli 


Munising, 
mill to 
Masony 


Milton M. Bonz, 
. wood-working 


fs Iron Co., 


Mich., 


of his the 





has purchased a site at ille, near 














for the rpose of erecting a general woodenware factory. 
Che rece. Butler & Pierce Manufacturing Corporation, 
New York City, manufacturer of boilers, s and plumb- 
S ylies, has purchased a site at Newark, N +, 50x200 
feet, ich will be improved by a one-story factory building. 


154 Ninth street, Jers City, N. J., has 








wwarded contract to the White Fireproof Construction Co., 
286 Fifth avenue, New York City, for the erection of five- 
storv cooperage plant, 100x150 feet, to cost about $200,000. 

The Southern California Shipbu Co., Los Angeles, 
Calif.. is planning the erection of a shipbuilding plant at 
Los Angeles Harbor to build steel vessels. A. E. Cronen- 


vett. 405 Trust & Savings Building, is interested in the 
com ny 
[ Holden-Morg Co.. 579 Richmond street, West, Tor- 
to. Ont.. is building a plant at East Toronto, 100x300 feet. 
to handle war contracts In addition to the main building 
will be heat-treating plants and shipping houses. The plant, 
including equipment will cost in the neighborhood of 


l’] Republic Shipbuilding & Dry Dock Co., Baltimore, 
M s contemplating the erection of a shipbuilding plant 
( Baltimore, to cost over $1,000,000. James Donald, naval 
rchitect. 17 Battery Place, New York City, is interested in 
r | oO ct 

I Beaver Cove ] mber «& Pulp C ¢ t¢ Vancouve 
B. | has started work on the proposed pulp and lumber 


cost of about $4,000,000. 


mill at Beaver Cove, B. C., at a 





new plant will have a daily capacity of 41 tons of pulp 


aphs and mime- 
1 


Street anda 


\. B. Dick & Co., manufacturer of mimeogr 
paper, Chicago, purchased site at Lake 





ogra 

Albany avenue, 416x209 feet, on which it s to erect 
plant for the manufacture of government war material. Es- 
ti ed cost. $300,000. 

L. D. Jones, Dallas, Texas, who recently invented a pro- 
cess for manufacturing paper from cotton stalks, is pro- 
moting a company which plans to build a 20-ton paper mill. 
Z. E. Marvin, Dallas, is interested in the project. The pro- 
posed plant will cost about $350,000. 

The Greenpoint Improvement Co., New York City, re- 


cently incorporated, has purchased about 800,000 square feet 
of property in the Greenpoint district, Brooklyn, for about 
the Newtown Creek, with 


$950,000. It is at entrance of 


water frontage of about 1700 feet, and it is said will be used 


by the new owner as a site for a shipbuilding plant. 


’ The Parrett Tractor .Co., Chicago, manufacturer of farm 
tractors, has purchased the former plant of the Central Loco- 
motive & Car Works, Chicago Heights, and it is stated that 
the company intends to double the production of 200 tractors. 


150x160 


feet, which will be used as a machine shop, and several other 


a month. The property includes a concrete building, 


buildings. 


INCREASED CAPITAL 


Stroh Casting Co., Detroit, has increased its capital stock 
from $100.00 Oto $250,000. 
I. M. Jacobson & Sons Co., 
tal stock 
The 


capital stock from $10,000 to $50,000. 


Detroit, has increased its capi- 
from $10,000 to $100,000. 
Superior Tool Co., Dayton, Ohio, has increased its 
The capital stock of the Louisville Axe & Tool Co., Louis- 
has been increased to $40,000. 

Walcott Lathe Co., Jackson, Mich., 
$700,000 to $1,500,000 


ville, Ky., 


rhe has increased its 


capital stock from 
Che Delion Tire & Rubber Co., Trenton, N. J., has increased 
its capital stock from $3,500,000 to $4,000,000. 
Newark Stamping & Newark, Ohio, 
creased its capital stock from $35,000 to $50,000, 
Che 
increase in capital stock 


The National Pipe & 


Foundry Co., has in- 





Triumph Machine Tool Co., Cleveland, announces an 


from $15,000 to $200,000. 


Foundry Co., Attalla, Ala., has in- 
creased its capital stock from $75,000 to $100,000. 
The Atwood Machine Co., Trenton, N. J., announces an in- 
crease in capital stock from $300,000 to $1,200,000 
The Western Machine Products Co., Cleveland, has in- 


creased its capital stock from $100,000 to $250,000 
Co., 


an increase in capital stock from $10,000 to 


The Covington Foundry Covington, Ky., announces 


$50,000. 


The American Appliance Co., Indianapolis, Ind., has in- 
creased its capital stock from $150,000 to $450,000. 
The Johnson Motor Wheel Co., South Bend, Ind., has 


$200,000. 
Wellsville, 
N. Y., has been increased from $500,000 to $2,000,000. 
The Blashill Wire Ltd., Montreal, 
has increased its capital stock from $48,00 Oto $100,000. 
St. Johnsville, N. Y., 


from $18.000 to $50.000. 


increased its capital stock from $100,000 to 


The .apital stock of the Kerr Turbine Co.., 


Machinery Co., Que., 
The Johnson Knitting Machine Co., 


\ 
has increased 


its capitalization 


The North American Railway Construction Co., Chicago, 





has increased its capital stock from $100,000 to $250,000. 
Che capital stock of the Hercules Gas Engine Co., Evans- 
ville, Ind., has been increased from $250,000 to $450,000. 
The Accounting Machine Co., New York City, announces 
n increase in its capital stock from $30,000 to $100,000. 
The Corbet Foundry & Machine Co., Ltd.. Owen Sound, 
Ont as increased its capital stock from $40,000 to $100,000. 
The capital stock of the Superior Steel Castings Co., Ben- 
ton Harbor, Micl has been increased from $60,000 to 


$150,000, 


The capital stock of the Brown Portable Conveying Ma- 
chinery Co., Chicago, has been increased from $200,000 to 
$500,000 

The Hammond Steel Co.. 1400 Milton avenue, Solvay, 


N. 3. Has 

$1,000,000. 
The Phillip-Keil Co., 

plant, announces an increase in its capital stock from $10,000 


to $25,000. 


increased its capital stock from $150,000 to 


Baltimore, Md., sheet metal working 


The Crowell Manufacturing Co., 298 Paffe Place, Brooklyn, 
N. Y., manufacturer of air pumps, has increased its capital 


to $40,000. 
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Vr. Dealer: 


The Wm. Powell Co. organization is at your service at all 
times—able and willing to put the best scientific and metal- 
lurgical skill in the country at your disposal. 

\s in all other articles bearing the “Powell” Trade Mark. 
they are sold under an absolute guarantee as to their mechan- 


ieal perfection and superior workmanship. 





White Star Gate 
Valve Booklet 


DEPENDABLE ENGINEERING SPECIALTIES. 
CINCINNATI,O. 
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| Write for “Powell” 


EA Ws. PoWwELL Co. 
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Quick Shipment 
Right Price 


We Manufacture 


Oats Lod poke: 
Canvas o :: itched Belting 
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We carry, ready for immediate shipment, large and 
complete stocks at our 


New York Store, 38 Murray St. Chicago Store, 167 N. Market St. 
Boston Store, 87 High St. Factory, Easton, Pa. 





Victor Balata & Textile Belting Company. 


“*V-B”’ (Reg. U.S Rs it. Off.) (Victor Balata) Belt 
Mfgrs. of ‘‘WHITE SEAL,” ‘‘AMPERE”’ and 
**SPECIAL” =a Canvas Stitched Belting 


Main Sales Office: 38 Murray Street, New York, N. Y. 
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The Butfalo Pattern Works, 830 Hertel avenue, Butfalo, 
N. Y., announces an increase in its capital stock from $20,000 
$40,000 
| Che Federal Tool & Machine Co., 24 Scott street, Newark, 
N. J., announces an increase in its capitalization from $10,000 
S50.000 
: \¢ I M ie Co., New | ( 
’ s capital stock from $1,250,000 1 
' O.00Q, 
' S ( ( \ S ) 
; far arcane $15 
titi 
t] \ & ¢ ( ( NX s 
— - . ‘ ] ~ 
| & M risville 
~~ iii 
() ( 
Refrig ( & M ( si 
SHO OM 
s uC 
© ( Ss i CT sé s s ck : 
' S51) (IV) 
I lec I] \1 1 ¢ ).. 52 \ p t ¢ N 
\ ( 5 creas Ss STOCK 
=50.000 to S200,000 
¢ tal stoc | Atlas ( cible S Hf \l 
| I | l N. ¥ has bee eased trom $1 
5 Ov » $3,000,000 
} raw ( (Joade Co LV \ | l ict 
its ou 5 l crease be stock oO 
S15 (i $250,000 
( stock of the Globe Foundry & Machine Co 
521 North Ninth street, Sheboygan, Wis., has been increased 
| from $50,000 to $75,000 
e Connecticut Valley Manufacturing Co., Centerbrook. 
( uftacture of bits. has in¢ sec its apital stock 
‘ S30.000 to S60.000, 
Cordley & Hayes, 7 Leonard stre¢ \ York (¢ ty, man 
cturer ol! ibre specialties, S increase ts capital stock 
m $75,000 to $150,000 
The L-W-F Engineering Co., College Po L. I.. ma 
er ¢ rcraft. announces an increase in capital stock 
$500,000 to $1,000,000. 
he Eclipse Manufacturing Co., Indianapolis, Ind., manu- 
facturer of automobile supplies, has increased its capital 
stock from $50,000 to $150,000. 
The Gary Motor Truck Co., Gary. Ind nnounces an 
crease in its capital stock from $125,000 $175,000, to 
ovide for increased business. 
The capital stock of the Commercial Oxygon Co., Balti- 
Md.. manufacturer of industrial oxygen, has been in- 
sed from $200,000 to $1,000,000. 
e J. J. Reilly Manufacturing Co., Louisville, Ky., manu- 
rer of pumps. has increased its capital stock from $50,000 





$150,000 Grainger is president 


& Machine Co., 


$25,000 


Tool 


ised its capital stock 


| Sheffield 
C . 1¢ eld 1! 


will 


suild- 


Dayton, Ohio, has in- 


trom o $100,000, and 


increase the capacity of its plant in the Beaver Power 


t] capital stock of the Acme Steel & Malleable Tron 
Works. 245 Militarv Road, Buffalo, has been increased from 
$400,000 to $600,000. The company is building a one-story 


dd tiot 


1, 100x175 feet. 


The the Lufkin Electric Light & Power 


Co., Lufkin, Texas, has been increased from $30,000 to $45,- 


capital stock of 


6C0. The company is planning to enlarge its light and power 
plant. and will install additional machinery. 


; 
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The Mather Spring i0.. Toledo, Ohio, has increased its 
the 
Manufacturing Co. 


capital from $300,000 to $1,000,000, because of great in- 


and the Mather has 
ts capital stock from $6,000 to $600,000. 


Wis., 


crease in business, 


mcre ased i 


The Perfex Radiator Co., Racine, has reorganized 

















ind increased its capital stock from $15,000 to $1,000,000. 
| S e being 1 uilding several extensions to the 
nt erected a short time ago. Fred Opits is president 
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NEW INCORPORATIONS 
é i 
( (y te C<¢ ( ition gton, Del., $33,- 
000 
ouisville Machine Co., Louisville, Ky., $5,000, by 
Rolli, A. E. Rolli and R. R. Rolli 
The H. R. Lewis Tool Co., Detroit, Mich., $50,000.  Incor- 

Ss ciude Le Vis Lo Vel stein. 

( hoga Crucible Foundry Co Cleveland, $25,000 In- 
( orators include Paul H. 
he Tolzer Engine Co a $50,000, by ] P 


Dial. 


$250,000. 1 


Dial and Georg 
Newark, N. J.. 


1 Irma Klophaus. 


yy Edwin ( 


Charles 


»oere Jones and 
Arthur C. Mason, Inc., Putnam street, Paterson, N. J., $50,- 
00, to manufacture tools and mil! supplies. 





Buttalo Piston Ring Co., Buffalo, 


o..4 RF. 
Conn., 


NOX. 
Thomps« nl. 


$500,000, by Charles 


$10,000, 1 
urtis and 
Abbott Ball H. 
Abbott, Arthur 


Union Spar Co., 


Co., Hartford, 


L. Shipmen and George E. Abbott. 


Marion, Ky., $25,000, to operate a fluor- 


spar works. Incorporators include J. T. Reynolds. 
Economy Incinerator Co., Milwaukee, Wis., $30,000, by 
\lfred Rudolph, M. Cherst and Richard E. Oberst. 





Terminal Gas & Machinery Co., Long Beach, Cal., $20,000, 
by E. E. Nichols, H. M. Hobson and F. H. Thatcher 
Perkins, LeNoir Co., 


Incorporators include J. 


Philadelphia, $5,000, to manufac- 


E. Perkins. 


The 


ture machinery 


The Wabash Tractor Co., Wabash, Ind., $1,000,000, by 
Fred B. Walter, T. F. Vaughn and E. O. Ebbinghouse. 
The Mack Machine Co., Atlantic City, N. J., $21,000. In- 


W. 
Liberty Tool & Machine Co., 
L. Buckley, W. J. Shaughnessy, 
[The James Maher 
W Va... $100,000, by 


Sorge. 


Mack and 


l Yerby 


Eli B. Philpot. 

Conn., $50,000, by C 
Jr., and Walter J. Murphy. 
Tongs & Wrench Co., Wheeling, 
McComb, S. M. Noyes and L. B. 


corporators include George 


Pipe 


M. E. 


Macl 


G. 


N. Y.., 
137 


Manhattan, 
A. 


Crawtord Tool Co.. 


Wid 


$10,000, by 


West 123rd 


1¢ 


Bunnell, Gillette and Chessin, 


Machine 
G 


Crawtord Pool Co.. 


Manhattan, N. Y., 
A. 137 


$10,000, by 


Bunnell, Gillette and Chessin, West 123rd 


United 


Machine & Manufacturing Co., 
William H. 


Canton, Ohio, $150,- 


B00. by Cavnah, Louis E. Griffith and Haldwell S. 
by 


Liberty Tool & Gauge Works, Woonsocket, R. I., 
W. Adolph 


Col 
$40,000, 
by Alexander Keema, Kalberer and John S. 
Blondin. 

Union Engine & Machine Works, Ltd., Montreal, Que., 
$150,000, by Griffith L. Williams, Joseph P. Kenny and George 
B. 


Jones 
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= give satisfactory service, day in and day out, winter and summer. = 

| = The material used in the manufacture of VOGEL closets is the best to be = 
| «= obtained. The seats are exceptionally strong and durable, the operating levers = 
= are of malleable iron galvanized and will not break, the valve bodies are of = 
| = good quality brass, and the entire fixtures are tested under hydraulic pressure = 
| ¢£ before leaving our factory. = 
| = VOGEL PATENT FROST-PROOF CLOSETS have stood the test of zero = 
| & weather and many thousands have been in use for years without requiring repairs. = 
| = When repairs become necessary merely remove one valve cap in back of the = 
| & bowl and the rod with operating parts may be = 
| = ~ alee removed in an instant. = 
— = j na The VOGEL is the simplest and most durable frost- = 
| 2 i \ 2 proof water closet made. The price is right. = 
we SOLD BY ALL JOBBERS = 
é = 
| § JOS. A. VOGEL COMPANY | 
“—. = 
| Wilmington, Delaware E 
: 
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HETTRICK BELTING 





SELLS ITSELF 


When you have made one sale of 


HETTRICK 


RED STITCHED 
CANVAS BELTING 








You can rest assured that when 
that customer wants more belt- 
ing, he will come back to 


you for it. 
Pe Hettrick Belting _ Psclt 


in many years of service 

It is strong, pliable, long 
lived—made and guaran- 
teed by a house that puts 
quality before quantity. 


Send for Samples Today 


The 
HETTRICK 
MFG. CO. 


Toledo, Ohio 











IDSEEN'S 


_ eel 
/_ FORCE FEED OILERS | 


SAVE THE OIL 











Self Seamless | 
Cleaning. Drawn 
Steel. E. 
Leak No 53 
Proof. Mechanism ? 
in Can. 
Large Large 
Filling Can 
Opening. Capacity. 


Will expel oil in inverted or 
vertical position. 


UN METAL and COPPER PLATED 


DEALERS: Show this oil machine 
to your trade and they will thank 
you. Send for sample and prices. 


Get the Big Profits 
GUSTAVE LIDSEEN 
Oil Can Manufacturer 


224-230 N. Desplaines St., Chicago 
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Vulcan Sheet Metal & Manufacturing Co., 45 Fulton street, 

New York City. C. A. Quirk is vice-president and general 
manager. 


The Ordnance Tool Manufacturing Co., 2914 Market street, 


St. Louis. Mo., has been organized to manufacture fine dies 
and tools 

Che Bridgeport 
City. $400,000, by 
Easterday 

The Diamond 
E. M. Sim 


mast Orange 
The DeMeese 


street, New York 
Waltz and J. H. 


Tube Works, 50 Church 
A. S. Neuburger, J Re 


Tool 
. August 


Co., Newark, N. J., $125,000, by John 


Voros, Hilton, and Edwin C. Wickett, 


pson 


Welding lizabeth, N. J., 


\pparatus Co., Eli 


$25,000, by Frederick De Meese, Marcel Lucas and Robert 
Zuber, Newark. 

The Special Tool Co., 104 West Baltimore, 
Md., $18,000, by Charles B. Backman, Kraut and 





William C. O’Brien. 


he United States Concrete Shipbuilding Co., 


New York 


City, $500,000, by C. S. Rice, S. B. Howard and A. W. Brit- 
ton, 28 Nassau street. 

Northern New York Foundry & Machine Co., Glens Falls, 
N. Y., $25,000, by G. S. Witham, Sr., J. J. McEwan and T. J. 
Bennett, Port Edward 

Norwalk Foundry & Machinery Co., Norwalk, Conn., $125,- 
000, by L. D. Disbrow, K. Frances Maginn, Bridgeport, and 
Jonathan Grout, Fairfield. 

Chelsea Brass & Bronze Foundry Co., Manhattan, N. Y., 
$6,000 Incorporators: \. MacLeod, | Ando and G. Men- 
I 528 Bainbridge street 

Excelsior Producing & Refining Co., Tulsa, Okla., $1,000,- 
000, by Clem E. Steen, J. Everett Jones and others, and will 


oil refining plant. 


equip an 


Continental Tractor Co., Continet 1, Ohio, $100,000, by 
W. H. Lowe and others. Nothing is known about the com- 
any’s manufacturing plans. 

William F. Ryerson, Inc., Glen Falls, N. Y., $10,000, to man- 
facture piston rings. Incorporators: M. T. Rogers, D. E. 
Barber and William F. Ryerson. 

The Superheater & Engineering Co., Inc., New York City, 
$50,000, by George C. Franciscus, Elmer E Higbie and Elli- 
ott A. Jacobs, 930 St. Johns avenue 

Che Producers Supply & Tool Co., Marietta, Ohio, $100,- 
000, to deal principally in oil well equipment and supplies 


Incorporators include L. Bimsburg. 


Che Seminole Manufacturing Co., Jacksonville, Fla., 


$50,000, 


to manufacture agricultural machinery. 


Incorporators in- 

clude S. F. Williams and C. E. Maull. 
The Sanitary Supply Co., Fort Wayne, Ind., $25,000, to 
manufacture sanitary equipment The directors are J. J 


Disser, C. F. Brady and Hodge Jones. 
Turbine Engineering Corporation, Buffalo, N. Y., $100,000, 
to manufacture machinery. ; 


and J. A. 


Lumber 


turbine Incorporators: C. J. 
Carmon. 


McLain, 


Bush, A. L. Vickery 


The Colmer-Green Co., Miss., $50,000. 


[Incorporators include J. J. McIntosh. The company is in 
the market for heavy sawmill machinery. 

The Greenpoint Iron & Pipe Co., 330 Graham avenue, 
Brooklyn, N. Y., $20,000, by P. Winer, S. Winer and H. 


Brainum, 1239 St. Johns Place, Brooklyn. 
J. E. F. Spark Plug Co., Ltd., Milwaukee, Wis., 


manufacture automobile and tractor 


$6,500, to 
accessories. Incorpora- 
tors include F. Ramstack and Harry Herz. 

American Cooperage Co., Newark, N. J., $100,000, to manu- 
facture barrels and kindred products. Incorporators: 


Lehman, Isaac Cohen and George Strekel. 


Jerome 


SUPPLIES 








Powell Tractor Co., Elwood, Ind., $50,000, to manufacture 
farm Wilfred Sellers, C. L. 
Bruce, John Powell and Sherman B. Harting. 

The Killington Machine Co., Syracuse, N. Y., $10,000, to 
manufacture machinery. Incorporators: <A. M. 
W. W. Washburn and D. A. 

Bowers Manufacturing Co., Boston, Mass., 
000.000. to 


machinery. | Incorporators: 


Longway, 
Lapham, Syracuse. 
$50,000, to man- 
manufacture steel truck wheels 
W. Barbour and A. L. 
The Pittsburgh Truck Wheel Corporation, Pittsburgh, $4.- 
Thomas A. 
M. Gove, Boston. 
\pex Valve Corporation, New York City, $10,000, to manu- 
and similar products. Incorporators: N. M. 
Jensen, H. F and W. E. Shore, New Brighton. 

The Waverly Machine & Tool Corporation, Waverly, N. Y., 
$10,000, to manufacture machinery and tools. Incorporators: 
G. W. Weed, A. H. Roberts and C. W. Canoll, Waverly. 


Magee Steam Specialty Corporation, New York City, $50,- 


Incorporators 


include Robert Schultz. 


ufacture machinery. Incorporators: Bowers, 


Brookline; William Berwin and J. 
facture valve 


ranzred 


000, to manufacture steam heating equipment. 
Gallo and G. 


Incorporators: 
Goldstein, 4+ West 103rd street. 

Co., Anniston, Ala., $25,000, by G. G. 
Leigh and J. A. The 
acquired the plant of the Interstate Roofing & Foundry Co. 
Tan: Ti; 


to manufacture tin and metal specialties. 


S. Solomon, j 


Interstate Foundry 


Britton, Frank Hardin. company has 


Louisville ig, Novelty & Manufacturing Co., Louis- 





ville, Ky., Incor- 





porators include Henry A. Schweiters and W. R. Tischendorf. 


The Liberty Manufacturing Co., New Orleans, La., has 
been organized to manufacture electrical and foundry ma- 
chinery Incorporators include Eph Rosenburg and B. B. 
Hans. 


Federal Snap Fastener Corporation, New York City, $100.- 
000, to manufacture 
Basch, A. Chapel 


avenue 


metal fasteners. 


and M. T. 


Incorporators: S. 


Dannreuther, 409 Edgecomb 


The Montgomery 


wT Pp. 
town, fa 


Potts- 
Stockhold- 
Charles F. 


Foundry & Manufacturing Co., 
.. to manufacture machinery and tools. 
ers include Albert J. Kochel, J. Fred Sevison and 
Bechtel. 

Union Ir 
ture Incorporators: F. D. 
New Castle, Del.; M. L. Horty and K 
ton, Del 

The Oil Tank & Pump Co., Ft. Wayne, 
$200,000, to manufacture metal tanks and pumps. 


Disherens, William 


on Works, 


rd 
and 


$240,000, to manufac- 
Buck, 
E. Longfield, Wilming- 


Philadelphia, Pa., 


iron steel products. 


Tokheim Ind., 
The direc- 
tors are Ralph F. J. Fortune and Walter 
G. Burns. 


The 


manufacture 


Henry Manufacturing Co., Ansonia, Conn., $15,000, to 


tools and gages. Incorporators: Jeremiah F. 


Henry, Ansonia; John A. Schreiber and Edward Sherrett, 


Bridgeport. 
The 


to manufacture acetylene generators, accessories and appli- 


Laco Manufacturing Co., Indianapolis, Ind., $150,000, 


ances. Incorporators: Walter K. Loehr, Miles E. Loehr and 
John O. Motto. 
The Erdman Forced Draft Burner Co., New York City, 


$12,000, to manufacture burners for power plant use. 
porators: C. C. Rossire, W. Chenault and E. B. 
Cortlandt street. 

Emmadine Machine Corporation, New York City, $50,000, 
to manufacture machinery, tools, dies, foundry and factory 
supplies. Henry C. Spratley, Henry M. Wise 


Incor- 


Nash, 26 


Incorporators: 
Robert Stuart. 

The Calico Iron Works, Philadelphia, $300,000, to manu- 
facture iron and steel products. Incorporators include F. R. 
Hansell, Land Title Building, Philadelphia, and S. C. Sey- 
mour, Camden, N. J. 

The Clyde Engineering Co., Ltd., Montreal, Que, Canada, 
$100,000, to manufacture marine auxiliary machinery, fittings 


and 





for} 
Ni 
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Two Main Build- 

ings of The i 

What Our Turner Supply 7 

Distributors _ Company at : 
Say: Mobile, Ala. 


“Your Education of Our Trade 
Makes Business Easy” . 


UR long association with the Turner Supply Co. is marked wit i 





the most gratifying success of Diamond. Co-operation—both 4 
in sales promotion and in education of their trade. F 
Three years ago, enthusiastic over Diamond Goods, these distributors set a new 4 
high goal for increased sales. And we all buckled down to reach what then a 
seemed the limit of sales possibilities. hs 


The first year, 1915, brought business 42% in excess of highest expectations. 


a 
. 


ee 


In 1916, the volume mounted to 68% beyond the goal set. And 1917 it over- : 
topped the old estimate more than 157%—over 24% times as much business as - 
was hoped for in 1915, FE 
Modestly silent about their own wonderful organization, these friends tell us H 
frankly that “we like the Diamond method.” ‘We are especially pleased” they a3 
write, “with your system of educating the customer. This has made it very 

much easier to handle the line.” 

This same system of whole-hearted, persistent co-operation we offer to other 
strong distributors in exclusive territory. : 

(Incorporated ) 


Makers of Diamond Tires and Tubes, AKRON, OHIO 


+> 


BORE pO AOR nea mie reling _ 
tl 


4 & ; > # 5 p sa 5 , a ‘= fe, 
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bs Bad “ 5 : a , } f 
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sELTING - HOSE - PACKING 


This is No. 6 of a series of advertisements on ‘‘What Our Distributors Say’’ 
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and tools. Incorporators: John Bryson, Francis T. Peacock 


and Herbert Kennedy. 
The Standard Gasoline 


York City, $150,000, to 


New 


Incor- 


& Oil Separation Corporation, 


manufacture oil separators. 














porators: O. A. Glassberg. H. S. Osterw ell, 35 Nassau street, 
and H. Roth, 225 Fifth avenue. 

Che Progressive Machine & Tool Co., Jersey City, N. J.. 
$100,000, to manufacture machinery and tools. Incorporators: 
George A. Kempf, William A. Nealy, Jersey City, and Ed- 
ward E. Feibelkorn, North Bergen. 

The Weldless Chain Corporation, Philadelphia. Pa., has 
been incorporated in Delaware with a capitalization of $150,- 
000, by Herbert L. Maris. Philadel phia; E. J. Shini Glouces 
ter City, N. J.. and W. R. Cowles, Cleveland 

GENERAL NEWS 

The C. G. Garrigus Machine Co., has ¢ ged its firm namg¢ 
to ie Bristol Machine Tool Co. 

Che Simmons Machine Co., Inc., has moved its New York 
office to 81 Singer Building. A. W. Richards is in charge 

E. I. Du Pont De Nemours & Co., Wilmington, Del., has 
secured control of the Flint Varnish & Color Works, Flint 
Mich 

Che Erie plant of the National Forge & Tool Co. will 
be moved to Irvine (Warren county), Pa. The general offices 
ilso will be established there. 

The Colonial Supply Co., Pittsburgh, dealer in mill, mine 
and contractors’ supplies, has moved to larger quarters at 
17 Water street, occupying the entire block 

Edward T. Dravo, who at one time was vice-president and 

ector of the Pittsburgh Gage & Supply Co., Pittsburgh, 

1 May 27 at his home in Sewickley, Pa., aged 83 years 

lr} Pe) | an Machinery Co., Chicago, has established a 
branch office in the Union Trust Building, Washington, in 
charge of Ralph T. Stone, formerly affiliated with the New 
York office of the company. 

The Buckeye Brass & Manufacturing Co., Columbus Road 
( eland, has acquired the old plant of the Cleveland Pneu- 


itic Tool Co., on Hawthorne avenue, and contemplates 
moving into the new quarters shortly, which provides for 
considerable increase in manufacturing facilities 

The Universal Draft Gear Attachment Co., Chicago, has 
purchased from the Whiting Foundry Equipment Co., a steel 
casting plant at Harvey, which will be macakel as the Allied 
Steel Casting Co. The purchasing company is cotnrolled by 
John T. and James S. L!-wellyn, of the Chicago Malleable 


Co:, and Silas. J. 


state Iron & Steel Co. 


Castings Llewellyn, president of the Inter- 


The site embraces five acres improved 


with brick buildings 
FIRE LOSSES 
Fire losses, not previously reported, were recently suffered 
by the following concerns: Precision Castings Co., Pontiac, 
Mich., $50,000; Canadian Car & Foundry Co., Fort Williams, 
Ont., $15,000; Gleeson Wire Works, East Newark, N. J., $50,- 





000; Ngee Ross Manufacturing Co., Cheraw, S. C., veneer 


plant, $75,000; Fowler Lock & Cooperage Co., Omaha, Neb., 
Pepa 00; The W. T. Ferguson Lumber Co., St. Louis, Mo., 
$200,000; National Fireproofing Co., East Palestine, Ohio, 
$40,000; J. K. Mosser Tanning Co., Noxen, Pa., owned by 
Armour & Co., Chicago, $2,000,000; Tuttle-Bailey Manufac- 
turing Co., Brooklyn, N. Y., $50,000; Asbestos Casket Co., 
Lowville, N. Y., $75,000; C. A. S. Products Co., Columbus, 
Ohio, manufacturer of automobile parts, $33,000; Northwest- 


ern Lumber Co., Hoquiam, Wash., $150,000; Berglas Manu- 
facturing Co., Sidney, N. Y., $100,000; The Morley-Murphy 


Hardware Co., Green Bay, Wis., $75,000; Pacific Coast Boiler 


ac 





PPLI 


iz) 


Works, San Francisco, Cal., $15,000; Fowler Aeroplane Cor- 
poration, San Francisco, Cal., $500,000; Union Tanning Co., 
Chattanooga, Tenn., $50.000; Tuttle-Bailey Manufacturing 
Co., Brooklyn, N. Y., metal gun caps, $50,000; McLanahan & 
Stone Machine Co., Hollidaysburg, Pa., $150,000; The Bunt- 
ing Machine Co., Toledo, Ohio, $110,000; Michael Broedel 
Carriage Works. San Jose, Cal., $15,000; Kautz Manufactur- 
ing Co., Portland, Ore., sash and door plant, $15,000; Harri- 
son Shingle Mili Co., Harrison, Idaho, $20,000; Marshall Mill 
& Elevator Co., Marshall, Texas, $75,000. 


CLASSIFIED ADVERTISEMENTS 


Classified Line Advertisements under heads of Wanted, For Sale, etc., will be 
published in this Department at a rate of 25 cents a line, each insertion. Count 
nine words to a line. 


SALESMEN WANTED 


WANTED—First-class mill supply 
trade in Arkansas and Mississippi. None but experienced 
\-1 salesmen need apply. Address No. 586, care MILL 
agri aesed 537 South Dearborn street, Chicago. 6-7-8 

WANTEI Salesman, thoroughly experienced, for a Flor- 
ida mill suy on house. Also man familiar with supplies for 
stock sacar system and entering orders. Good opportunity 
the right parties. State experience and salary ex- 
pected. Address No. 587, MILL. SUPPLIES,. 537 S. 
Dearborn St., Chicago. 7 

WANTED—Salesmen, 


-king machinery 


salesman, to call on 


for age, 


care 
by progressive saw mill and wood 
work manufacturer, preferably men acquainted 
with and calling on mill trade in connection with other 

Our proposition can be handled as a side line or inde- 
pendent of other lines in the heavy lumber producing terri- 


saw 
lines. 


tories. This is a straight (although liberal) commission basis 
proposition and exclusive territory will be given live sales- 


men who can prove their ability to secure business. 

Please give details regarding present and past connections, 
age, territory you are covering or 

We prefer men who thoroughly 
ritorv—say, a few counties. 

We make everything from the 
to the largest size equipment 
the trade for over 60 years. 

Address No. 588, MILL 
St.. Chicago 

WANTED—Salesman who is calling 
ufacturers, munition and shipbuilding plants. We make a 
name soldering appliance which is a necessity, and is 
sold. hae pay a liberal commission. Address No. 589, 
care MILL SUPPLIES, Dearborn St., 

WANTED ae or jobbers familiar 
ing trade, competent to sell a well-known 
turn Line” valve, including a full line of apparatus for vac- 
uum, gravity or vapor heating systems. Every factory or 
industrial plant is a prospect. Several territories open. For 
full particulars, address No. 590, care MILL SUPPLIES, 537 
S. Dearborn St., Chicago. 

WANTED—First-class salesmeti, thoroughly experienced 
in selling mill supplies and power plant equipment, for 
tion in northwestern territory. None but A-1 men 
apply. Give references, full details of experience and sal- 
ary wanted. Good future for right men. Address No. 591, 
care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 7 


se 
can 
cover 


cover, 

relatively small ter- 
the farmer 
has been 


small mill for 
and the line 


1 
up 


before 


SUPPLIES, 537 S. Dearbor: 


7-8-9 


care 
on the aeroplane man- 


trade 
easily 
Sar S: Chicago. 7 
with the heat- 
“Thermostatic Re- 


/ 
/ 


posi- 


need 


ALFALFA BELTING FOR SALE 
1 Roll 3-inch 4-ply 1 Roll 5-inch 4-ply 
1 Roll 4-inch 4-ply 1 Roll 6-inch 5-ply 
To close out our stock, we offer above in roll lots, subject 
prior sale, at 50 per cent off list; freight allowed. 
RELIANCE EQUIPMENT CO., MOBILE, ALA. 6 








McCAULEY BELTING COMPANY 


LEATHER BELTING 


412-420 ORLEANS STREET, CHICAGO, ILL. 
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Single Clutch 
With Pulley 


CUTS TRANMISSION COSTS vy 


Mounted 
—Clutch 
Engaged amy _JjN. HE advantages of driving machinery from the line 







shaft with Johnson Friction Clutches are graphically 

shown in the accompanying pictures. The left-hand 
view shows the original installation, with countershafts over each 
machine. The right-hand picture shows the same equipment with 
Johnson Friction Clutches in place of the countershafts. Result— 
one-half less initial cost, one-half less friction, one-half less trouble 
and repair, and a cleaner, lighter machine room. How many plants 
in your territory would benefit from such a change? 


Attractive Dealer’s Proposition 


Johnson Friction Clutches are now carried in stock by many of the leading 
supply houses. This clutch appeals to THE OLD WAY 
dealers because it embodies all the Rect” Ta 
principles which make a perfect friction 
clutch. It is small, powerful, simple, neat 
operating easily and quietly. Has few 
parts, each made absolutely interchangeable. Being nicely balanced, 
it runs at high speed without vibration. Has no protuding parts, 



















making accidents impossible. No bolts, nuts, links, etc., to become 
loose and cause trouble. Instantly adjusted to any tension with 
one screw. Working parts entirely covered, eliminating trouble 


from dirt. Made both single and double type. 


You can handle our line. Write for literature, 





dealers’ terms, and Catalog ‘“‘D-R”’ 











What the “FORBES” 


Dealer Gains Pipe Cutting and Threading 


Machine 
CUTS PERFECT THREADS H 


This  up-to-the- 
minute combination 
Hand and Power 
Pipe Machine is a 
wonderful producer. 

You get a perfect 
thread each time 
you operate it. So 
simple that un- 
skilled helpers ean 
operate it at a ma- 
terial saving for 
you. It is light, 
strong and durable. 








"THE advantage to the dealer in repre- 


senting one manufacturer who can 





furnish a complete line of friction 
clutches is well worth considering. 





Our standard clutches are suitable for 


most installations, and for unusual cases gg maar grt ag aa Can be moved from 
we make special clutches. place to place on 

Couple this with strong dealer assist job or in the shop. 
ance and you have the best of reasons Wee Sor Coteton Reasonable in first 
why you should sell Hilliard Friction to operating cost, cost, too. It will 
Clutches and Friction Cut-Off Couplings. ee cost you nothing to 


investigate. 


The Hilliard Clutch & Machinery Co. THE CURTIS & CURTIS COMPANY 


ELMIRA, N. Y. 120 Garden Street BRIDGEPORT, CONN. 
y 
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Here’s a belt 


IMM UNE F ROM s TRAIN 
NU 





It is 


Stanley Belting 


Solid Woven Cotton 


i « nly give it 

al is possessed 

It. ant of all it 

t pulleys with- 

g and 2 nd stretching 
he € t he breakin 


Paper Pad Example 














Phi 
enem a 
Che ul str s t i 
rmi ulley arc | straightening 
out for the “long run” soon separate the strongest 
i | ik the 1 verfect stitch- 


Stanley Belting 


Solid Cotten 


STANLEY BELTING—Immune from 
is your belting. It has 


Strain 
set un aia records 
for continued service at "tea cost for others; it 
will for you. 

Send a letter now, for information and price 


y Staules Belting Corp. 


32-40 So. Clinton St. eid Ill. 





— ANULL SI 








JENKINS } 


MARK 


Devine arem pectelemlsravace 


—the positive means of identifying 
Genuine Jenkins Valves 








MASON 
Reducing Valves 


are standard 


Do You Carry 
Them in Stock? 


MASON REGULATOR C0. 
BOSTON, MASS. 














TRave man 





Do you want stew Deliveries? 


AMERICAN” 
Speed Drills 


Guaranteed—I18°;, Tungsten Content Stee 
“LIBERTY” 
Hack Sax w Blades 


Tungsten Steel Milled Teeth 
Uniform Temper 


mt 


These Products for Dealers 
WHOSE TRADE DEMANDS ————— 


SERVICE and QUALITY 














Sterling Products Co., Inc. 
547 Washington Boulevard 
CHICAGO, ILL. 


Branches: St. Louis— Minneapolis — Milwaukee — New York 
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Your customers will choose the ATLAS. Send for prices and discounts. 


APPLETON CAR-MOVER COMPANY, Appleton, Wis. amas 


S. Overcomes the deficiencies of all other car- 
~~» movers. Exerts a powerful double leverage 
thrust which pushes the wheel forward instead 
of lifting it. Made of Malleable Iron and Steel— 
thoroughly hardened. Handle of selected hardwood 
—withstands severest use—and lasts for many years. 








AIR AND GAS RECEIVERS 
HYDRO-PNEUMATIC TANKS 
HOT WATER STCRAGE TANKS 

GASOLINE STORAGE SYSTEMS 
EXPANSION TANKS 
STEEL SHIPPING BARRELS 





PITTSBURGH, PA. 





GALVANIZED AND PAINTED 


=. STEEL TANKS 


RIveTeD, WELDED OR BRAZED 


SEND FOR NEW CATALOGUE 














Genuine “Cumming” 
Portable Forges 


\ E are sole m: inufa cturers of 
the original ‘Cumming’ 
self-contained Portable Forges, 
Stationary Forges and Hand 
Blowers. Your tr: ade demands 
ree,” pioneer 






of 1a 1 ‘bl ver type. 
H: ywer, te onze cut 
ge mn { 4 d to outlast any 
sl lar type on an marke 

‘We can furni sh ol act parts for 
“Cumming’’ For — vers. Write 


for par ees ond pri list. 


5 W. Wal 
Furness Bros. Company, ' GE.W, Walnut Sere 


(Succes 





sors to David Cumming) 




















If We Did Not Know 
the Sweetland Lathe Chuck 


would give first class ser- 
vice, we would not offer it. 


May we not have the 
opportunity to show you? 


THE 
HOGGSON & PETTIS 
MFG. CO. 


New Haven, Conn. 
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Our Line is the recognized standard on 
Air Cocks Gauge Cocks 
Air Valves Water Gauges 
Cylinder Cocks Priming Cocks 






Write 
for 


Catalog 











The 


Sterling & Skinner Mfg. Co. 
DETROIT, MICH. 


ALL QUPPLIES 

















WhenYou Need GateValves 
Order Williams 


T’S as much to your in- 
terest to sell Williams Gate 


Valves as it is to the engineer 
to use them. 
You benefit in inereased 


profit, also the good will of the 
engineer—who, in turn, secures 
better valve value, greater 
economy and higher efficiency 
at less cost. 

lor instance, 
Union Ring feat 
rigia Thiel } 


there’s the New 

ure. This makes a 

int between bonnet 

1 dds much to tl 

{ the whole constructior 

int cannot corrode or st < 
l inspection or re- 





Williams Gate Valves 


tu 


newal ad s ever become 1 
Remember also, th: 


lesig 










Th 





may ffect angle of seat, consequent 





tion of service, 
In short, the Williams is a GOOD Gate Valve 
l r the user and very g 1 for the dealer 
Send us a stock order—small or large—and 
cota sitele va : yout ve trad 


t 


The D. T. Williams Valve Company 


CINCINNATI, OHIO 











Kaa Look at the Medals 
eee <* hanging on me! 


They are ‘‘show you’s’’ of the 

esteem in which the belting author- 
ities of the world hold the GANDY Stitched 
Cotton Duck Belt. 


They have come to us, and we prize 


them for what they stand 
GANDY product. 


‘ But the greatest satisfaction that can 

M ever come to the GANDY organization is not in 
the number of medals we can collect, but in the 
number of belting users we can serve. 


’ The GANDY Stitched Cotton Duck Belt 
. : is waiting to give you the same 100°) service it is 

j rendering in thousands of mills, mines, machine 
| ' shops and manufactories throughout the world. 


The first step towards bringing this 


the merit of the 


| 4 faithful worker into your plant is to write and 
| 3 outline your requirements. 

<= Why not do it now? 
ce, Faithfully, ‘‘On-the-Job’” GANDY 


Service Ma nager 
The Gandy Belting Co. 
757 West Pratt St. Baltimore, Md. 
New York Branch: 36 Warren Street 
Leok for the Green Edge and Gandy Trademark 

















Don’t Drink 
< With Cups 





‘a ———ae~-———, Save time, health and money by 
installing the 


KEITH BUBBLER 


Tank has cork jacket. Contains 15% coils of 
¥4-inch brass pipe. Holds 75 lbs. of ice. Weight 
200 lbs. crated for 
shipment. Waste 
is eliminated 
through base or 
elbow. It’s thor- 
oughly built in 
every detail. 

Get Our Catalogue 


Send for our com- 















plete Catalog 
showing our 
Wash Bowls, 


Metal Lockers, 
All-Steel Stools 
and Chairs with 
Inset Wood Seats, 
Stock Storage 
Racks, Metal 
Shelving, Metal 
Vault Fixtures, 
Improved Soda 
Kettles 40 and 60 
gallons, Water Heaters 


a n d_ Instantaneous 
Mixers, Bubbling 
Drinking Fountains, 


Work Benches, and 
Bench Legs, Drawing 
Stands, etc. 
Manufacturing 
Equipment and 
Engineering Co. 
136 Federal St. ,Boston,Mass. 
Address all communica- 


USED BY 
Am. Steel and Wire 


Co. 
National Tube Co. 
Jeffrey Mfg. Co. 
Carnegie Steel Co. 
and hundreds of other 
similar firms. 





tions to Framingham Mass. 
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READY REFERENCE FOR BUYERS 


Classified List of the Products of Advertisers 


ACCESSORIES, AUTOMOBILE 


*Detroit Valve & Fittings and Detroit Brass 
Works 
*The Wm. Powell Co. 


ACETYLENE LIGHTS AND WELDING 
APPARATUS 
The Alexander Milburn Co. 
ALUMINUM 








INGOTS, RODS, SHEETS AND 
SOLDER 
United Smelting & Aluminum Co., Ine 
ALUMINUM FLUX—SODER 
iL. B. Alien €o., kn 
ANVILS, a KINDS 
a AP are, LEATHER 
Chicag Belting ¢ 
*Chic >» Rawhid M fs or 
ARBORS 
*Detroit Twist Dri 
seTement. E LEATHE R PARTS 
*Chicago Belting ¢ 
*Chicago Rawhide Mfz 
‘a rig cor ioded METALS 
rodz & Er ( 
* Medart Pat ent Pulley Co 
United Smelting & Aluminum Co., Ine 
BALERS, Ww — PAPER 
Somers, Fitler & Todd ( 
BARRELS, STEEL SHIPPING 
m. B. Seaife & Sons Co 
BEARINGS, ROLLERS 
*“The Reeves’ Reeves Pulley Co. 
BEARINGS, SHAFT 
*Bond Foundry & Machine Co 
a Sales < Engineering Co, 
*Med P Pulley Co 
BELT CONVEYERS 
*Dodge Sales & Engineering Co. 
BELT DRESSING 
*‘Beltin Chicago Belting Co 
*The Bradford Belting Co. “Monarch” (liquid) 


(Stic k). 
I rea Mfz 
*“Climax”’—The Hettri 
Gandy Belting Co., T 
*Graton & Knight Mfg. 
*Chas. A. Schieren Co. 


BELT FASTENERS 
Crescent Belt Fastener Co 


and “Bradford” 


hide 








Co., 


The 





“Orescent"’ 








Stag Columbia Novelty Mfg. Co 
BELT LACINGS, LEATHER 
*The Bradford Belting Co 
*Chicago Belting Co 
*Chicago R lide Mfg. Co. 
*Cocheco”’—I. B. Williams & Sons. 


BELT SLIPPING 


© PREVENTED 
*“Mor-Pul’’—The Bradford 


Belting Co. 

BELT TIGHTENERS 
*Dodge Sales & E ngineering Co. 
*Medart Patent Pulley Co. 


BELTING, BALATA 
*Victor Balata & Textile Belting Co. 


BELTING, CANVAS STITCHED 
‘Gandy”—The Gandy Belting 
*“Hettrick’—The Hettrick Mfg. 
“Rubber-Ite’’—Mcllroy 
*Victor Balata & Textile 


Co. 

Co. 
3elting & Hose Co. 
Belting Co. 


BELTING, 
*“Crown”’—Quaker City 
Gandy Belting Co 
**‘Hettrick’’—The Hettrick 
*“Stanley’’—Stanley 
*Victor Balata & 


CONVEYOR 
Rubber Co, 
Mfg 


selting Co 
Textile Belting Co. 


Co. 


BEL TING, COTTON, 
“Stanley Stanley 
*Victor Balata & 


SOLID 
Belting Corp. 
Textile Belting 


WOVEN 





Co. 
BELTING, LEATHER 


*Alexander Bros 

*Charlotte Leather Belting Co. 
*Chicago Belting Co. 

*Chicago iwhide Mfg. Co 
“Comber’—Geo. Rahmann,s & Co 
*Graton & Knight Mfg. Co., The 
*“Inner Duck’’—The Hettrick Mfg. Co. 
***Monarch”’—The Bradford Belting Co. 


*New York Leather Belting Co. 


*Chas. A. Schieren Co. 
*“Shield’’ McCauley Belting Co 
“Sterling’—Chas. Bond Co., Philadelphia, 
*I. B. Williams & Sons. 
BELTING, LINK 
H. W. Caldwell & Son Co. 
*The Jeffrey Mfg. Co 
*Chas. A. Schieren Co. 


*Members 


BELTING, RAWHIDE ROPE 
*Chicago Rawhide Mfg. Co. 


BELTING, ROUND 














*The Bradford Belting Co. 
*Chicago Belting Co. 
*Chicago Rawhide Mfg. Co. 
*Graton & Knight Mfg. Co., The. 
*New York Leather Belting Co. 
*Chas. A. Schieren Co, 
*I. B. Williams & Sons. 
BELTING, RUBBER 
*“Arcadia New Jersey Car Spring & Rubber 
Cc 
*The Diamond Rubber Co., Ine. 
*New York Belting & Packing Co., Ltd 
*Quaker City Rubber Co, 
BELTING, TWISTED 
*Chicago Rawhide Mfg. Co. 

BELTING, WATERPROOF 
*Alexander Dreadnaught—Alexander Bros. 
4" Bradford Belting Co. 

*Charlotte Leathe selting Co. 
*C} £0 Belting Co, 
*Chicago Rawhide Mfg. Co. 
mber Geo. Rahmann Co 
*Graton & Knight Mfg. Co., The 
**‘Marine’’—McCauley Belting Co. 
*New sore Le ather Belting Co. 
Rubb —— —Mellroy Belting & Hose Co. 
3 Co. 
3 ill Sons 
*Victor Balata & Textile Belting Co. 
BE = HES, WORK 
Manufacturing E ipment & Engineering Co 
BLOC CKs, CHAIN 
*The Cc hisholm-Moore Mfg. Co. 
**“Ford’’—Ford Chain Block & Mfg. Co. 
ba Wright” —Wright Mfg. Co. 
*Yale & Towne Mfg. Co. 
BLOCKS, PILLOW 
*Bond Foundry & Machine Co. 





go Pulley & Shafting Co 
Sales & Engineering Co. 
lart Patent Pulley Co. 

. e Johnson Machine 
BLOW TORCHES, GAS 
en Co., In¢ 
BOARD, 
& Sons. 
BOLT CUTTERS 
Porter—‘‘Easy,” “New 
Randall,” 


BOLTS, NUTS AND SCREWS 


Co 





L. B. Al 


FRICTION 


Davey 


Easy,” ‘‘Allen- 





*St iard Pressed Steel Co. 
BRACKETS, ELECTRICAL CONSTRUCTION 
Illinois Malleable Iron Co. 
BRACKETS, WALL 
*Bond Foundry & Machine Co. 
*Medart Patent Pulley Co. 
BRASS GOODS, STEAM 
*American Injector Co 
*Detroit Valve & Fittings and Detroit Brass 
Works. 
*McRae & Roberts Co 
*Michigan Lubricator Co 
*Penberthy Injector Co. 
*The Wm. Powell Co 
*Sterling & Skinner Mfg. Co: 
*The D. T. Williams Valve Co. 
BUCKETS, FIRE 
Fibrotta’’—Cordley & Hayes 
CANS, OIL, FORCE FEED 
Gustav Lidseen 
CAR-MOVERS 
*Appleton Car-Mover Co 
CASING, WELL 
National Tube. Co. 
CASTINGS, GRAY IRON 
*Detroit Valve & Fittings and Detroit Brass 
Works. 
Illinois Malleable Iron Co. 
CASTINGS, MALLEABLE IRON 
*Detroit Valve & Fittings and Detroit Brass 
Works 
linois Malleable Iron Co. 
oT he Jeffrey Mfg. Co. 
CEMENT, LEATHER BELT 


*Chicago Belting Co 
*Chicago Rawhide Mfg. Co. 


*Cocheco—I. B. Williams & Sons. 


*Graton & Knight Mfg. Co., The 
*Chas, A. Schieren Co. 
*“The Monarch’’—The Bradford Belting Co. 


CHAIN BELTS 


*wWw. A. Jones Foundry & Machine Co. 
Americ Supply & Machinery Manufacturers’ 


CHAIN HOISTS 
*Cyclone—The Chisholm-Moore 
**“Ford’’—Ford Chain Block & 
*“Wright’’—Wright Mfg. Co. 
*Yale & Towne Mfg. Co. 

CHAIN, 


Mfg. Co. 
Mfg. Co. 





COLL 


*The Jeffrey Mfg. Co. 
CHAIN, CONVEYER 
*The Jeffrey Mfg. Co. 
CHAIN, DREDGE 
*The Jeffrey Mfg. Co. 
CHAIN, LOADING 
*The Jeffrey Mfg. Co. 
CHAIN, LOGGING 
*The Jeffrey Mfg. Co. 
CHUCKS, DRILL 
*The Cushman Chuck Co. 


Drill Co. 
CHUCKS, LATHE 
Chuck Co. 
The Hoggson & Pettis 
CLAMPS, BELT 
Wood's Sons Co. 
CLAMPS, 
*Armstrong Bros. Tool Co. 
*“Vulcan’’—J. fF Williams & Ce. 
CLIPPERS, BOLT 
Porter. 
CLOSETS, FROST PROOF 
A. Vogel Co 
CLOTHS, WIPING 
American Supply Co. 
CLUTCHES, FRICTION 
H. W. Caldwell & Sons Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*Hilliard Clutch & Machinery Co 
*W. A. Jones Foundry & Machine 


*Detroit Twist 


*The Cushman 
**‘Sweetiand’’- 


Mfg. Go. 


“ya 
“g 


“i. 2s, 


Jos, 


Ce. 


*Medart Patent Pulley Co 

*The Moore & White Co. 

Pyott Co. 

*“The Reeves’’—Reeves Pulley Co 


*T. B. Wood's Sons Co. 
COCKS, AIR 
*American Injector Co. 
*Detroit Valve & Fittings and Detroit Brass 
Works. 
*McRae & 
*Michigan 


Roberts Co. 
Lubricator Co. 
*Penberthy Injector Co. 
*The Wm. Powell Co. 
*The Sterling & Skinner Mfg. Co. 
*The D. T. Williams Valve Co. 
COCKS, BALL 
*Detroit Lubricator Co. 
*McRae & Roberts Co. 
*The Sterling & Skinner Mfg. Co. 
COCKS, CORPORATION 
Powell Co. 
COCKS, GAUGE 
*American Injector Co. 
*Jenkins Bros. 
*“Ohio’’—The Ohio Brass Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
COCKS, STEAM AND SERVICE 
*Detroit Valve & Fittings and Detroit 
Works. 
*MacRae & Roberts Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
COLLARS, SHAFT 
*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*W. A. Jones Foundry & Machine Ce. 
*Medart Patent Pulley Co. 
*Standard Pre Steel Co. 
*T. B. Wood's Sons Co 
COMPOUND, P IPE 
ph Dixon Crucible Co 
COTTON WASTE 
Milton Hagy Waste Works. 
COUPLINGS, SHAFT 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*Spiro 3ond Foundry & Machine Co. 
*T. B. Wood's Sons Co. 
*Valley Iron Works. 
COUPLINGS, SHAFT, FLEXIBLE 
The Aldrich Pump Co. 
Chas. Bond Co., Philadelphia, Pa 
COUPLINGS, SHAFT, FRIC TION CUT-OFF 
*Hilliard Clutch & Machinery Co. 
The Carlyle-Johnson Machine Co. 
*W. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co 
CRABS, HOISTING 
& Towne Mfe ““o., 
CRANES 
The Chisholm-Moore Mfg. 


*The Wm 


Brass 


ssed 


JOINT 
Jost 


*The J. 


*The Yale 


Co. 


Association. 
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COLUMNS, 
Gauge Column 
CROSSCUT 
*B. C. Atkins & Co., Inc. 
cUP LEATHERS 
*Chicago Belting Co 
*Chicago Rawhide Mfg. Co. 
CUPs, OIL AND GREASE 
W. D. Allen Mfg. Co 
*American Injector Co. 
Bowen Products Corporation. 
*Penberthy Injector Co. 
*Detroit Lubricator 
*Michigan Lubricator Co 
*The Wm. Powell Co. 
*D. T. Williams Valve Co. 
cU gg nd 


GAUGE 
Co., The 
SAWS 


*Reliance 


Co. 







“Fibrotta’’—Cordley & Hayes. 

CUT-OFF COUPL INGS, FRICTION 
*Hilliard Clutch & Mac h'y Co., The 
*Medart Patent Pulley 

CUT-OFF COUPLIN 


FRICTION, HIGH 
SPEED 


*Hilliard Clutch & Mi ach’y Co., 
The Carlyle Johnson Machine 
*Medart Patent Pulley Co, 

CUTTERS, BOLT, RIVET AND WIRE 
*H. K. Porter. 

CUTTERS, MILLING 
*Detroit Twist pi Co. 
CUTTERS, PIPE 
**“Beaver Square End’’—The Borden Company. 
*The Curtis & Curtis Co. 
*Toledo Pipe Threading Machine Co. 
CUTTERS, STORAGE BATTERY 
*H. K. Porter. 
CUTTERS, WIRE, ELECTRIC 


The 
Co 


*H. K. Porter 
CUTTING DIES FOR LEATHER, PAPER AND 
CLOTH 


*The Hoggson & Pettis Mfg. Co 
CUTTING AND WELDING APPARATUS 
The Alexander Milburn Co. 
CYLINDERS, WATER, AIR OR GAS 
National Tube Co. 
Wm. B. Scaife & Sons Co. 
OYLINDERS, WATER, BRASS AND BRASS 
LINED 
F. E. Myers & Bro. 
DIES, PIPE THREADING 
**Beaver Easy Working’’—The Borden Co 
*Toledo Pipe Threading Machine Co 
DOGS, LATHE 
*Armstrong Bros. Tool Co. 
*Vulcan’’—J. H. Williams & Co. 


*Members 


“lens 
ANULIL, GU 


PIPL WD: ES 











DOOR HANGERS 
F. E. Myers & Bro. 
DRAINERS, CELLAR 
*Penberthy Injector Co 
DRESSING, BELT 
*“Beltine’’—Chicago Belting Co. 
*The Bradford Belting Co. 
Joseph Dixon Crucible Co. 
DRILLING POSTS 
*Armstrong Bros. Tool Co. 
DRILLS, BIT STOCK, FOR WOOD OR METAL 
*Detroit Twist Drill Co. 
DRILLS, CENTER 
*Detroit Twist Drill Co. 
DRILLS, HOT FORGED 
*Detroit Twist Drill Co 
DRILLS, POST 


*The Crescent Machine Co, 
DRILLS, RATCHET 
*The Armstrong Bros. Tool Co. 


DRILLS, TWIST, CARBON AND HIGH SPEED 


*Detroit Twist Drill —— 
Sterling Products Co. 

DRILLS, WIRE GAGE 
*Detroit Twist Drill Co. 

DROP FORGINGS 

*Columbian Hardware Co. 

DRUMS, CAST IRON 
Pyott Foundry Co. 
*Medart Patent Pulley 


DRUMS, STEEL RIM 
*Medart Patent Pulley Co. 
EJECTORS 
Injector Co. 
Injector Co 
ELEVATOR BUCKETS 
H. W. Caldwell & Son Co. 
*The Jeffrey Mfg. Co. 
*W. A. Jones Foundry & Machine Co. 
EL romain 0 a = 
*The D. T. Williams Valv 
ENDLESS BELTS CANVAS. STITCHED 
Gandy Belting Co., The. 

ENGINE AND BOILER FITTINGS 

*American Injector Co. 
*McRae & Roberts Co. 
*Penberthy Injector Co 
*The Wm. Powell Co. 

*D. T. Williams Valve Co. 

ENGINE LATHES 
Machinery & Supply Co. 
ENGINEERING SPECIALTIES 
Gustav Lidseen (oilers) 

The Carlyle Johnson Machine Co. 


*American 
*Penberthy 


Globe 


American Supply & Machinery Manufacturers’ 


*Penberthy Injector Co. 
*The Wm. Powell Co. 
*D. T. Williams Valve Co. 

ENGINES, HOISTING 
Fitler & Todd Co. 

FASTENERS, BELT 
“Crescent’’—Crescent Belt Fastener Co. 
“Stag’’—Columbia Novelty Mfg. Co. 
FEED WATER SOFTENER AND PURIFIER 
*Dodge Sales & Engineering Co. 

Wm. B. Scaife & Sons Co. 
FILES 


Somers, 


*Delta File Works. 
*Nicholson File Company. 
FIRE BUCKETS 
“Fibrotta’’—Cordley & Hayes. 
FITTINGS, GAS FIXTURE 
*Detroit Valve & Fittings and Detroit Brass 
Works. 
FITTINGS, 
*Detroit Valve 
Works. 
Illinois Malleable Iron Co. 
FLOOR STANDS 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
*T. B. Wood's Sons Co. 
FLUXES, SODERING 
L. B. Allen Co., Inc. 
FLY WHEELS, CAST IRON 
*Dodge Sales & Engineering Co. 
*The Jeffrey Mfg. Co. 
*w. A. Jones Foundry & Machine Co. 
*Medart Patent Pulley Co. 
Pyott Foundry Co. 
*T. B. Wood's Sons Co. 
FORCE FEED OIL CANS 
Gustav Lidseen 


PIPE, MALLEABLE 
& Fittings and Detroit Brass 


FORGES, PORTABLE 
Furness Bros. Co. 
a DROP 


*J. H. Williams & C 
FOUNTAINS, DRINKING, BUBBLING 
Manufacturing Equipment & Engineering Co. 
FRAMES, WALL 
*Bond Foundry & Machine Co. 
*Dodge Sales & Engineering Co. 
*Medart Patent Pulley Co. 
FRICTION BOARDS 
Davey & Sons 
FRICTION CLUTCHES 
H. W. Caldwell & Sons Co. 
*“Cleveland’’—Reliance Gauge Column Co 
*Dodge Sales & Engineering Co. 
*Hilliard Clutch & Machinery Co 


ww. & 


Association. 











A Bigger Demand for Steam Hose 


Dealers, everywhere, carry Daniel’s EBONITE Steam Hose in stock. 


he 1ew coal regulations, giving preference to plants that effect savings in the use 
of Rag s certain to increase the demand for steam hose. The kind that gives absolute 
satisfaction is 
Reg. . Pat. Off. 
With a tube made of the same ma as Daniel’s EBONITE Sheet Packing, this 
hose is proof against the highest steam temperature. : 
The “walls” of this hose are wonderfully strong. They are made to resist the highest 
pressure necessary for blowing out boiler flues. The cover of Daniel’s EBONITE Steam 
Hose is extremely tough and will stand not only hard service but also a lot of abuse. 


If you want to see 


just what it is like, write for a sample. 


Pittsburgh, 211 Wood St. 


eg f 
rp. big 


Chicago, 


QUAKER CITY RUBBER COMPANY 


Philadelphia, 629 Market St. 


182 Lake St. New York, 53 Murray St. 
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WNULL, QUPPLUES 


The Files They 
Know About 


EMEMBER, there is this advantage 
[> in selling files that have made a 
reputation in actual service: your 

selling effort and expense is reduced to 


a more profitable basis. Sales are made 
easier and more satisfactory all around. 


NICHOLSON FILES sell on their reputa- 
tion. They are known, trusted, tested, 
approved. For over fifty years they have 
stood the demands of service. Their 
sharp, keen-cutting teeth produce a better 
grade of finished work than any other file 
—and we can prove it. 


Read “File Filosophy,”’ a fifty years’ edu- 
cation on files in an hour. Your written 
wish brings it. 








NICHOLSON FILE CO. 


PROVIDENCE, R. L, U.S.A. 


©> 
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UPPLILES 





The Carlyle Johnson Machine Co GRINDERS, ELECTRIC 
*w. A. Jones Foundry & Machine Ce Wisconsin Electric Co. 
*Medart Patent Pulley Co. HACK SAWS AND FRAMES 
*Reeves Pulley Co. *E. Cc. Atkins & Co., Inc. 
*The Moore-White Co. é Products Co., In¢ 
*T. B. Wood's Sons Co Sin oe Mfe. Co 
GAGE GLASSES The L. S. Starrett Co. 
Geo, L. Hammons, Inc. HANGERS, PIPE 
GAGES “Ball Joi ’—The Penn Engineering C¢ 
The L. S. Starrett National Tube Company. 
GAGES, “CALIPER HANGERS, SHAFT 
**Vulcan”—J. H. Wi ims & Co. *Bond I oundry & > Co. 
GAGES, WATER : e C 
*American Injector Cr g Co 
*Detroit Valve & Fittings and Detroit Brass 
Works. vy & Mact ¢ 
*Detroit Lubricator Co. lley Co. 
*McRae & Roberts Co r Steel Co 
*Michigan Lubricator Co *Valley Iron Wor Ks. 
**“Ohio’’—The Ohio Brass Co. *T, B. Wood’s Sons Co 
“Penn’ The Penn Engineering Co HOISTS, CHAIN 
*The Wm. Powell Co. . -The Chisholm-Moore Mfg 
*Sterling & Skinner Mfg. Co. *’'Ror ore 3lock & Mfg. Co. 
GARAGE LATHES . * ——a 
Globe Machinery & Sur ply Co *The Yale & Towne Mfg. Co. 
GASKETS HOISTS, ELECTRIC 
*The Cincinnati Rubber Mfg. Co. *The Jeffrey Mfg. Co. 
*Diamond Rubber Co.. In ; HOOKS, BELT 
*Genera \ t & Rubb. r € *“Stag’’—Columbia Novelty Mfg. Co. 
*Graton & Knight Mfg. Co., The HOOKS, HOIST 
George L. Hammons, Inc. *“Vulcan’’—J. H. Williams & Co. 
*Jenkins Bros HOSE, FIRE 
*New York Belting & Packing Co MclIiroy Belting & Hose Co 
GASOL _— APPLIANCES : HOSE, RUBBER 
*The Wm. Powell *The Cincinnati Rubber Mfg. Co. 
G EARS *Diamone tubb Co., Ine., 
H. W. Caldwell & Son Co *New Jersey Spring & Rubber Co 
— Sales & Engineering Co *New k Be & Packing Co., Ltd. 
“Ww Jones Foundry & Machine Co *Quaker City Rubber Co. 
*Modart Patent Pulley Co. HOSE, STEAM 
Pyott Co. °T! Cincinnati Rubber Mfg. Co 
*The Jeffrey Mfg. Co *Diamon I ber Co. Inc. 
GEARS, RAWHIDE *New Jersey Ca Spring and r Co 
*Chicago Rawhide Mfg. C: *New Y rk Be & Pa ¢ L 
GENERATORS, ACETELENE GAS *Quaker City Rubber Co. 
The Alexander Milburn HYDRAULIC LEATHER 
GLASSES, “GAUGE R I Mf Co 
( I | n *Chas A. Schieren C 


GOV E a 


Regu! t r 
GRAP 
" "GREASE, LI 


PUMP HYDRAULIC 


Injector Cé 





BRIC ATING 


1 rtl Injector C 
( *The W Powe Cc 


RAWHIDE 
Mf C 


PACKING 


INJECTORS 


Co. 








INSTRUMENTS 
The L. S. Starrett Co. 
JAWS, FACE PLATE 
*Cushman Chuck Co. 
KNIVES, MACHINE 


OF PRECISION 


*E. C. Atkins & Co., Inc. 
*Simonds Mfg. Co 
LACE LEATHER 
*The Bradford Belting Co. “Monarch” and 
“Navajo.”’ 
*Chicago Belting Co 
*Chicago Rawhide Mfg. Co. 
*Graton & Knight Mfg. Co., The 
*New York Leather Belting Co 
*Chas. A. Schieren Co. 
*I. B. Williams & Sons. 
LATHES, SCREW CUTTING 
Globe Machinery & Supply Co. 
LEAD 
United Smelting & Aluminum Co., Ine, 


LEATHER BELTING 
*Alexander Brothers. 
*The Bradford Belting Co. 
*Charlotte Leather Belting Co 


*Chicago Belting Co 





*Chicago Rawhide Mfg. Co. 
*Graton & Knight Mfg. Co., The 
*“Inner Duck’’—The Hettrick Mfg. Co 
*New York Leather Belting Co. 
*McCauley Belting Co 
Geo. Rahmann & Co 
*Chas. A. Scheiren Co. 
*I. B. Willia & Sons. 

ee — SPECIALTIES 


Rawhide Mfg. Co. 
JL E — RS, HAND 


*Chicago 








Chi iz Re " 
*Chicago “A “Mfe. Co. 
L EGS, b “ NC He 
I ! eering Co 
LIGHTS ACETYLENE. 
The Alexander Milburn Co. 
— KE RS, ME 1 aes 
4 sng ine ring 4 
LONGSC KE Ws 
Natior Tube 
LUBRICANTS 
Joseph Dixon Cri e ( 
L t BRIC ATORS 
Bowen Products Corp. 





*Detroit Lu 





Write for 

our ; 
Literature 
and Terms 


: STEEL BELT HOOKS: 






Three reasons why your customers 
prefer Stag Hooks: 


Cheaper in price. Easier t pl 


~ 


Columbia Novelty Mfg. 
ST. LOUIS, MO. 


Co. 





PORTER’S BOLT CLIPPERS 
EASY-NEW EASY-ALLEN RANDALL 







30 YEARS’ EXPERIENCE BENEFIT OF BUYER 


30 YEARS’ ADVERTISING BENEFIT OF DEALER 


THE GOODS FOR WHICH THERE IS A DEMAND 


mm penton. mass.» 5 





cast 




















H. K. PORTER, Everett, Mass. 























Twenty-Nine 


Years of Experience, in learning how, has taught us what we are doing now. 
No order too small, none too large, in our standard lines of Engine and Boiler 
Trimmings, Plumbers’ Supplies, Water Gauges, Gauge Cocks, Air Cocks, 
Steam and Gas Service Cocks, Lubricators, Bibbs, etc., of which we are 


The Largest Manufacturers in the World 


The McRae & Roberts Co. DETROIT, MICH. 
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Automatic sectors 


Ready to start the in- 











Wwao 








L 








stant they are called upon. 

The best safety insur- 
ance against low water 
due to sudden failure of 
pumps or break in feed 
piping that you can carry. 








Ejectors— 
Automatic 
Water Gages 
— Automatic 
Cellar Drain- 
ers—RKegrind- 
ing Valves, 


WASTE 





Will lift warm water. ete. 







Read the following test 
each PENBERTHY must 
pass before shipment. 
TESTED— 
Start Low—20-22 

on 8 ft. Hft. 
Work High—165- 

170 lb. steam on 








Why Not Let Us Send Samples? 


The J. Milton Hagy 
Waste Works 


PHILADELPHIA 








: Established 
115-120 deg. at 100 Ib. steam SE 7 1886 
95-1 deg 125 Ib. ste es 7 


PENBERTHY INJECTOR CO. 
Detroit, Mich. 
Canadian Plant: Windsor, Ont. New York Depot: 71 Beekman St. 
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Since 1869 we have sold our 
waste at lowest prices con- 
sistent with quality offered. 
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Want Our Cataloque ? 
tage REPRESENT TING THE LARGEST ° 




















AND MOST COMPLETE LINE OF POWER asMI 
pene ety MISSION APPLIANCES MANUEACTURRD. cou A TRAN 
— IRon Works Mrrs. WILLIAMSPORT. PA. U.S.A. powh” py IN}; 
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WILLIAMS’ GUARANTEED 
Drop-Forged Safety Lathe Dogs 


Tools in constant use should have qualities of strength and wear which will 
make them fit for many years of duty. WILLIAMS’ product is all designed 
and made with that purpose. 


A good tool helps you and is a constant and good advertisement for us. We 
guarantee that every tool we sell shall fulfill the purpose of strength, wear 
and utility. Catalog free. 


J.H. WILLIAMS & CO. - 42 Richards St., Brooklyn, N.Y. 
“The DROP-FORGING PEOPLE” 
Western Office and Warehouse, 42 So. Clinton St., Chicago, Ill. 
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*McRae & pore Co. METAL, BEARING 
*Michigan Lu t ‘o *Dodge Sales & Engineering Co, *The Cincinnati Rubber Mfg. Co. 
*Penberthy injector Co *Medart Patent Pulley Co. **‘Cobbs’’—New 
*The Wm. Powell Co. *Reeves Pulley Co. Ltd. 
*The D. T. Williams Valve Co. United Smelting & Aluminum Co., Ine. *General Asbestos 
LUBRICATORS, GAS ENGINE AND AIB METALS Hollow Center Packing Co. 
COMPRESSORS United Smelting & Aluminum Co., Ince. ***Magic Expansion”’ 
*American Injector Co. MILL LEATHERS, ALL KINDS Packing ~Co., 
Bowen Products Corp. Chas, Bond Co., Philadelphia. *“p. P, P.”""—Quaker City 
*Detroit Lubricator Co. *Chicago Belting Co. ; 
*Me Rae & Rob e rts Co ; on & Knight — Co., The 
M Lul r « A. MILL SUPPLIES Hollow Center 
*Pe ie ie I ctor C ARS . = . 
Pca rt ly ee ; Geo. B. Carper pige " _ PACKING, 
1e m »well mt 8 ; “ eahinawg a 1 ‘4 *The Cincinnati 
*The D. T. Williams Valve Co. slot Machinery & & rg » . *General Asbestos 
M. AC HINE TOOLS Somers, Vitler & Todd *Diamond Rubber 
‘lobe Mact & Supt rer, MOTORS, AU TOMOBILE ollaw Cankex : 
" a . ig *Reeves Pulley C lo Ce t 
Somers, Fitler & Todd C —— nani ‘ *New York B elting & Packing Co 
MAC — CLU TCHES saianliaiia te MOVE 7 CAR ‘Quaker City ; 
iar< slutcr & chines ) 4 ree ratte cad : 7 “6 
= llia J Clute ime Cc ZOvs The MULE STANDS 
rs pny = *Bon “oundry & Machine C * Carspt ng” 
MACHINE RY, ‘COAL HANDLING hia aes i aes ee i. 
*Dodge Sales & Engineering Co *Medart Patent aneag Co *The Giacians atl Rubber a 
*The Jeffrey we Cc *T. B. Wor Sons *Diam Rubbe ; 
‘The Yale ne Mf Rai OAKL M *“Ebonite Qu 
MACHINERY, “CONVEYING W. O. Davey Se *General Asbes 
W. Caldwell & Son | OIL WELL ‘ACCESSORIES Hopact Hollo 
s . . *The Wm Powell *“TJen "96" 
i p Jen fg. Co OIL ERS, FORC E FEED *New 
MACHINERY, ELEVATING Guates Lidusa 
~ . OILING DEVICES *The Cities ti Rubber Mfg. Co. 
> & \ Mfg. ( *General As 
" leffr ( wis Injector Co. *New \¥ 
i MACHINES, GRINDING AND POLISHING : Products Cort 
rs tr ‘ Gustav Laman Fibrotto C 
MACHINES, HACK SAW lhe D. T. W ims Valve Co. PIPE CUT 
" ‘ut ( it ( I *The Wm. Powell Co. **Beaver Square 
MACHINES, PIPE CUTTING AND PACKING, AMMONIA *Toledo Pipe 4 ne Co. 
THREADING *The Cincinnati Rubber Mfg. Co. PEGS OR PINS, RAWHIDE 
es Sether Hollow C ¢ ach Co. *Chicago Rawhide Mfg. Co. 
he ¢ ( ( New Yo cking Co, PIPE 
A ' ‘ Quaker Cit 1 Cr *“Beaver Easy 
P ACI ING, _—— any 
MACHINERY, WOODWORKING tones BACK « tu ites uate ' 
pi Lace Mac a ae PACKING, HYDRAULIC *Toledo Pipe Threading 
MALLETS AND HAMMERS, RAWHIDE egtitnaares leans Mfr. Co. *Toledo Pipe 
be zo R aide 3 -o Hollow Center Pa gr" Co. 
MATS AND MATTING, RUBBER *Nev 4 felting & -acking Co. National Tube C€ 
*Diamond Rubber Co., PAC KING, i EATHER PIPE, 
*XNew Jersey Car Spring ¢ Rubber Co. *Chicago Belting Co Somers, Fitler 
*New York Belting & ‘ ng Co. Be hic ago Hawlide Mfg. Co. 
MERC — ‘CON VEYERS Schieren Co *Bond Foundry 
F. E. Myers & *Gr iton & Knight Mfg. Co., The *Dodge Sales & 
Members American Supply & Machinery Manufacturers’ Association. 


PACKING, PISTON 


Belting & Packing Ce., 


York Belting & 


*General Asbestos & Rubber Co. 





Center Packing Co. 


Belting 


"ACKING, 








Hayes 
_AND WRENCHES 
4 Borden Company. 


WROUGHT IRON 


























F Wiping ah 
¢ CLOTHS 7) (@ 





()NE pound of Sleeveless Sanitary 


Wiping Cloths will give the same amount 
of service as one pound of waste. 


Better and cheaper—can your trade ask for 
a more convincing argument? Money talks, 
and in this time of high production expense, a 
saving in operating expense appeals to every 
manutacturer. 

American Sanitary Cleaning Cloths are all 
thoroughly washed and dried, buttons removed, 
sleeves and similar parts slit into flat pieces. 
They are shipped in three sizes—150 Ibs., 


250 Ibs. and 500 Ibs. They are packed in clean, 


light burlap, the tare averaging about 3%. 


Send for our new prices to dealers. 


AMERICAN SUPPLY COMPANY 


328-332 So. Clinton Street Chicago, Illinois 

























Wood Pulleys are helping 
our greatest business, that 
the war, by conservation 
steel. 


power than iron or steel. 
rims are made of poplar 


your trade’s satisfaction. 


FOSTORIA 3: 3 








Reliance Wood Split Pulleys generate 
less friction and will transmit 


gives a superior belt surface. 
They are the result of 25 4 
specializing in the manufacture of wood 
pulleys, a length of experience insuring 


Write for Dealer’s Terms 


The Keasey Manufacturing Co. 


















When writing to Advertisers please 


MILL SUPPLIES. 











ePt, g —? 


‘a 





REESE 











——— 














The Essentials of a Good 
Waterproof Belt 


Choice heavy leather thoroughly tanned. Scientific currying by 
pure animal greases. Careful construction and cementing 
impervious to moisture. 


Are Built-in Merits Characteristic of 


@AOEN 












eon many years Wetite leather belting has been serving satis- 
factorily on difficult drives, under the most severe operating 
condititions. We guarantee it to be absolutely waterproof—it will 
not come apart at the laps or between the plies even when running 
under water. 


When it comes to Waterproof Belting— 
Wetite is the Answer. 





Made only by 


The New York Leather Belting Co. 
Kent Avenue and South 11th Street 
Brooklyn, New York 


Branches in All Principal Cities of the United States 
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PLATES, FLOOR AND CEILING 
‘“*Model’’—The Penn Engineering Co. 
National Tube Co. 

PLUGS, BRASS AND FUSIBLE 
*American Injector Co. 
*The Wm. Powell Co. 
*The D. T. Williams Valve Co. 
PLUMBAGO 
Joseph Dixon Crucible Co 
PLUMBING FIXTL — 


Manufacturing Equipment & Ingineering 
PLUNGERS, PUMP 
The Idrich Pumy 


POWE R TR: ANSMISSION APPLIANCES 


*Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
*Dodge Sales & Engineering Co. 
*Hilliard Clutch & Machinery Co. 

















The Carlyle Johnson Machine Co 
*Jeffrey Mfg. C 
*W. A. Jone EF ndry & M I ( 
*Medart Patent ley ( 
*The Moore & = hite Co. 
*T. B. Wood Sons Co 
*Valley fron Worl 

PRESSES, ae oe BALING 
Somers, Fit 

PRE SERY ATIVE, BELT 
"eB Chi 4 ( 
*The 3 ifore Bi 

P pe L L E 4 BI. OCKS 

**Ford’’—Fort k & Mfg. Co 





*“Wright"’ Wr ght Mfg. 
I LEY COVERING 


71 
***Mor-Pul’’—The rd Belting Co. 
*Chicago Rawhide Mfg. Co. 
PULLEYS, CAST IRON 
*Dodge Sales & Engineering Co. 


*Jeffrey Mfg. Co. 
*W. A. Jones Foundry & Machine Co 


*Medart Patent Pulley Co. 
Pyott Co 

Pyott Foundry Co 

*T. B. Wood's Sons Co. 


*Valley Iron Works 
PULLEYS, CONVEYER 
*Medart Patent Pulley Co. 
Pyott Foundry Co 
PULLEYS, 
*Dodge Sales & 
*Medart Patent Pul 
*The Ohio Valley Pi 
Pyott Foundry Co 
*Reeves Pulley Co 


FL ANG E 


Engineerir 






*Mer 


NULL, 








PULLEYS, FRICTION CLUTCH 
& Engineering Co. 


*Dodge Sales 
The Hilliard Clutch 
The Carlyle 
“WwW. A. 


*Medart Patent 


Johnson Machine Co. 
Jones Foundry 
Pulley Co. 


PULLEYS, WOOD SPLIT 


*Dodge Sales & Engineering Co. 
Keasey Mfg. Co. 

*Medart Patent Pulley Co. 
*The Ohio Valley Pulley 
*Reeves Pulley Co. 


& Machinery Co. 


& Machine Co, Works. 


*The Moore & White Co. 


PUMPS, AIR 


<5 B. Wood's Sons Co. The Goulds Mfg. Co. 
*“The Reeves’’—Reeves Pulley Co. F. E. Myers & Bro. 
PULLEYS, GROOVED PUMPS, ELEVATOR 
Co. *Dodge Sales & Engineering Co. The Goulds Mfg. Co. 
*Medart Patent Pulley Co. > 


*The Ohio Valley 
Pyott Foundry Co. 


*Reeves Pulley Co 


Pulley 


Work F. E. Myers & Bro. 
> <s. 

ss PUMPS, HAND 
The Goulds Mfg. Co. 


AND WINDMILL 


F. E. Myers & Bro. 
PULLEYS, HEADED aeumieman . ——— 
*Dodge Sales & Engineering Co. a Pt MPS, HYDRAULIC PRESSURE 
*Medart Patent Pulley Co. tae yo —" B Co. 
*Reeves Pulley Co. r. E. Myers é ro, 
icici ae PUMPS, JET 
Penge sage IRON CENTER : ae 
*Dodge Sales & Engineering Co *American Injector Co, 


| Mfg 


*The Ohio Valley Pulley Works. 
Pulley 


*Medart Patent 








*Penberthy Injector Co. 
PUMPs, 
Co The Goulds Mfg. Co, 


MINE 





®*Rooves -ulley . Fr. E. Myers & Bro 
a i eee een PUMPS, OIL 
> IOC s ot is 
5 *Detroit Lubricator Co. 
PULLEYS, LOOSE *Penberthy Injector Co 
o. ey & Shafting Co. PUMPs, aie BE LT AND MOTOR 
< Mfg. Co. DRIVEN 
Sales & Engines Co. The Aldrich Pump Co. 
rt Patent Pulley Co. The Goulds Mfg. Co. 
yhio Va y P ey Works. F. E. Myers & Bro. 
Co PUMPS, REBUILT AND NEW 
Foundry Co Furness Bros. Co. 
s Pulley C PUMPS, TANK 
PULLEYS, STEEL The Goulds Mfg. Co. 
. ur Oneid Dodge Sale & F. E. Myers & Bro. 
Engineering Co PUMPs, VACUUM 
PULLEYS, a EL RIM The Goulds Mfg. Co. 
*M irt Patent Pulle PUMP VALVE SEAT REFACING TOOL 
PULLEYS, ‘STE P CONE Furness Bros. Co, 
*Dodge Sales & Engineering Co. PUMPING ENGINES, DEEP WELL, WATER 
dart Patent Pulley Co. , WORKS SERVICE 
1e Ohio Valley Pulley Works. The Goulds Mfg. Co 
Pyott er — RASPS 
*Reeves ] *Delta File Works 
TAPER CONE *Nicholson File Company 
* Dodge swineert ng Co. RATCHETS 
K ease *Armstrong Bros. Tool Co. 





Pyott won nsdg Co, 
*Reeves Pulley Co. 


Pulley 
*The Ohio Valley Pu 


Co. REAMERS, ADJUSTABLE 
lley Works *Detroit Twist Drill Co. . 
REAMERS, MACHINE AND HAND 
*Detroit Twist Drill Co. 
chinery Manufacturers’ Association. 














The Columbian Hardware Co. Manufacturers 


leveland, 





Hand-i-Soap 


Has 
Wonderful 
















Cleaning gs Hall'sHand-i-Soap 
Properties il A see pk ta 


Contains no 
grit or other 
abrasives - 
Improves skin 
won't budge. 


temoves dirt and grease that other soaps 
Write us for sample and prices. 


WILFORD HALL LABORATORIES 
Dept. S, Port Chester, N. Y. 














1-4 to 40 ton sizes. 


= 


Lakeside Ave. 
Hoists Cranes 


PUTT. ULL LoL ULLAL 
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HOLSTS 


Catalog No. 67 free on request. 


THE CHISHOLM- MOORE MFG. CO. 


AACA CA AN 


Cleveland, Ohio 
Trolleys 


TIQNUSQSACOUOUOLESESEU OETA 






“Golden Rule” Grease Cup 


STEEL AND IROA oo 


Perfect A. P A 
- : é & f Clean 
etween = 

Jie-Cut 
top ae Thread 
Base i JP 

/ on 
No Z ‘ 

Shank 

Wobbling - 


W.D. 


Drawn Steel Top 
Malleable Iron Base 





566-570 W. Lake St. 
CHICAGO, ILL. 


ALLEN MFG.CO. 
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Armstrong Tools 


Easy to Sell and They Stay Sold 
A QUALITY LINE 


The Name and Trade Mark on which is 
universally accepted as the best guar- 
antee of Tool Excellence. 


A GOOD LINE 
for THE DEALER 


No Experiment No Come Backs 
No Kicks 


FF 
al 
fe 








SADE ES 
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TOOL HOLDERS 


For Turning, Boring, 
Cutting Off, Planing, 
Drilling, Slotting and 
Threading Metals. 
All Kinds—All Sizes. 










Drop Forged 
Wrenches 


Lathe Dogs 
“C” Clamps 


and 


Ratchet Drills 


ip vad hit NOAA 


me Experienced Dealers Say: 


Armstrong Tool Holders 
Make US Profit and the 
‘*Just as Good’’ Kind Make 
US Trouble. 





Write for New Catalog B-16 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People’’ 
305 N. Francisco Ave. CHICAGO, U.S.A 

















Blocks ? 








quality and 


world-wide 


progressive 





because well both know 
PARLE. 
Yale Sp Bloc 
ele Ngatc tgs et aN The Yale & Towne 
50 erload. SAFE Mfg. Co. 
peedy, efficient. No. 9 East 40th Street 
ASK ABOUT I7 NEW YORK 


Candidly— 
Friend Dealer 


Why do 400 leading jobbers 


in the United States sell Yale 


Blocks whose reliability, high 


TODAY—"top-notch” results 
are vital—and it’s hard to 
find a plant without one or 
more Yale Chain Blocks 


Users demand them, keen, 


jobbers sell them, 


efficiency enjoy 


recognition. 




















“XXth Century” Bottle Coolers 





In every factory and mill pure 
drinking water should be served to 
maintain the health and etficiency 
of employees. Labor is scarce and 
sickness and epidemics often result 
from the use of unsanitary drinking 
water containers. 


Install “XXth Century” Bottle 
Coolers. They are absolutely sani- 


tary. Dirty or disease-laden ice 
cannot come in contact with the 
water and contaminate it. The 


“Fibrotta” container is a non-con- 
ductor of heat or cold, which re- 
duces the consumption of ice to a 
minimum. It uses one-third less 
ice than other coolers. This means 
large savings, with ice at its pres- 
ent price 


Many mills that have already in- 
stalled “XXth Century” Bottle 
Coolers find them a profitable in- 
vestment. They are made by the 
makers of “Fibrotta” factory equip- 
ment, including color pails, weav- 
ers’ pails, fire pails, spittoons, etc. 
Write for Cooler catalog and our 
“Fibrotta” catalog also. 





Style No. 560 


ORDLEY & AYES 
ooler eadquarters 


35 Leonard Street st 


New York’City 
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CUP POINT 
HEADLESS SET 


“STANDCO”? HOLLOW SET 
HEX AND SQ. HOLES 


OVAL POINT 
HEADLESS SET 


DELIVERIES FROM STOCK 
Manufactured by 


STANDARD PRESSED STEEL CO. 


PHILADELPHIA 


HEX CAP 


SQUARE HEAD SET 
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Michig san Lubricator Co. 
General y ee Goods Manufacturers 


Air Cocks Water Gauges 
Oil Cups Lubricators Gauge Cocks Oil Pumps 
Radiator Valves, Etc 


me Beaubien Brady & Rowena Sts. _ js 0 
i" i) 


MA DETROIT, MICH nl 





Grease Cups 
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o-4 lil g3 
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PUMP 
romenrerse! Pump 





Universal—this word : 
covers 2 lot of territory, but seeing L 
this pump at work is but to be convinced E 
that here is a new standard of pumping serv- 
ice Which means a dependable water supply 
for any purpose. It is an example of per- 
fected pumping machinery for operation 
by any power an ( 
power water 
st rvice on an 


























Moore & White Friction Clutches 
The Business Builders 


Confidence is inspired and profits are made by the 
Dealer when he serves his customers with thor- 
oughly reliable goods. Friction Clutches play an 
important part in the business of the Mill Supply 
Dealer. And it is a very easy matter to handle 
Clutches that have gained a reputation for economy 
and dependability. 

“M. & W.” Friction Clutches sell easily, as the 
name Moore & White is a synonym for good wares. 
In fact, some of our Clutches have been wearing for 
15 to 25 years and are still holding on. 

Now Mr. Mill Supply Dealer, the next time you 
get out amongst the trade, just make a special effort 
o “Moore-Whiteize” those prospective Clutch users 
whom you meet. You’ve got a first class article 
and a reliable and square firm back of you. 


Free Catalogs on request. IVrite us today. 


THE MOORE & WHITE CoO. 


SOLE MAKERS 
2711 to 2741 N. 15th St. Philadelphia, Pa., U.S.A. 











Rubber-Ite- 
Stitched 


Canvas 
Belting 
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RUBBER-ITE STITCHED CANVAS 
BELTING is the highest grade of Stitched 
Canvas Belting manufactured today. It is 
black in color and the compound used in the 
impregnation of this belting is made from 
elaterite which preserves the cotton from mil- 
dew and rot. It also makes the belting abso- 
lutely waterproof, heat, oils or acids will not 
affect it. Manufactured by 


The Mcllroy Belting & Hose Company 


HAMMOND, INDIANA 
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TOOLS, SODERING, GAS : _.  WALVES, GATE VISES, ALL KINDS 

| I B. Allen Ce Ine Detroit Valve & Fittings and Detroit Brass *Columbian Hardware Co 

TORCHES, ACETYLENE Pe Re oe VISES, PIPE 

i The Alexander Milburn Co Ne pe sarstorag agg , : *The Curtis & Curtis Co. 

| >in hio 1e 1io Brass Co. *Toledo Pipe Thre g Machine C 

} TRANSMISSION, ROPE *The Wm. Powell Co. . Vul un” a H. Willems a Oe. 9s 

| *Dodg Sa & Engineering Co. *The D. T. Williams Valve Co VV ASH. Bow LS “FACTORY 

sMedart Pater it Pulley Co. VALVES, GLOBE AND ANGLE Manufacturing Equipment & Engineering C 

} *T. B. Wood's Sons Co *Detroit Valve & Fittings and Detroit Brass = " 2 ee es 

| TRANSMISSION, VARIABLE SPEED Works siihaeatee ag ASHE 2S, LEATHEK 
*The Moore & White Co *Jenkins Bros iin tee. a ‘ en ve | 

tee eee Didlow Ck. *The D. T. Williams Valve Co. te eee ae OF 

| aes vite. -Ciilin: Bienen: tin Chicago Rawhide Mfg. Co. | 

; TRAPS, ame Valve . *The Wm. Powell Co. WASHERS, RUBBER | 

*“Cookson’ D. T Williams Valve’ ( 0. 4 VALVES, HIGH PRESSURE *The Cincinnati Rubber Mfg. Co. | 
°“Reliance"—The Reliance Gauge Column Vo *“Homestead’—Homestead Valve Mfg. Co oamond Rubber Ce., line. 


*New York Belting & Packing Co. 


TROLLEYS, OVERHEAD *jJenkins Bros. 
*“Ford’—Ford Chain Block & Mfg. Co *The Ohio Brass Co “Quaker City Rubber Co. 
*’Wright’—Wright Mfg. Co. *The Wm. Powell Co WASTE, COTTON 
TUBING, RUBBER *The D. T. Williams Valve Co. *The J. Milton Hagy Waste Works. 
| eThe Cincinnati Rubber Mfg. Co. VALVES, HYDRAULIC WASTE, WOOL 
| *Diamond Rubber Co., Inc. *'‘Homestead’’—Homestead Valve Mfg. Co *The J. Milton Hagy Waste Works. 
| enew York Belting & Packing Co whamileas! Bros, WATER CLOSETS, FROST PROOF 
Jos. A. Vogel Co. 


*Quaker City Rubber Co . *The Wm. Powell Co 
UNIONS, BRASS AND IRON COMBINED *The D. T. Wi ms Valve Co WATER COOLERS 





Illinois Malleable Iron Co VAL \ ES, LOCK SHIELD ‘XXth Century’’—Cordl & Hayes 
VALVE LEATHERS *“Ohio’—The Ohio Brass Co. WATER GAGES 
| *Chicago Belting C« *The Wm. Powell Co. *American Injector Co 
| *Chicago Rawhide Mfég. : POP SAFETY AND RELIEF *Detroit Valve & Fittings and Detroit Brass 
*The Graton & Knight Mfg. Co. bricator Co. Works 


Michigan Lubricator Co 





| VALVES, AIR y -owell Co . 
*Detroit Valve & Fittings and Detroit Brass v AL VE Ss, PRE SSU RE REGULATING AND *The Ohio Brass Co. 
Works. REDUCING *Penberthy Injector Co. 














| *Homestead Valve — Cc *Mason wpe or Co liance Gauge Column Co 
| *Sterling & Skinner ifg. Co *"Ohio”’ h Jhio Brass Co. The Wm Powell Co. 
VALVES, ain, AUTOMATIC V AL ‘ Es s, PUMP OR RUBBER WELDING AND CUTTING APPARATUS 
| “Ball Joint Royal,” ll Joint, Jr.,” ““Peco *The Cinc innati R ubber Mfg. Co. The Alexander Milburn Co. 
i The Penn Engineering Co *“Exbonite City Rubber Co. WELL SUPPLIES 
| VALVES, BALANCED, FLOAT *Diamond Yo., Inc *The Wm. Powell Co. 
rulator Co. ‘Jenkins Bros. WINC HES 
‘y ALVES, BLOW OFF *New York Itin & Packing Co. *The Y Towne Mfg. Co 
d Homestead Valve Mfg. Co ’ ALVES, agers WIPING CLOTHS, MACHINERY 

| ros. *Det © wea & Fittings and Detroit Frass American rts Co 
j Powell Co Works *The J. Miltor igy Waste Works. 
Williams Valve Co. *Detroit Lubricator Co WIRE CUTTERS 
| VALVES, CHECK ‘Jenkins Bros *H. K. Porter. 
} *Detroit Valve & Fittings and Detroit Brass *)fic} n Lubr tor ¢ WIRE a FITTINGS 
| Works Oo The Ohio Brass Co *J. H. Williar 
*Jenkins Bros *The Wm. Powe Cc WOODWORKE RS, v ARIETY, PORTABLE 

*Ohio’—The O Brass Co *The D. T. Williams Valve Co *The Crescent Machine Co 
| Penberthy Inj or Co VAL\V ES S, THROTTLE WOOL WASTE 
| *The Wm. Powe Co *Detroit Lubricator Co *The J. Milton Hagy Waste Works 
| *The D. T. Wi s Valve Co *Jer 3; Bro WRENCHES, PIPE 
| V ALVES, FOUR-WAY *The W1 Powell Co, *“Agrippa’’ and “Vulcan J. H. Williams @& 
| ©Homestead’’—Homestead Valve | * D. T. W ms Valve C Co. 

A Ss & i y Manufa A ssoviatior 
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$ 
| Do Your ; 3 
: 3 
‘Customers ; 
> 
| ey a Favor | |} BRASS AND STEEL } 
2 GREASE $ 
when they ask for joint compound—give them $ aud OF, : 
Dixon’s. Then be ready to fill repeat orders. : CUPS : 
They will like Dixon’s, for it is DIFFERENT. 3 N ; 
? hi 3 Patented 3 
| ’ 
DIXON’S Graphite | |} 
| . 
® . C d We manufacture a full $ 
Pipe Joint Compoun line of PLAIN, LEATHER | 
| PACKED, RATCHET, MA- 
makes non-leak joints in steam, air, water, oil, RINE, SPRING COMPRES- ; 
brine and gas lines. The graphite lubricates SION, and many other styles 4 
the threads, making it possible to screw up of GREASE CUPS. , 
joints tighter than “usual and allowing them Our line of OIL CUPS is 
to be taken apart without trouble or damage equally satisfactory and $ 
to fittings. This feature makes a hit with complete. , 
property owners. a | : 
Catalogue on Application ee ; 
Write for Booklet No. 71-D. eds : 
Made in Jersey City, N.J., by the BOWEN PRODUCTS CORP. ;: 
. 
° ° AUBURN DIVISION 

Joseph Dixon Crucible Company Sucessors to BOWEN MFG. CO. ; 
Cc $3 I e. 2 
D N Established 1827 D N anal Street AUBURN, N.Y. § 
TRADE mane — — POPP CLO LD $ 
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This series of advertise- 






ments is to inform dealers 
where they can sell Mil- 
buin portable Carbide 
Lights and Oxy-acetylene 
Welding and Cutting Ap- 
paratus. 












Advertisement No. 6 








W HEN over 100 U. S. fighting ships 
NY) are using Milburn Oxy-Acetylene 
apparatus—when the navy yards 
have standardized on “Milburn’’—when practically 
every large foundry, machine shop, ship-yard and 
metal manufacturer knows ‘‘Milburn’’—isn't it easy to 
understand how “‘Milburn”’ is readily sold? 














And when you add to this the large num- 
ber of possible users of “Milburn” Lights: 
Contractors, Builders, Railroads, Mines, 
Quarries, Lumbermen— isn’t it plain that 
YOU are overlooking a mighty large op- 
portunity for big profits? 


Write us for terms—and ask for Catalog No. 125 
Advertisement No. 7 next month — Watch for it 


The Alexander Milburn Co., Baltimore, U.S.A. 
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ELECTED Cut Lacing 





“Chicago Rawhide” Lace 
Leather and Cut Lacing 


Made from the best green salted Packer Hides. Strictly 
a MECHANICAL RAWHIDE Leather for Belt Lac- 
ing purposes 
For your trade demanding the BEST—"“CHICAGO 
RAWHIDE” Lace Leather and Cut Lacing will meet 
with approval. 
The breakdowns and delays caused by a poor belt lacing 
mean a loss of many times the cost of the lacing itself. 
The best is the cheapest. 
“CHICAGO RAWHIDE” Lace Leather and Cut Lac- 
ing will give double the service of the ordinary chemi- 
cal rawhide or surface tanned leather. 
Our products include “Krome” and Indian Tanned Lace 
Leather and Cut Lacing—Rawhide and “Krome” Flat 
Beltings, also Round and Twisted Belting—Rawhide 
Hammers and Mallets—Hydraulic Packings, Cups and 
U Leathers—Leather Specialties, etc. 

If made of leather for mechanical purposes, we make it. 


Write for Dealer’s Terms. 


37 The Chicago Rawhide Mfg. Co. 


LD 1301 Elston Ave., Chicago 





Your Customers will Appreciate a 


Starrett Hack Saw Chart 


The Starrett chart tells exactly 
what saw to use for any given job 
and it will help you sell saws if 


you can give each customer a 
chart with every lot of saws. Send 
for free chart EG. 


The L. S. Starrett Co. 


The World’s Greatest Toolmakers 
Manufacturers of Hack Saws Unexcelled 
ATHOL, MASS. 











































































































































































































HE Industrial Commissions of many 

States are insisting that all wood work- 
ing machines be fitted with suitable guards. 
You can give your customers all necessary 
safety guards on Crescent machines. 

























































































THE CRESCENT MACHINE CoO. 
96 Columbia Street LEETONIA, O. 


MAI 


















































When writing to Advertisers please mention MILL SUPPLIES. 


























327 WATER ST., PITTSBURG 


THE FORD TRIBLOC 


Guaranteed for Five Years in Writing 























\ superior chain hoist backed Hy extensive advertising and fairly 
priced is a hard combination to beat for sales. 
Add to this tl x isi VE 1 <Ing point of d= VE CUAraAntee nd vou 
nderstal vliv th Ford Triblo s the fastest > ge hoist on the 
| 


makes it the fustest working nd safest hand-horst 





Write for Catalog and Dealer Proposition today 


Ford Chain Block and Mfg. Co. Guaranteed for Five 


159 Oxford Street, Philadelphia, Pa. -D Years in Writing 























Satisfied Customers 


mean 


Profitable Business 
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W RIGHT 
HOISTS 


HE short cut to ( hain Hoist } 
efhciency and safety is best ex 
presse d in his two-word piece 

of advice—*‘Buy Wright.” 
“Wright’’ Hoists have been on 


fe © 
an 




















the market for 13 years. They are Py) 

made by specialists who have spent 

their entire time devising means to 

increase quality, and their success Wi 

is marked by the small number of é 

repair part orders and by repeat (r 

orders from satisfied customers. ° 
tH om este e a — V al V e S ‘ The guarantee of absolute Pagrd | 

faction accompanying every sale is SI f 
are rendering effici vice in countless Mills and Factor- iron-clad. The sale of every = | 
ies throughout this cour try on water, airand’steam lines; on “Wright’? Hoist has behind it our hy 'y 
operating machines md in other 1»! ices Where the vere Own guarantee, as well as that of n 
is SCEVere adap kt time yo ir Cu tor rs are in nee ae the dealer who sells it. % 
pena ible v blesome hi sure to recomm a 

Also Manufacturers of Screw : 
ueeaal eens Vebves Hoists and Differential Blocks : 
man in the Straight-W iV, Three-Way, Four-Way yvand Angle Send for Catalog B-16 f 
= rns, of eane, Semi-Steel, Monel Metal and special 
ompositions, in all sizes up to6" and in all pressures to 5,000 


ibe to the square inch 


“HOMESTEAD VALVE MFG. COMPANY, 


HOMESTEAD 





Wright Mfg. Co. | 


Lisbon, Ohio, U.S. A. r 


oo 
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